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Workers’ compensation without
any headaches – who knew?

We did.
We’re the Home Builders Association of
Tennessee Self-Insured Trust (HBATSIT), 
a unique resource that provides employees
with the workers’ compensation coverage
they need while saving businesses time
and money. For 10 years, we’ve been 
committed to serving the unique needs of
the construction industry. In fact, we 
insure builders and only builders. 

• HBATSIT is the only provider started by
builders, for builders. 

• Because the trust is also run by
builders, we truly understand your
business. 

• From competitive rates and monthly
billing to free safety services and fast
claims 
management, we demonstrate a 
comprehensive builder-friendly
approach.

• Premiums are pooled with other asso-
ciation members to keep costs low. 

Even joining the trust is easy. Simply 
contact any HBAT member insurance 
agent in your area for an application or fill
out and return the form below. A list of
local agents is available from your local
Home Builders Association. Let HBATSIT
show you how easy and headache free
workers’ compensation insurance can be. 

Send to: Gary Hughes and Associates
555 Marriot Drive, Suite 210
Nashville, Tennessee  37214
(615) 874-3390 • FAX (615) 874-8784

� Please have a representative contact me.

Name
Company
Address
City/State/Zip
Phone

We’re the Home Builders Association of 
Tennessee Self-Insured Trust (HBATSIT), a 
unique resource that provides employees 
with the workers’ compensation coverage 
they need while saving businesses time and 
money. For 10 years, we’ve been committed 
to serving the unique needs of the construc-
tion industry. In fact, we insure builders and 
only builders.

• HBATSIT is the only provider started by 
home builders, for the building industry.

• Because the trust is also run by builders, 
we truly understand your business.

• From competitive rates and monthly bill-
ing to free safety services and fast claims 
management, we demonstrate a compre-
hensive builder-friendly approach.

• Premiums are pooled with other associa-
tion members to keep costs low.

Even joining the trust is easy. Simply con-
tact any HBAT member insurance agent in 
your area for an application or fill out and 
return the form below. A list of local agents 
is available from your local Home Builders 
Association. Let HBATSIT show you how easy 
and headache free workers’ compensation 
insurance can be.

Send to: Gary Hughes and Associates
 555 Marriot Drive, Suite 210
 Nashville, Tennessee 37214
 (615) 874-3390 • (615) 874-8784
 ghughes@ghughesassoc.com

❑ Please have a representative contact me.

Name:

Company:

Address:

City/State/Zip:

Phone:



STANDARDIZING MAILBOXES, STREET
SIGNAGE, AND LIGHTING SOLUTIONS
FOR OVER 20 YEARS.
web: www.imperialmailboxsystems.com
tel: (800) 647-0777 ~ fax: (334) 285-6635
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Longevity.  Stability.  Reliability.

To learn more, contact your local independent insurance agent.

Workers’ Compensation • General Liability

www.bldrs.com • 1-800-883-9305

These are the hallmarks of Builders Insurance Group - a company built on a foundation of 
trust and commitment to its partners in residential construction. For more than 15 years, we’ve 
delivered competitive prices, flexible coverage and technology solutions to create money-
saving opportunities.  That’s how we’ve engineered a company built to last. Our partners can 
rest assured that we’ll be here when they need us, well into the future. 
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Who We Are
The Home Builders Association of Tennessee 
(HBAT) is a not-for-profit trade association 
comprised of professional builders, develop-
ers and associated firms engaged directly or 
indirectly in home building, remodeling and 
light commercial construction.
 
Mission stAteMent
The Home Builders Association of  
Tennessee represents over 6,500 member 
firms as the Voice of the Housing Industry. 
We advocate housing affordability and 
availability through:

• Legislation
• Communication
• Education
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In this edition of the  
Tennessee Home Builder, 
meet Rep. Joe McCord, 
Tennessee House of  
Representatives, and 
learn more about impor-
tant builder news and  
legislative issues.

Meet State RepresentativeMeet State Representative

Joe McCord

Top 5 
Reasons 
to Buy a 
New Home 
Now
See page 9

July/August 
2008



6 July/August 2008   (ww.hbat.org)  Tennessee HomeBuilder

TN HomeBuilder is published bi-monthly 
by Woods & Associates, P.O. Box 1916, 
Columbia, TN 38402. All rights reserved. 
All editorial/advertorial submissions are 
used at the discretion of the publisher and 
may be edited for purposes of clarity and 
space. Although all efforts have been made 
to ensure accuracy of content submitted by 
advertisers and writers. TN HomeBuilder, 
its principals and associates are not held 
liable for errors or omissions. Reproduction 
in whole or part prohibited without written 
consent. ©2008 by Woods & Associates. 

Directory

TN HomeBuilder is the of f ic ial 
publication for the Home Builders 
Association of Tennessee. 

Annual subscription rate for members 
of the association is included in the 
association dues.

HBAT
213 Fifth Avenue North, St. 200
Nashville, TN 37219
(615) 777-1700 Local
(888) 550-4228 Toll Free
(615) 777-1703 Fax
www.hbat.org
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donna Heninger
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Ad SuBmiSSiONS
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tnbuilder@comcast.net or

TN HOme BuiLdeR
P.O. Box 1916
Columbia, TN 38402
www.tnhomebuilder.com

HomeBuilderTennessee

www.tngas.org
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ExEcutivE committEE
Senior officerS

President 
James Carbine
(National Director) 
615-661-9995
jcarbine@carbinecompany.com

Vice President/Treasurer
Ed Zarb
(Alt. National Director)
(Budget/Finance Chair)
865-671-1744
edzarb@zarbproperties.com

Vice President/Secretary
Phil Chamberlain
901-794-2156
pccham@cmhomes.com

immediate Past President
David Parsons
(Nominating/Past Presidents)
901-388-2651
parsonsd@bellsouth.net

Associate Vice President
Billy Allred
(Alt. Assoc. National Director)
931-260-0205
billy.allred@jameshardie.com

execuTiVe  
coMMiTTee cHAirS

VoTing MeMberS 
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David Parsons ............901-388-2651 
parsonsd@bellsouth.net

Government Affairs 
Steve Cates .................615-377-9106 
stevecates@ckdevelopments.com
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Director of Government Affairs 
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fmharris@hbat.org

Director of Legislative Affairs 
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hjackson@hbat.org

Director of Communications  
& Education 
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Director of Member Services 
Jennifer Bragg 
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Director of Operations 
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EFFECtIvE SOLutIONS
HBAT President James Carbine

President’s Perspective

Home builders have dramatically cur-
tailed new production and are putting most 
of their effort into working down unsold 
inventory. It’s slow going, and those efforts 
aren’t helped by the large numbers of fore-
closed properties going back up for sale.

It’s summer, a prime time for home 
buying. Mortgage interest rates are near 
historic lows. House prices have become 
significantly more affordable. But the mar-
ket is in the doldrums. Consumers have lost 
confidence. Many have lost their jobs and 
many more have lost a sense of financial 
security in an economy that feels like it’s 
not headed anywhere but down.

Fortunately, there is an effective solution 
to what ails our battered economy. For 
months, the U.S. Congress has been work-
ing hard to assemble a package to restore 
the health of housing and end the dangerous 

downward spiral that threatens to plunge 
the economy into a deep recession. Those 
efforts are nearing fruition. Both the House 
and the Senate have signed off on strong 
legislation to address today’s mortgage 
credit crunch and rally home sales. They 
are now working to reconcile their differ-
ences and send a bill to the President’s desk, 
hopefully before the Fourth of July.

Among the provisions that will put hous-
ing and the economy back on track:

A temporary home buyer tax credit 1. 
will stimulate home buying and reduce 
excess inventories.
Modernization and expansion of 2. 
the Federal Housing Administration 
will help first-time home buyers get 
a mortgage and payment-burdened 
home owners refinance to an afford-
able loan.
Expanding the mortgage revenue bond 3. 
program will help strapped borrowers 
who are seeking to refinance their 
home loans.
Reforming the regulation of Fannie 4. 
Mae and Freddie Mac will increase 
their mission emphasis to increase the 
flow of capital to housing markets and 
provide the lowest possible mortgage 
rates.

