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Having second thoughts about
your workers’ comp provider?

L.

Help is on the way.

Providing workers’ compensation insurance
shouldn’t be frustrating or time consuming.
With the Home Builders Association of
Tennessee Self-Insured Trust (HBATSIT),

it never is. We're the only provider started
by builders, for builders.

And because we're also run by builders,
we understand your business better than
anyone else. We have a comprehensive,
builder-friendly approach designed for the
construction industry and focused on
making your job easier.

e Workers' compensation insurance at
competitive rates.

* Pooled premiums with other associa-
tion members to keep costs low.

* Free, effective safety services.

e Fast and friendly claims management
for all parties involved — workers and
their families, business owners and
the medical community.

e Monthly billing.

Even joining the trust is easy. Simply
contact any HBAT member insurance
agent in your area for an application or
fill out and return the form below. Upon
acceptance and a deposit, you'll be billed
without interest or finance charges. If
you're fed up with the headaches and
hassles often associated with workers’
compensation insurance, let us show you
what so many clients and agents already
know: HBATSIT does it best.

Send to: Gary Hughes and Associates
555 Marriot Drive, Suite 210
Nashville, Tennessee 37214
(615) 874-3390 » FAX (615) 874-8784

[ Please have a representative contact me.

Name

Company.
Address
City/State/Zip
Phone




Complement your design

and construction with

customized appliances

and home electronics.
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Bowling Green Clarksville
(502) 782-8484 (931) 503-2603
1785 Campbell Lane 1050 E. Highway 131

Cool Springs
(6157715101
1735 Galleria Dr.
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Hickory Hollow Rivergate
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hhgregg.com

Family owned since 1955

Thompson Lane  Murfreesboro
(615) 259-3344 (615)995-7141
523 Thompson Lane 468 N. Thompson Lane
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Let the professionals at hhgregg put
the finishing touch on your custom
homes. We have the widest selection
of name brand appliances and
electronics to customize to your
clients’ taste, style, needs and budget.

And at hhgregg you'll find a terrific
selection of the very latest in
technology and design, unparalleled
delivery and installation, product
warranties and product service.

We've worked with thousands of
Builder Association members in
Indiana, Kentucky, Ohio, Tennessee
and Georgia.

* Built-in appliances

¢ Coin-operated laundry

® Energy Star® appliances

* Multi-family appliances

* Home theatre

e Digital satellite systems

e Distributed audio

e High-definition flat-screen

and plasma TVs

Visit our web site at hhgregg.com
for all store locations.

Call us today at
1-800-264-8644

APPLIANCES & ELECTRONICS

hhgregg

COMMERCIAL DIVISION

BUILDERS | REMODELERS | MULTI-FAMILY



ARE YOU REALLY
COVERED BY GENERAL
LIABILITY INSURANCE?

WHEN IT COMES TO GENERAL LIABILITY,
BuIiLDERS HAS YOUR BAcCK

Language is language, but coverage
IS coverage.

Read the fine print about exclusions
to your General Liability policy and
you'll see what we mean.

The language is exactly the same,
but the exclusions are subject to
a variety of interpretations. Talk to
your local agent about how
Builders interprets them to your
benefit-another benefit of doing
business with Builders Insurance.

[d' Let us show you how Builders has your back when it comes
‘Builders o N

Insurance to general liability or workers’ compensation insurance.
gTOLgO To locate an independent agent near you, contact

Building With The Best Builders Insurance Group at 800.883.9305 today.

www.bldrs.com @
(800) 883.9305 - o
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MISSION STATEMENT

The Home Builder’s Association of Tennessee
(HBAT) is a not-for-profit trade association com-
prised of professional builders, developers and
associated firms engaged directly or indirectly

in home building, remodeling, and light com-
mercial construction. We benefit our members
through governmental representation, education,
networking, information and other various mem-
ber services. Our mission is to continue to be the

recognized voice of our industry. Our goals are to:

* Ensure housing affordability

* Be the leading industry advocate on related
governmental issues

» Continue to be responsive to the needs of our
members and local associations

* Promote and enhance the image of our industry

* Educate our members and encourage excellence
in construction

» Continue to strive to increase membership
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Homes built in the energy right’ Program sell fast.

When you build houses that meet energy right® guidelines like energy

though all efforts have been made to ensure

efficient windows, quality insulation levels and cost-effective electric accuracy of content submitted by advertisers
.. o1e s d writers. TN HomeBuilder, its principals

heat pumps, you’re giving yourself a built-in sales advantage. Because an » 1t princip
p p »you stving 'y bu 8 U and associates are not held liable for errors
better quality, more comfortable homes are always the ones that go early. or omissions. Reproduction in whole or part
It’s just one more way that TVA is making life in the Valley good. For more prohibited without written consent. ©2005

by JM Woods & Associates.
information on the energy right® Program, call TVA at (615) 232-6755

or visit www.energyright.com.
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PRESIDENT’S PERSPECTIVE

and members who attended our

recent Spring Legislative Confer-
ence and Board of Directors Meeting,
held in Nashville, March 7-9. During
the course of this three-day meeting
we were able to meet with virtually
the entire legislative delegation either
through our legislative dinner that was
hosted by each local chapter or by di-
rect visits during our day on Capitol
Hill.

Iwant to thank all the state directors

There are no fewer than TEN bills
that have been introduced into the
state legislature enabling local gov-
ernments to impose or expand taxes
on land development, homebuilding
and/or real estate transfers.

ANNOUNCING

MCTX @_

MOETGAGE COMPANY

(NN ST [ T

THE
HOME BUILDER
ALLIANCE PROGRAM

Call Taday for Your
Private Consaltation!