The American economy is well overdue 
for some good news. That’s why Congress 
needs to come through with a landmark 
housing and economic stimulus bill and 
avert the hard times that are lurking at the 
nation’s doorstep.

these are dark days for the nation’s 
economy. Its inherent strength is 
being sapped by the worst hous-

ing downturn in generations. Millions of 
families worry that they will soon lose 
their homes to foreclosure. Millions more 
desire to buy a home but are discouraged 
by a challenging mortgage market where 
a high down payment and sterling credit 
rating are far too often what it takes to get 
a foot in the door.

In the hardest-hit areas, existing home 
owners are seeing housing prices continue 
to drop, eroding the personal wealth they 
have been able to amass in home equity 
over the years. Recent buyers in the most 
devastated housing markets increas-
ingly are seeing the value of their home 
fall below the amount they owe on their 
mortgage.
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Executive Officer Outlook

Does Your Vote —

Make A Difference?
days before the election. The election 
commission office will process any 
by-mail voter registration form that 
has been postmarked at least thirty 
(30) days before the election. T.C.A 
2-2-109.

State Election Website: www.state.
tn.us/sos/election/index.htm

What will Tennesseans vote for at 
the state level in 2008?

One U.S. Senate seat and all nine • 
members of the U.S. House of Rep-
resentatives.
Half of the Tennessee State Sen-• 
ate seats and all of the State House 
seats.
It is likely that many local races will • 
appear on your ballot.

In regards to the national 
elections, is my vote for President 
and Vice President meaningful in 
the Electoral College system?

The answer is a resounding yes! Within 
Tennessee, your vote has a great deal of 
significance. Under the Electoral College 
system, we do not elect the President and 
Vice President through a direct nation-
wide vote. The Presidential election is 
decided by the combined results of 51 
State elections (in this context, the term 
“State” includes DC). Your vote helps 
decide which candidate receives your 
state’s eleven electoral votes. Tennessee 
is what is termed as a “Winner Take All” 
state. Therefore, all of our state’s elec-
toral votes will go to the winner of the 
popular vote.

What happens if no presidential 
candidate gets enough electoral 
votes?

If no candidate receives a majority 
of electoral votes (minimum of 270), 
the House of Representatives elects the 
President from the Presidential candidates 

who received the most electoral votes. 
Each State delegation has one vote. The 
Senate would elect the Vice President 
from the Vice Presidential candidates with 
the most electoral votes. Each Senator 
would cast one vote for Vice President. 
If the House of Representatives fails to 
elect a President by Inauguration Day, 
the Vice-President Elect serves as acting 
President until the deadlock is resolved 
in the House. 

The Electoral College has performed its 
function for over 200 years (and in over 
50 presidential elections) by ensuring that 
the President of the United States has both 
sufficient popular support to govern and 
that his popular support is sufficiently dis-
tributed throughout the country to enable 
the individual to govern effectively.

Proposals to abolish the Electoral Col-
lege, though frequently put forward, have 
failed largely because the alternatives to 
it appear more problematic than the Col-
lege itself.

 
tHE BOttOM LINE – 
MAKE YOuR vOICE HEARD! 

Frankly, I believe there is no greater 
way to exercise and sustain your freedom 
than by exercising your right to vote. Let’s 
all remember that each of us has the right 
and the responsibility to take a stand on 
issues that affect our nation, our state 
and our local communities. Your vote 
does count, and we are counting on you 
to exercise your obligation and privilege 
to make a difference!

Susan Ritter, HBAT
Executive Vice President

With elections coming up in August 
and November, I wanted to take 
a moment and emphasize the 

importance of voting at the local, state 
and national levels.

In 2008, your association addressed 
more than 2,000 pieces of legislation that 
could have impacted the homebuilding 
industry. Issues such as environmental 
regulations, workers’ compensation in-
surance, fire sprinklers, cemetery regula-
tions and issues dealing with adequate 
facilities taxes were all part of this year’s 
legislative session. The men and women 
who choose to run for public office are 
elected by citizens throughout the state 
who recognize the importance of placing 
competent and effective representatives 
on Capitol Hill.

Since our elected officials play such a 
crucial role on the local, state and federal 
levels, it is important for everyone to ap-
proach their voting privilege as a solemn 
obligation and patriotic duty. Studying a 
candidate’s character and voting record 
can help each of us cast our ballots as an 
investment for the best interests of the 
home building industry and the best pos-
sible quality of life for each of us.

So what are the requirements to 
vote in Tennessee?

You must be a citizen of the United • 
States, (18) years of age or older be-
fore the date of the next election.
You must be a resident of Tennessee. • 
You can view “Guidelines for De-
termining Residency” at www.state.
tn.us/sos/. Special Considerations 
are given to the Homeless and Non-
resident Property Owners.
You must not have been convicted • 
of a felony, or if you have, your full 
rights of citizenship must have been 
restored (or you must have received 
a pardon). 
In order to participate in an election, • 
a qualified voter must be properly 
registered no later than thirty (30) 



Wasted enough time sanding swollen sub-flooring edges after it 
rains? Got better things to do than trying to fit panels together? 

You’re ready for Stabledge. It never swells in the rain, and its tongue & 
groove edges fit together without a fight. Sheets always lay flat, without 
buckling or warping. For the best value in premium sub-flooring on the 
market, get Stabledge. You may even learn to love rain.

TO LEARN MORE, VISIT WWW.STABLEDGEOSB.COM
OR CALL 416-365-0705 ext 261.

Like water off 
STABLEDGE’S back

The premium edge in sub-flooring.

06.1262 - Stabledge Ad — Tennessee Homebuilder Magazine  

Norbord

July 12, 2006

Cyan Magenta Yellow Black
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and show our legislative candidates that 

we understand that the laws that they pass 

affect our bottom line! The HBAT has 

over 6,500 members. If we each only gave 

$25 dollars that would raise $160,000 for 

HIPAC. You might say, “but I can’t afford 

to give anything right now.” The truth is, 
you can’t afford not to. It takes money to 

send a message. Our HBAT members are 

just one group vying to have our voices 

heard and our concerns addressed. You 

can be sure that if we don’t put our money 

where our mouths are, some other group 

will—a group whose interests may go 

against ours. 

Several of you will remember the 

battle we fought over the pre-emption 

amendment to the scrap metal bill this 

past session. This amendment would have 

pre-empted a local government's ability 

to have stricter regulation of metal theft. 

Specifically, it would have stripped an 

ordinance that the city of Memphis (with 

the support of the Memphis Area HBA) 

passed allowing local law enforcement to 

“tag and hold” copper that they believed 

had been stolen in order to give the po-

lice an opportunity to try to identify the  

copper owners and to catch the thieves. 

The Scrap Metal dealers formed their own 

PAC over the summer and gave out huge 

contributions with the main purpose of 

combating this provision. We had a large 

coalition on the other side of the issue; 

t
he state primary elections are just 

around the corner and the requests 

from legislative candidates for 

contributions from the Housing Industry 

PAC (HIPAC) have been pouring in. The 

HBAT had a hugely successful legislative 

session this year, due in large part to the 

HIPAC dollars you helped to raise. This 

last session we passed some important 

legislation (scrap metal, water quality) 

but, perhaps even more importantly, we 

defeated or amended numerous pieces 

of legislation that would have adversely 

affected our industry and cost us money! 

(FONCE bill, Cemetery bill, Noise bill, 

Blasting bill, AFT bill) We must not loose 

the momentum that we have gained. 

 I know that we have all experienced the 

difficulties that accompany a slowdown in 

the economy; but now, more than ever, is 

the time for each of us to dig down deep 

LOG INAND

EXPLORE
WWW.NAHB.ORG

ACCESS BENEFITS
One of the most valuable benefits of NAHB membership
is information - and www.nahb.org gives you access to 
housing industry information 24 hours a day, 7 days a 
week.  Itʼs fast, easy, and free!

Visit www.nahb.org to:
   Register for courses & events
   Get current economic and housing data
   Sign up for NBN Online & e-newsletters
   Learn best business practices
   Access council & committee information
   Shop online, look up staff contacts

Why should you log in?  Because members get more!  
Members who log in see twice as much information as 
non-members, including exclusive award opportunities, 
member discounts, directories, and more.

To create your login, go to www.nahb.org/loginnow, 
enter the required fields, and click Submit.  If you need help, 
call 800-368-5242 x0.  

Log in now and explore what 
www.nahb.org has for you.

EXCLUSIVE RESOURCES

GET STARTED NOW

but because of their commitment to their 

PAC, the Scrap Dealers were able to wage 

an impressive battle. That is why we must 

be equally committed to our PAC. We 

must put ourselves in a position to have 

our voices heard on important issues and 

to have legislators that will fight for us. 

Giving to HIPAC allows us to support 

those candidates who support us! So 

please, support your association by sup-

porting HIPAC!

Legislative Review
Steven Cates, Chair 

Government Affairs Committee

Support HIPAC: 
Because What Happens in the  
State House Affects Your House!
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Clarksville/Montgomery Co HBA 
Mark Reynolds ..................... (931) 326-5003

Cumberland County HBA 
Gay Reeves-Stewart ............. (931) 456-9478 
klittlemom@frontiernet.net

Greene County HBA 
Ralph Dingus ....................... (423) 639-5429 
rdingus@idellconstruction.com

HBA of Dyer County 
Kirby Ogden ......................... (615) 645-5335 
flannon@ecsic.net

HBA of Greater Kingsport 
Dion Spriggs ........................ (423) 817-8000 
dion@spriggsdbm.com

HBA of Greater Knoxville 
Brian Shugart ....................... (865) 690-9009 
bshugart@knology.net

HBA of Middle TN 
Mike Arnold ......................... (615) 377-1055 
michaelleearnold@comcast.net

HBA of Southern TN 
Tim McClure ........................ (423) 595-4166 
tmbuilder@aol.com

Jackson Area HBA 
Craig Taylor ......................... (731) 686-2851 
tctaylor@charter.net

Johnson City Area HBA 
Robert J. Garrett ................... (423) 929-8656 
bgarrett@atlanticinv.com

Maryville/Alcoa HBA 
Joel Jones ............................. (865) 981-4423 
gfj18@charter.net

Memphis Area HBA 
Doug Collins ........................ (901) 751-4301 
collins@collins-maury.com

Ocoee Region HBA 
Chris Spors ........................... (423) 650-7167 
sporscustomhomes@aol.com

Rutherford Co HBA 
Ken Howell .......................... (615) 893-2267 
ken@clarkandhowell.com

Sevier Co HBA 
Tim Milks ............................. (423) 453-6624 
Tmilks07@comcast.net

South Central HBA 
Burl Hiles ............................. (931) 967-4547 
burl203@comcast.net

Warren Co HBA 
Keith Bouldin ....................... (931) 473-8718 
binc@blomand.net

Upper Cumberland HBA 
Mark Smith .......................... (931) 260-7613 
smithconst@frontiernet.net

Area Presidents 2008

the HBAT enjoyed a successful year on 
Capitol Hill in Nashville. With elec-
tions looming and a massive budget 

shortfall, the 105th General Assembly was 
eager to conclude their business for the year. 
They adjourned around midnight on Wednes-
day, May 21, 2008, a good three weeks 
earlier than last year. Working diligently and 
with the help of our members, the HBAT 
was able to defeat or amend a multitude of 
legislative proposals that would have been 
harmful to our industry. Below is a summary 
of the most important issues that the HBAT 
lobbied this session.

tHE HBAt WORKED WItH SPONSORS 
tO AMEND tHE BILL
4173/Kyle/4129/Odom-The Technical 
Corrections bill-This is a yearly adminis-
tration bill to close loopholes in the state’s 
tax code. This year the bill included the so 
called Family Owned Non-Corporate Enti-
ties or “FONCE” provisions that would have 
removed the exemption from the franchise 
and excise taxes that these entities currently 
enjoy. Specifically, the provisions would 
have eliminated a family owned tax break for 
commercial real estate holdings of FONCEs. 
Department of Revenue officials estimated 
the FONCE would have netted the state 
approximately $15 million in revenue. The 
HBAT successfully worked with industry 
partners to amend the bill to remove the 
harmful FONCE provisions.

2619/Henry/2483/McDonald-Cemetery 
bill - Development of property containing a 
cemetery. In the beginning, the bill originally 
required the approval of a county commis-
sion before a subdivision developer may 
transfer remains. We began discussions with 
the Senate Sponsor and were able to have the 
provision requiring county commission ap-
proval removed and replaced with the notice 
requirement. Another group had a provision 
added that included a notice requirement 
for any development within 100 feet of any 

Hard Work Pays Off for the Home Builders—

the 105th General  
Assembly Adjourns

cemetery or grave, whether the graves are be-
ing relocated or not. Finally, the HBAT staff 
drafted and got approval for the final version 
of the bill, which now impacts only those 
developments where the remains are being 
transferred. As enacted, the bill requires that 
prior to filing an action in chancery court to 
transfer the remains located in a gravesite or 
crypt, the proponent of the action must first 
publish a notice in a newspaper of general 
circulation within the county in which the 
gravesite or crypt is located. Requires that the 
notice include the name of the proponent of 
the action, the location of the property where 
the remains are located, and any name that 
can be discerned from the site of any person 
who is interred at the site. The HBAT suc-
cessfully worked with the sponsor to amend 
the bill, removing harmful provisions of the 
legislation.

1748/Ketron/1645/Mumpower-Workers’ 
Compensation-Requires under certain cir-
cumstances sole proprietors and partners in 
the construction industry to carry workers’ 
compensation insurance on themselves. This 
bill was drafted by a coalition of industries 
(Road Builders, AGC, ABC, HBAT, the 
Department of Labor, and a few others) led 
by the Insurors of Tennessee, to remove the 
ability of a Sole Proprietor to not “opt in” 
for Worker’s Comp. Insurance. The bill re-
quires any sole proprietor or partners to carry 
W/C insurance on themselves, no matter 
how many employees they employ. The only 
way they can not carry W/C insurance is if 
they are doing work directly for the owner 
of the property - but they must carry Work-
ers’ Comp insurance on their employees no 
matter what. All of this is to say, if you are a 
sole proprietor or partner and you work for 
a General Contractor, you must carry work-
ers’ comp insurance on yourself and your 
employees - no matter what.  If you work 
directly for the owner you do not have to 
carry it on yourself, just your employees.

—Continued on page 28

by Hope Jackson, Director of Legislative Affairs and Frank Harris, Director of Government Affairs
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Born in Blount County, Representa-
tive Joe McCord is married and 
has two children. We are sure that 

many of our members will be glad to 
know that he is a 1991 graduate of the 
University of Tennessee. He has been 
an outspoken supporter of hunting and 
fishing rights, which always rings a 
positive note with Tennessee builders 
and associates, worked hard to clear up 
confusion on environmental issues, and 
he has been praised for his stand for the 
Tennessee Safe Haven Law. This law, 
which became effective on July 1, 2001, 
allows mothers of newborns to surrender 
unharmed babies to designated medical 
facilities within 72 hours of the baby’s 
birth. Individuals can now do this with-
out fear of being prosecuted and with 
total confidentiality.

Representative McCord has been in-
volved in many areas of the Tennessee 
political process and his community:

Public Office

House member of the 101st through • 
105th General Assemblies
Member, House Commerce  • 
Committee 

its core, this bill is an effort to give 
a common-sense understanding to 
what defines a ditch and what defines 
a stream. We need to be able to con-
sistently identify these differences 
without the assistance of a biologist 
or a chemistry set. My objective is 
to work with the department, and 
those in my district, to clear up any 
misunderstandings in the law, which 
tends to be ambiguous.

I represent farmers who want to 
build ponds so their livestock will 
survive a drought. I speak for our 
property owners who want a home 
for their family, but need TDEC’s 
approval to grade an acre of land. I 
introduced these bills for small-busi-
ness owners who apply to TDEC for 
permits to manage stormwater, and 
wait for months in a process that not 
only is distressing for constituents, 
but also the department. In other 
words, I believe the process is much 
too complex.

This legislation would ensure 
that the rules are clear for everyone. 
Clear water standards are good for 
the regulators, the regulated and the 
environment. When we are all on 
the same page, standards and results 
improve.”

It is this type of common sense approach 
that makes an outstanding legislator when 
it comes to the concerns of Tennessee 
citizens. In a further effort to introduce 
you to one of our truly exemplary repre-
sentatives, the Tennessee HomeBuilder 
magazine presented Representative  
McCord with the following questions:

Member, House Conservation and • 
Environment Committee
Member, House Ethics Committee• 
Chair, House Wildlife Subcommittee • 
Member, House Environment Sub-• 
committee 
Member, House Industrial Impact • 
Subcommittee
Member, Joint Select Oversight Com-• 
mittee on Corrections 

Community 
Involvement

Bloun t  Coun ty  Chamber  o f  • 
Commerce 
Blount County Board of Realtors• 
National Association of Sportsmen • 
Legislators 
Tennessee Farmers Cooperative • 

With actions proving that he is a true 
friend to the Tennessee building industry, 
Representative Joe McCord has worked 
on extremely important issues such as 
immigration reform, the Tennessee State 
Income Tax Bill and recently several regu-
latory water quality bills that could have 
had very negative effects on home build-
ers. Specifically, the progress made this 
year in the area of environmental reform 
will have an extremely positive effect on 
both builders and private property owners 
for years to come.

In March of this year, Representative 
McCord presented the following thoughts 
concerning the confusing legislation 
addressing the issue of “Ditches vs. 
Streams.”

“This legislation stands for a 
truth that is neither conservative nor 
liberal, Republican nor Democrat. 
When the state makes and enforces 
rules, people need to know what the 
rules are and how to follow them. At 

Meet Representative

Joe McCord
District 8 - Areas of Blount and Sevier Counties
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During this session you car-
ried several Water Quality bills 
brought to you by the members 
of the regulated community, 
including the Home Builders, 
who have frequently been frus-
trated in their dealings with 
the water permitting/com-
plaints processes at TDEC (TN 
Department of Environment 
and Conservation). Why did 
you feel that it was important 
to pass this legislation?

I have served on conservation and en-
vironmental committees and subcommit-
tees for the past ten years. I have always 
been passionate about developing an 
understandable solution that clarifies the 
open-ended definitions when it comes to 
environmental issues such as wet weather 
conveyance and wet weather streams. 
During the time I have been involved with 
these environmental committees, we have 
discussed the issues and complaints from 
constituents throughout Tennessee; but 
we had never truly developed a solution 
working with TDEC. However, this year 
we were able to make tremendous prog-
ress due to a concerned, diverse group of 
industry professionals called the Water 
Coalition, which included the Home 
Builders Association of Tennessee. 

Do you think that progress will 
result from the legislation that 
passed this year? 

Yes, because as an organized and united 
voice, we were able to bring legislation 
that deals with three very important 
concepts:

—Continued on page 23 

A Bill of Rights for those applying for 1. 
permits which established standards, 
created a communications process 
with a contact person and hopefully 
will keep the permit process moving 
forward in a timely manner.
A type of Report Card that can help 2. 
us understand what is actually hap-
pening during the permit process.
And finally, legislation that would 3. 
help elected officials and regulatory 
agency personnel understand poten-
tial permit problems pertaining to en-
vironmental concerns. This particular 
bill would have developed solutions 
and clarification for many of the cur-
rent ambiguous environmental defi-
nitions. Unfortunately, this piece of 
the legislation did not pass during this 
Session; but we have been assured in 
good faith by the administration that 
a solution would be presented in the 
near future.

Do you feel that there is still 
more that can/should be done 
to make the Department’s pro-
cesses more reasonable and 
understandable for members 
of the public? 

I think there is always work to be done 
when it comes to helping citizens have 
fair and understandable codes and regu-
lations that are uniform throughout our 
state. More than anything else, I would 
encourage your members to look closely 
at what a unified voice of individuals 
can accomplish. For example, the Water 
Coalition was able to get the attention of 
decision makers that normally cannot be 
influenced on an individual basis. 

Ditches vs. 
Streams

Safe Haven Law

Interesting Facts 
about Maryville, 
Tennessee

In 1785, Revolutionary War veteran 
John Craig founded a wooden palisade 
known as Fort Craig at what is now 

Maryville in order to defend settlers against 
attacks from Native American tribes. Craig 
donated 50 acres next to his fort for the 
founding of a new town. Maryville was 
incorporated as a city on July 11, 1795 and 
named in honor of Mary Grainger Blount, 
wife of territorial governor William Blount, 
for whom Blount County is named. 

The family 
of Sam Hous-
ton moved to 
Maryville in 
1808, when 
Houston was 
15. He taught 
school in a 
one-room 

schoolhouse in Maryville before he began 
his military and political career. The school-
house still stands just off US-411 near the 
community of Wildwood.

Maryville lies in the Foothills of the 
Great Smoky Mountains. Within this sce-
nic, historic town, there is an institution 
called Maryville High School that has 
produced several notable Tennesseans:

Lee Humphrey, who won two college • 
basketball national championships 
with the Florida Gators
Roy Kramer, former SEC commis-• 
sioner (1990-2002)
Carl Stewart, former Auburn Univer-• 
sity fullback (2003-2008)
Lamar Alexander, former Governor of • 
Tennessee, former Secretary of Educa-
tion, and U.S. Senator
And last but not least – Represen-• 
tative Joe McCord, TN House –  
District 8

Immigration 
Reform
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A well-timed NAHB Legisla-

tive Conference on April 

30, brought 1,200 builders, 

including approximately 40 HBAT 

members, to Washington to hold 

meetings with members of Con-

gress. At the same time, thousands 

more builders lit up the switchboards 

on Capitol Hill with phone calls to their elected officials. The HBAT members  

delivered an urgent message to the eleven members of the Tennessee Congressional 

delegation: Move quickly to avert an economic crisis and enact legislation to jump-

start housing, save jobs and restore confidence. Washington policy makers also 

received the message via ads that ran in the National Journal, Roll Call, Politico, 

CQ Today and CongressDaily. 

During the Legislative Conference, NAHB conducted a simultaneous 

Satellite Media Tour. This facilitated several builders appearing in Washing-

ton with their congressional representatives for interviews with the media 

from their home markets regarding local housing conditions and the need 

for Congress to move swiftly on a housing stimulus package. The interviews 

aired nationally and in 10 local media markets, including Chattanooga, TN 

where Congressman Lincoln Davis and HBAT President James Carbine 

spoke regarding the state of the housing market in Tennessee and the need 

for immediate action by Congress.

The HBAT members received an overall positive response in our meetings 

with the Tennessee Congressional delegation.  A number of our delegation 

were truly shocked by the severity of the effect of the housing downturn and 

the impact of the mortgage crisis on our industry and committed to work to 

help relieve the current situation.

&2008
NAHB 

Legislative 
Conference

Washington, D.C.
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There are also many resources available on the official HBAT website.  
Log on today and get information on events, rebates, meeting information,  

sponsors, legislative updates and much, much more. Just visit www.hbat.org.

NAHB has produced a variety of 

resources specific to the housing 

downturn for members and associa-

tions to use in local public relations, 

marketing and media campaigns. 

Geared towards reassuring con-

sumers and combating misleading 

media reports, these issue and 

region-specific talking points, fact 

sheets, op-eds, and other materials 

will help you prepare for interviews 

and better communicate with con-

sumers and stakeholders. 

This advertisement on the Top 5 

Reasons to Buy a New Home Now 

is just one example of the great re-

sources available at www.nahb.org. 

In the search area of the website, 

just type "Myth Busters."

THE VOICE OF AMERICA’S HOUSING INDUSTRY
NAHB.org

Top 5 Reasons 
to Buy a 

New Home Now
1.

Mortgage rates have returned to near-record lows, 
reducing monthly payments substantially. 

2.
Prices are attractive in today’s slower markets 

and will rise again when the housing cycle turns up. 

3.
Lenders are making loans to borrowers with good credit, and 

Congress and the White House are pursuing ways to make loans 
more available to fi rst-time buyers and buyers in high-cost markets. 

4.
It’s easy to fi nd the home you are looking for at a price you can afford. 

5.
Today’s new homes are designed to save you money on your monthly utility bills, 

and increasingly incorporate exciting new green technologies. 

Myth Busters
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Get Free Builders Risk Coverage 
for Charitable Building Project

B
uilders Mutual is excited to  

offer your HBA an opportunity 

to receive FREE Builders Risk 

coverage for upcoming new home and 

remodeling charitable building projects. 

We have developed a program that will al-

low you to apply for and receive Builders 

Risk coverage through Builders Mutual at 

no cost to your association. 

Details concerning coverage will be pro-

vided in your policy documents. To apply 

for coverage, please obtain, complete and 

submit an application at least one week 

prior to the start of construction. Then fax  

the application to Nichole Johnson, your 

BMIC underwriter, at (919) 227-0302 or 

email Nichole at njohnson@bmico.com. 

Upon receipt of your application, it will 

be reviewed promptly. Once approved, 

you will receive a copy of the policy, and 

Builders Mutual will provide a sign for 

you to place on the jobsite. We ask that 

you keep us posted on the progress of each 

project where we provide coverage. 

Your very own field expert can provide free individual consultation at the jobsite and help  
you control losses. Plus, our policyholders have unlimited access to Builders University  
OSHA-approved safety courses, English/Spanish Fall Protection Certification, and our risk 
management CD containing valuable safety reference material. We even offer discounted 
“Safety Stuff,” like the attractive safety glasses above, through our online store.  Staying safe 
and productive is just a matter of having the right tools.

Our WorkSafe program provides our policyholders with valuable information  
  and safety training to avoid accidents like this one.  

800.809.4859 
www.buildersmutual.com

AT A MOMENT LIKE THIS, 
AREN

,
T YOU GLAD YOU HAVE BUILDERS MUTUAL?

Construction debris can  
do irreparable damage to  
the unprotected eye.

Governor Phil 
Bredesen signed 
six bills into law on 
thursday, June 12, 
2008. One of the 
bills signed was the 
Scrap Metal Bill - SB 
2400/HB 2433.

This legislation was aimed at preventing theft of expensive metals like copper. The 
proposal, which unanimously passed both chambers, requires scrap metal dealers to 
register with the state Department of Commerce and Insurance. Metal sell-
ers must have a state or federally issued photo identification card 
and provide a thumbprint. The HBAT supported this bill because 
as the price of copper has increased, thieves have stolen cop-
per pipes and other materials from buildings and new homes 
throughout the state.

from
Covered Property 

Property installed or at the construction 

site to be installed in a reported structure 

or in a garage or other structure used to 

service the report structure, including: 

Completed dwelling reported as a • 

model home

Insured’s property• 

Paving, curbing, fences, trees, • 

shrubs, plants, lawns and outdoor 

fixtures

Property of others for which the • 

insured is legally responsible

Additional Coverages
Back-up or overflow of sewers, • 

drains or sumps

Collapse• 

Debris removal• 

Fire department services charge• 

Pollutant cleanup and removal• 

Profit, if reported• 

Reward• 

Scaffolding, construction forms • 

and temporary structures

Valuable papers• 

Remodels
Please note that for remodeling projects 

the improvements will be covered, but the 

existing structure will not. 



Your very own field expert can provide free individual consultation at the jobsite and help  
you control losses. Plus, our policyholders have unlimited access to Builders University  
OSHA-approved safety courses, English/Spanish Fall Protection Certification, and our risk 
management CD containing valuable safety reference material. We even offer discounted 
“Safety Stuff,” like the attractive safety glasses above, through our online store.  Staying safe 
and productive is just a matter of having the right tools.

Our WorkSafe program provides our policyholders with valuable information  
  and safety training to avoid accidents like this one.  

800.809.4859 
www.buildersmutual.com

AT A MOMENT LIKE THIS, 
AREN

,
T YOU GLAD YOU HAVE BUILDERS MUTUAL?

Construction debris can  
do irreparable damage to  
the unprotected eye.
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youR ClieNTs Buy a New HoMe?

Because it is still a smart 
investment choice!

Still a 
SMart 

inveStMent
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Why Should
 

As a long-term investment, homeownership is still one of the best invest-
ments for individual households. “Why” you may ask? After all, the 
headlines say the housing market is down and out, with defaults rising 

at an alarming rate, and mortgage markets so frozen that buyers can’t get a 
home loan at any price.

 What buyers need to realize is that housing markets, like all markets, inevi-
tably have their ups and downs. And homeownership has a track record that 
is virtually unmatched by any other purchase in terms of its real benefits.

 Despite the turmoil in mortgage lending, if you have good credit, a job 
and steady income, you will find there is still plenty of mortgage credit to 
be had at good rates. For well-qualified buyers, rates are running at near 
historic lows.

Homeownership's Real value
 Here are a few examples of why, dollar for dollar, homeownership is a solid 

stepping stone to a future of financial security and the single largest creator 
of wealth for many Americans.

 Over the long-term real estate has consistently appreciated, even with 
periodic adjustments in local markets in response to economic conditions. 
On a national level, home appreciation has historically increased 5-6 percent 
annually, report economists at the National Association of Home Builders.

Five percent may not seem much at first, but here’s an example that will put 
it into perspective: Say you put 10 percent down on a $200,000 house, for an 
investment of $20,000. At a 5 percent annual appreciation rate, that $200,000 
home would increase in value $10,000 during the first year. Earning $10,000 
on an investment of $20,000 is an extraordinary 50 percent annual return.

In contrast, putting that $20,000 down payment into the stock market and 
getting a 5 percent gain would only yield a $1,000 profit.

Compared to Stocks
Looking at it another way, over a longer period of time, if someone put 

$10,000 into the stock market in 1996, the average annual S&P return would 
make that investment worth $21,500 today—an increase of $11,500. The 
median home price in 1996 was $140,000. Today, that same home would have 
gained nearly $100,000 in value. So educate your clients on the importance 
and value of homeownership.
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Belgard pavers and walls combine rich, earth-tone colors with texured surfaces
to impart on authentic old-world ambience. Picture the grace of aged stone, the
subtlety of curves, the highlighting of green spaces. All perfectly complement a

home which was designed to blend naturally into its surroundings.

Knowing how to identify the most subtle nuances is a fine art in itself.

THe widest selection of antique products.
The largest choice of antique colors.

www.Belgard.Biz
Contact your local Belgard dealer at:

Big Rock Building Products/Oldcastle Company

888-624-3088
or

Your Middle Tennessee Belgard Representative: 
Darryl Sapp 

865-388-8707

Belgard pavers and walls combine rich, earth-tone 
colors with textured surfaces to impart on authentic 
old-world ambience. Picture the grace of aged stone, 
the subtlety of curves, the highlighting of green spaces. 
All perfectly complement a home which was designed 
to blend naturally into its surroundings.

Knowing how to identify the most subtle nuanaces is 
a fine art in itself.

The widest selection of antique products.

The largest choice of antique colors.

www.Belgard.Biz
Contact your local Belgard dealer at:

Big Rock Building Products/Oldcastle Company
888-624-3088

or
Your Middle Tennessee Belgard Representative:

Darryl Sapp
865-388-8707
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Rutherford County HBA’s 
2008 “Homes today” tour 
of Homes

Above photos: Ole South 
Properties’entry, The Danbury, was 
named Judge’s Choice “Best in Show” 
of the Puckett Station showcase entries, 
during the July 5, 2008 “Homes Today” 
Tour of Homes Preview Party. 
A record number of attendees, 
some 500 builders, Realtors, 
and residential construction 
industry professionals enjoyed 
the baseball-themed party 
– complete with games and 
live music, and toured the 
five lavishly decorated and 
furnished showcase homes. 

A Hot Golf tournament in 
Knoxville

The Home Builders Association of 
Greater Knoxville held its annual golf 
tournament on June 5, 2008 at Avalon 
Golf Course in Lenoir City, TN. The 
Landmark Course hosted 128 members 
on a 90 degree, sun drenched day that 
had everyone feeling the hot conditions. 
Sponsors provided lunch, golf shirts, 
towels, hats, plenty of cold beverages and 
lots of extra goodies to make for a perfect 
day on the links. Players enjoyed special 
contests throughout the day including a 
putting contest, longest drive and closest 

to the pin. This event is 
always a fun outing and 

this year was no different; 
everyone had a great time. 

The tournament concluded as play-
ers gathered in the club house pavilion to 
hear the winners announced and watch as 
prizes were awarded. Thanks to all the 
members who played and sponsored the 
tournament - we look forward to doing it 
again next year!

Ground Breaking and Golf 
at Memphis Area Home 
Builders Association

Middle photo: Ground Breaking for 
the 2008 Vesta Home Show was held on 
Thursday, June 5th at Saunders Creek, 
Rossville, TN.  Pictured above are Mark 

Smith, John Desanctis,  Reggie Garner, 
Karen Garner, Walker Uhlhorn, Johnny 
Williams, George Uhlhorn, Darin Bom-
marito.  The show will be held from 
October 4 - October 19th.

Bottom photo of golf tournament: Bob 
Zacher, First Tennessee Home Loans 
qualified for the $10,000 Putt Fore Cash 
Contest.

LOCAL HAPPENINGS



Tennessee HomeBuilder   (www.hbat.org)  July/August 2008 23

Consumers want green.  It’s hard to imagine a building 

material greener than brick.  Conservatively, it provides a 

100-year lifespan with virtually no maintenance.  That’s 

durability.  Which is green.  It’s made from clay, one of the 

most abundant raw materials on Earth.  Green again.  And 

it’s 100% recyclable, whether intact or crushed.  Very green. 

Don’t forget energy efficiency and indoor air quality.  

It helps take the burden off furnaces and A/C units by 

absorbing and releasing thermal energy.  And brick is 

resistant to mold, mildew and fungus, so interior walls made  

of brick let people breathe easier. 

Brick.  The material that’s good for the Earth because  

it is the Earth.  Consumers are going green.   

And so should you.  To get more information 

and the free DVD, Brick Masonry 

Techniques for Builders, just call 

1-888-62-BRICK, or visit us on the web 

at gobricksoutheast.com.
Clay Brick – The Most Sustainable 

Green Building Material Made.

Continued from page 15—
Joe McCord - House of Representatives, District 8

Once again, I want to make sure that we 
have a commitment in Tennessee to de-
veloping simplified codes and regulations 
that protect the environment and promote 
good policies for builders and private land 
owners. I do not believe that the business 
community and the environmentalists 
need to be at odds with one another. Noth-
ing can be accomplished by extremists on 
either side. If we have both industry and 
environmentalists working together for 
better, common sense solutions, I think we 
can actually accomplish something. 

In your opinion, how important 
is the homebuilding industry 
as an economic factor to Ten-
nessee?

I believe the current economic environ-
ment speaks for itself. Anyone can look 
at the number of building permits and 
housing starts this year and do the math. 
Building supplies, furniture sales, taxes, 

the creation of a wide range of employ-
ment opportunities – the Tennessee build-
ing industry has far reaching effects on 
every aspect of our economy. That is why 
I think it is so important for organizations 
such as yours to help both legislators, and 
the general public, understand the issues 
and concerns that promotes or harms your 
industry. 

Are there any other comments 
you would like to make to the 
members of the Home Builders 
Association of Tennessee?

Many of you may not realize that I 
am actually a contractor, so I do truly 
understand the trials and the rewards of 
the building industry. So I just want to 
say thank you for what you contribute 
to our state and our local communities. 
Stay involved and keep your association 
strong; because together we accomplish 
the goal of better quality homes, more 

affordable housing and a better environ-
ment for ourselves and future generations 
of Tennesseans.

 
The HBAT would like to thank Repre-

sentative Joe McCord and his staff for 
their assistance with this article, and their 
support of our industry. We would also 
like to thank Senator Steve Southerland 
for his hard work and contributions in 
promoting the Water Quality bills this 
year.
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display even flips over with the level, so 
it always reads right side up. Level shuts 
off automatically after 5 minutes when 
it's not being used; measures any angle 
in degrees up to 0.1 accuracy; module is 
made of unbreakable ABS polymer; and 
it is sealed against dirt and water. Digital 
level has indestructible block acrylic vials 
and uses standard 9V battery. 
Also available in full size models.
For more information go to: www.
nwbuildnet.com or call 1-800-810-8296

BIOBASED Brings 
Agriculture and Insulation 
together

BioBased® Insulation markets build-
ing products that allow residential and 
commercial structures to be more sus-
tainable. BioBased® Insulation seals a 
structure’s thermal envelope, making it 
is more energy efficient, healthier, more 
comfortable and durable than traditionally 
insulated homes. BioBased® Insulation 
also is water-blown and soy-based, so it is 
more environmentally responsible.

To find out more, go to www.biobased.
net.

Green termite Protection
Now there 

is a “green” 
solution to 
protect your 
structures 
f r o m  t e r -
mites .  In -

stead of poisoning the soil under a home, 
Bora-Care eliminates the wood as a food 
source while saving you one full day of 
cycle time. This innovative product was 
awarded the 2006 Green Builder Maga-
zine® Best of Show award.

Builders are switching to Bora-Care 
termite pretreamtents at an uprecedented 
rate.

Cost-effective and easy to incorporate 
into your logistics, just a few gallons 
of Bora-Care will protect your entire 
structure from subterranean termites. 
During the dried-in phase of construction, 
your pest control company will apply it 
directly to the wood, concrete and founda-
tion penetrations in one fast, easy, spray 
application - and you’re done. Termites 
can’t consume the wood and they can’t 
tube over it. Simply put, Bora-Care elimi-
nates more than termites, it eliminates 
problems. It’s a fact that Bora-Care saves 
builders time and money with their highly 
efficient process that eliminates problems 
caused by pumping hundreds of gallons 
of chemicals into the soil.

NEW PrODuCT rEvIEW
July/August 2008

tighten up on technology

Most 
parallel-jaw clamps 
provide more than enough 
pressure for wood joinery. But 
if you suffer from limited hand strength, 
or need extra clamping pressure to pull 
together a cold-bent lamination, for 
example, you’ll appreciate the bonus 
cranking power of Woodline USA’s Paral-
lel Clamp System. It tightens by turning 
an inline handle as with typical parallel 
clamps, and then the handle pivots 90° (as 
shown at right) to provide lots of leverage 
for final torquing.

Want to know more? Go to woodline.
com.

Get All the technological 
Angles

Smart 
Tool 
Digital 
Level

This is the only digital level available 
that can measure all angles in a 360 range. 
Simple to use, just press the ON/OFF but-
ton, and it will show you the angle of any 
surface with decimal-point accuracy. The 

We thank our advertisers for helping 
make this publication possible.
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From selection to installation,
we’ll make being a landlord easier.
hhgregg’s Commercial Division, ready to serve you.

Property management pricing and a variety of appliance brands to fit your needs.

Join the thousands of multi-family and apartment owners throughout the Midwest 
and Southeast who look to hhgregg as their supplier for major appliances.

 · Over 53 years in the business
 · Commercial accounts available
 · Professional next day delivery and installation
 · Millions of dollars of inventory in stock
 · Plus hhgregg’s great selection of appliances and home electronics

Contact Fred York | 615-456-4298
Visit our website at hhgregg.com/commercial division for other store locations.

Property Management Companies   |   Multi-family

NEWSEVENTSFactSheet.indd   1 6/12/08   11:20:18 AM
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How Green Are You?
Energy Audits and Green Appliance 
Selection Can Help!

Homeowners and homebuilders are all looking for ways 
to be environmentally and economically responsible. One 
of the most important things that you can do to maximize 
energy efficiency is to review your current energy usage 
by getting a home energy audit. Also, replacing existing 
energy-hungry appliances with green appliances can help 
the environment and save money. 

Home Energy Audits
Many utility providers offer free home energy audits 

which can reveal any hidden factors that are devouring 
energy and spiking your bill. Energy audits can be basic or 
extensive, examining factors such as insulation, heating and 
cooling systems, windows, landscaping and water heaters. 
The audits can help you to save a lot by making suggestions 
for power conservation, or pointing you towards green ap-
pliances that are tailored to your budget. 

The Tennessee Valley Authority (TVA) has a program 
that can help Tennesseans with a free Energy Audit. Just 
go to www.tva.gov and click on “Energy Right.” This area 
of the TVA website also provides interesting educational 
tools and money saving tips.

ATMOS Energy offers an Energy Profile, which creates 
a comprehensive report that analyzes your home energy 
use, details your energy cost and provides cost-saving 
recommendations that you can implement. Just visit www.
atmosenergy.com. 

Appliances
On average, about half of your electric bill comes cour-

tesy of major appliances, electronics and home office equip-
ment. Another roughly 20 percent is attributed to lighting, 
and the remainder is invested in the heating and cooling 
of your home space, and kitchen use. With those figures in 
mind, targeting energy consumption by purchasing green 
appliances is probably your most effective start.

ENERGY StAR 
The EPA developed its Energy Star program in the 1990s 

as a way of creating rigid standards that aggressively ad-
dress energy efficiency for household appliances. The 
program initially focused on home electronics and televi-
sions, but has blossomed out to entail most major appli-
ances, including sound systems, DVD players, telephone 
products, battery chargers, and many kitchen appliances. 
The ENERGY STAR program continually upholds and 
improves their already strict regulations for energy-efficient 
measures—many ENERGY STAR-rated appliances go 
above and beyond any governmental requirements. The 
EPA has a great energy yardstick program which allows 
you to explore tips and tools room-by-room. 
Just visit www.energystar.gov.

WaterSense
The EPA also has a new program called WaterSense that 

is very similar to the ENERGY STAR program. WaterSense 
will help consumers identify water-efficient products and 
programs. The WaterSense label will indicate that these 
products and programs meet water efficiency and perfor-
mance criteria. WaterSense labeled products will perform 
well, help save money, and encourage innovation in manu-
facturing. To find out more about this new program, visit 
www.epa.gov/watersense.
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The Marketplace for Residential Construction

HBW
INSURANCE SERVICES Self-Insured Worker’s

Compensation Program

HBAT

Residential Construction

 (662) 342-2980 ✦ (800) 628-0194
8705 Northwest Drive, Suite 4 ✦ Southaven, MS 38671
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 There is a big however - If you are a 
corporation, you still have the ability to “opt 
out” of W/C insurance on yourself as an of-
ficer of the corporation.  It also suggests sole 
proprietors may want to investigate whether 
or not to set themselves up as a corporation.  
It also raises the question of whether or not a 
LLC or partnership has the same ability as a 
corporation when it comes to W/C insurance.  
Currently, the Department of Labor treats an 
LLC and partnership differently than a corpora-
tion.  We are working with the Commissioner 
to issue a ruling on treating LLCs and limited 
partnerships the same as a corporation - we are 
confident we will convince the Commissioner 
to do so, as he has indicated a desire to.

The HBAT successfully worked with the 
sponsor to amend the bill removing harmful 
provisions of the legislation.

tHE HBAt WORKED FOR PASSAGE OF tHE BILL
3621/Bunch/3708/Brooks, K.- Water Quality 
Complaint Process - Requires that any com-
plaint arising from an allegation of a violation 
from the (TDEC) Tennessee Department of 
Environment and Conservation relating to an 
impact on groundwater to specify the source of 
the ground water. Senate amendment 1 requires 
the department to promptly make available 
and provide access to any documents and 
other information that address the factual and 
scientific basis of the complaint, upon request 
by the alleged violator or violators. The HBAT 
strongly supported passage of this bill.

3796/Southerland/3772/McCord-Water 
quality - Enacts Bill of Rights for Permit Ap-
plicants. Requires permit applicants to have the 
right to assistance in understanding regulatory 
and permit requirements. Specifies that permit 
applicants have the right to know the projected 
fees for review of applications, and how any 
costs will be determined and billed. Specifies 
other rights of permit applicants. Amendment: 
Senate amendment 1 makes the bill. Removes 
provision requiring the commissioner to des-
ignate a permittee’s advocate in the department 
and clarifies the application process. Requires 
ARAPs be issued or denied within ninety days 
of completion, and provides another 90 day ex-
tension of that if a public hearing is requested. 
Requires applications for the re-issuance of Na-
tional Pollutant Discharge Elimination System 
permits to be issued or denied within 180 days 
of completion with the same 90 day extension 
for public hearings. Requires applications for 

new or modified NPDES to be issued or denied 
within 365 days with the same 90 day extension 
provision. HBAT successfully worked with 
industry partners to draft, introduce and secure 
passage of the legislation. 

4116/Southerland/4184/McCord-Water 
Quality-Annual report by TDEC. Requires 
the commissioner of the Department of Envi-
ronment and Conservation to annually report 
certain information to the Senate Environment, 
Conservation and Tourism Committee and the 
House Conservation and Environment Com-
mittee, including information on the number 
of enforcement orders issued in the previous 
calendar year, the number of consent orders 
or final orders issued in the previous calendar 
year, and the number of contested cases is-
sued before the board in the previous year. 
The HBAT successfully worked with industry 
partners to draft, introduce and secure passage 
of this legislation.

2400/Kyle/2433/McDonald-Requirements 
for scrap metal sellers and dealers-Requires 
dealers buying and selling scrap metal to 
register with the department of commerce and 
insurance by October 1, 2008. Prohibits dealer 
from purchasing scrap metal from a person un-
less such person provides dealer with state or 
federally issued photo identification card that 
appears valid on its face to the dealer. Requires 
scrap metal dealer to record information from 
photo ID, in addition to license plate number 
and make and model of vehicle the seller is 
driving, and maintain this information as part 
of the transaction record. Also requires dealer 
to obtain thumbprint impression of seller. 
Prohibits immediate payment for purchase of 
copper, catalytic converters, and air conditioner 
evaporator coils. Establishes criminal penalties 
and civil forfeitures for violation of act. Most 
importantly, The HBAT also drafted and was 
successful in having incorporated into the bill 
a provision that makes trespass onto a posted 
construction site an aggravated criminal tres-
pass, increasing both the severity of the crime 
and penalties. The HBAT successfully worked 
with industry partners to secure passage of the 
legislation and to defeat preemption amend-
ment (would have preempted Memphis’ local 
scrap metal ordinance).

tHE HBAt WORKED tO DEFEAt BILL OR 
A PROvISION OF tHE BILL
3651/Ketron/3521/Buck-Stop work order for 

violations of Water Quality Control Act. The 
bill would have allowed the commissioner of 
the (TDEC) Department of Environment and 
Conservation to issue stop work orders for 
violations of the Water Quality Control Act or 
for activities that threaten public safety. Speci-
fies that person who violates stop work order is 
subject to a civil penalty of no less than $25,000 
plus the cost of remediation or other compensa-
tion for loss of public trust resources to the state. 
The HBAT successfully worked with industry 
partners to defeat this legislation.

4022/Berke/2666/West-Requirements for 
blasting surveys and notice. If it had been 
enacted the legislation would have revised 
the requirement that a free pre-blast survey 
be offered by increasing the distance from the 
blast site to the occupied building from 300 
feet to one-half mile. Also would have revised 
the scaled distance requirement for notice of 
blasting. The HBAT successfully worked to 
defeat this legislation.

3634/Harper/3262/Moore-Noise study re-
quired for certain residential developments. 
If enacted the legislation would have required 
certain residential development within 500 
feet of the nearest travel lane of a limited 
access highway to conduct a noise study be-
fore a building permit would be issued by a 
county or municipality. The HBAT success-
fully worked with industry partners to defeat 
this legislation. 

4225/Ketron/4227/DuBois-Columbia -  
Adequate facilities tax. If enacted this bill 
would have authorized the City of Columbia to 
authorize the levy of an adequate facilities tax 
by ordinance on new development if it can show 
a reasonable connection between the need for 
the public facilities and anticipated new devel-
opment. The HBAT successfully worked with 
industry partners to defeat this legislation. 

2542/Henry/3853/Casada-Housing standards 
for individuals 55 and older. If enacted this pro-
posed legislation would specified requirements 
for dwellings designated for people 55 and 
older in cities and counties that have adopted 
building codes. Would require that 25 percent 
of private dwellings and 100 percent of rental 
dwellings for such individuals meet the follow-
ing criteria: parking spaces must be 100 feet or 
less from each entrance and units must meet 
the minimum standards of ANSI. Excludes 

the 105th General Assembly Adjourns, Continued on page 13
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ASK tHE ACCOuNtANt

Records re-
tention, or 
m a y b e  a 

better term would 
be records man-
agement, should 
be adopted by ev-
ery homebuilder. 

Most records are either stored until we 
move our offices or run out of room. A 
more efficient plan would be to create a 
procedure to annually purge or eliminate 
information that is no longer required to 
be retained.

There are many ideas as to proper records 
retention practices, but two factors appear 
to be most important: (1) What records 
have sufficient importance to be retained 
and (2) How long should each record be 
stored. Many records are so vital that they 
should be considered permanent in nature. 
You should consider keeping indefinitely 
any records that cannot be recreated by any 
other office, institution or governmental 
unit. Other records are important as to 
document certain events such as support 
for tax return filings. The Federal Statute 
of Limitations is normally three years from 
the due date of the tax return or the date it 
is filed, whichever is later. 

The following illustrates financial records of 
a typical homebuilder and recommended 
time to maintain them for future reference:

Records Retention—What should I keep?

Bob Bellenfant

Permanent
Year end Financial Statements Tax returns and supporting calculations
General ledger and journals Copy C of W-2 forms and 1099 forms
Owned real estate records Charter, bylaws and board meeting 

minutes

Four Years
Auto mileage logs Bank deposit documentation
Bank statements Cancelled checks
Entertainment records Expenses reports
Paid vendor invoices Sales contracts and settlement  

statements

Seven Years
Bank statements Depreciation schedules
Payroll records Payroll tax filings
Sales contracts and settlement  
statements

Insurance policies

Electronic records present additional issues. 
You should maintain backups of electronic data 
for the same period as paper records. The integrity 
of the electronic records must be reliable to enable 
reproduction at a later date. If you cannot insure 
the integrity of the electronic data, you must print 
the documents that you need to store.

I have given you some guidelines to 
consider. Each company should develop 
its own procedures for maintaining re-
cords of past years. Most will decide 
to keep everything for seven years and 
then destroy all but permanent records 
at that time. 

owners building a dwelling for personal use 
on their own land, any facility licensed by the 
board of licensing health care facilities, and 
any public housing. 

The HBAT successfully worked to keep the 
legislation from moving forward this session.

2989/Herron/4160/Ferguson- Workers’ 
Compensation-Exemption for employees on 
religious grounds. Permits employer to file 
application to be exempted from Workers’ 

Compensation Law with respect to certain 
employees on religious grounds. The HBAT 
worked to defeat legislation, and was successful 
in getting legislation deferred to next session. 

StAtuS OF SMOKE DEtECtOR BILL 
2600/Burchett/2528/Turner M.- Smoke 
detectors required to be photo-electric devices. 
This proposed legislation would have required 
that all statutorily required smoke detectors 

be photo-electric devices by January 1, 2009. 
Would have applied to foster care dwellings, 
nursing homes, assisted-care living facilities, 
licensed homes for the aged as well as newly 
constructed single family and multi-family 
residential dwelling units. The HBAT was 
working with the sponsor to amend the bill to 
limit negative impact on our industry. The bill 
was defeated in the Senate after encountering 
resistance from the smoke detector manufac-
turing industry.

Bob Bellenfant is a certified public accountant with Bellenfant & Miles, P.C. CPA’s in Brentwood, Tennessee. He has served homebuilders and other construction 
related businesses in Tennessee for over twenty years. You can reach him at (615) 370-8700, extension 12 or by e-mail at bob@bellenfantmiles.com.
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FutuRE HBAt MEEtINGS 
2008 —
Fall Meeting 
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Crown Plaza 
Knoxville, TN

PUT US TO WORK 
 FOR YOU. 

VISIT ONE OF 
THESE LOCATIONS:

WHEN IT COMES TO ON-TIME
DELIVERY WE'RE DRIVEN!

At Norandex Building Materials 
Distribution, we take pride in getting 
our customers the products they want, 
when and where they need them.

Each branch in our nationwide 
distribution system has a fully  
stocked warehouse of top brand  
exterior building products, and they’re 
staffed with knowledgeable professionals 
that are dedicated to total customer 
order satisfaction.

So stop by, or call us for:

Siding / Soffit / Manufactured Stone 
Windows / Doors / Gutters & 
Downspouts / Storm Products 
Vinyl Fence / Shutters / Deck & Rail 
Skylights / Accent Products, and more.

JACKSON, TN 38301

(731)664-1449

(866)566-5625  

FAX(731)664-1453

KNOXVILLE, TN 37921

(865)524-8631

(800)841-4850  

FAX(865)637-8446 

MEMPHIS, TN 38118

(901)366-6622

(800)654-8986  

FAX(901)794-3401

NASHVILLE, TN 37210

(615)248-3198

(800)237-3446  

FAX(615)248-0917  

PINEY FLATS, TN 37686

(423)538-0766

(800)548-7672  

FAX(423)538-3485



Building Kleen is building Green!

6631 Commerce Parkway I Suite N I Dublin, Ohio 43017 I 800.515.6406 I www.kleenwrap.com

KleenWrapTM

Tired of subfloors that sometimes look like this?

Install KleenWrap and they can look like this!

DEALERS AND
DISTRIBUTORS

WANTED

KleenWrap. It’s a tough, 
thin, breathable material
engineered to protect
subfloors during
construction.

KleenWrap installs quickly...
and it protects for months.

Don’t waste time and money
trying to scrape and sweep
embedded mud, drywall
compound, dirt and debris.
Simply remove the KleenWrap
and throw it away. It’s even
100% poly so it is recyclable.

The construction mess is gone
and your subfloors are ready for
finish flooring. Ask your Dealer
about KleenWrap, give us a call
or visit our website.

KleenWrap.
It’s about time...
and money!

NCB 3-08
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