Partners Helping Partners

Kate Distefano
615-642-9711

Franklin, TN 37069
www.2-10.com

Tonya Esquibel
615-277-4981

216 Centerview Drive, Suite 233
Brentwood, Tennessee 37027
tonya,esquibel@ctxmort.com

Enough Already!

The Homebuilders Association of
Tennessee (HBAT) is opposed to the
imposition of any additional taxes,
regardless of type, on our industry!
HBAT and the Tennessee Association
of REALTORS® are working dili-
gently to prevent the passage of any
legislation raising the price of homes in
Tennessee and thus staying true to one
of the main components of our mission
statement, which is to “Ensure housing
affordability.”

Home ownership has been and con-
tinues to be the best investment for
the overwhelming majority of Ten-
nesseans. In addition to the financial
rewards of home ownership there are
social benefits as well that are undis-
putable so as:

e Children of homeowners have a 25
percent better high school graduation
rate than children of renters.

¢ Children of homeowners have a 116
percent higher likelihood of graduating
from college.

¢ Children of homeowners have 9 per-
cent higher math scores and 7 percent
higher reading scores.

¢ Children of homeowners have a 59
percent higher probability of owning
their own homes in 10 years.

The items listed above are reasons
enough not to impose additional taxes
on home ownership and thus putting
home ownership just that much further
out of the grasp of hard working men
and women. Home prices have risen
dramatically over the last few years and
the days of low interest rates that have
masked those increases are over.

HBAT President James Carbine

I find it remarkable that some of our
state lawmakers will vote VO when a
bill is introduced that will impose an
additional tax on cigarettes but have
no problem voting YES to enable addi-
tional taxes to be imposed on an indus-
try that produces over $245,000,000
in sales taxes annually. ENOUGH
ALREADY!

I urge each and every
member to call their
state legislator and let
them know that you are
opposed to additional

taxes on our industry.
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“From 7:00 to 3:30 I work

for somebody else.
From 4:30 on I work for me.”

At Farm Credit Services of Mid-America, we understand the joys and the realities of part-time farming

and country living. And when reality calls for financing a new home, new equipment, land, operating

loans, crop insurance, or life insurance, call us. We offer competitive rates, fast decisions, and a face-
to-face relationship that makes you feel like a person, not an account number.

What's your dream? How do you get there? Farm Credit Services

OF MID-AMERICA
1-800-444-3276  www.e-farmcredit.com WELCOME TO THE COUNTRY.

LENBER
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ExecuTtivE OFFICER

Outlook

embers of the building in-

dustry who are concerned

about the legislative pro-
cess and its impact on the health of
their business and the nation’s housing
industry will want to attend the 2005
Legislative Conference on April 13
at the start of NAHB’s spring board
meeting in Washington, D.C.

The annual NAHB conference
provides an ideal opportunity for as-
sociation members to share their con-
cerns on housing-related issues with
lawmakers on Capitol Hill.

This year’s lobbying event will
focus on two environmental priorities
for home builders—the federal storm
water program and the Endangered
Species Act. Both issues are of wide
concern to builders and have major re-
percussions for housing affordability
around the country.

The Environmental Protection Agen-
cy’s aggressive enforcement activities
focus too much on paperwork require-
ments and too little on environmental
impacts, while compliance costs can
spin out of control. In addition, build-
ers often must comply with state and
local storm water regulations that du-
plicate EPA’s mission.

Many NAHB members report that
storm water regulation is adding
$1,500 to $5,000 to the cost of a lot,
eroding the affordability of housing
for the nation’s working households.
Data from the U.S. Census suggests
that each $1,000 increase in the cost
of a home prices 300,000 families out
of the marketplace.

On the Endangered Species Act,
NAHB is urging the Congress to adopt
a balanced critical habitat reform mea-
sure and to ensure that the data behind
listing decisions actually serves to
further the protection of species. Ap-
proximately 76% of all listed species
can be found on privately-owned lands;
one-third of them can only be found on
private property.

NAHB is supporting the efforts
of Rep. Dennis Cardoza (D-CA),
who on March 15 introduced critical
habitat reform bill H.R. 1299, the
“Critical Habitat Enhancement Act of
2005.” The legislation would require a
cost-benefit analysis of the economic
impacts on a community before the
U.S. Fish and Wildlife Service makes
a critical habitat designation.

The Cardoza plan, identical to a
measure the California lawmaker sub-
mitted in the 108th Congress, would
promote species recovery, reduce
litigation and provide incentives for
private landowners to enact voluntary
conservation.

House Resources Committee
Chairman Richard Pombo (R-CA)
and Senate Environment and Public
Works Committee Chairman James
Inhofe (R-OK) have made passage
of Endangered Species Act reforms a
priority for this Congress.

Also at the top of the agenda during
the one-day lobbying blitz, slated for
April 13, will be the issue of provid-
ing effective regulatory reform of
the government-sponsored enter-
prises (GSEs)—Fannie Mae, Freddie

Builders to Carry Storm Water, EESA Concerns to Capitol Hill

Susan Ritter, HBAT
Executive Vice President

Mac and the Federal Home Loan
Banks - while preserving their housing
mission. Participants will also be asked
to garner co-sponsorship of legislation
creating a homeownership tax credit.

More than 700 builders are ex-
pected to participate in this year’s
visits to Capitol Hill, meeting with
their representatives and senators as
advocates and educators for the hous-
ing industry.

Talking points and further details
on this year’s legislative priorities
are available to NAHB members at
www.nahb.org/legcon.

For more information or to register
for the NAHB Legislative Conference,
call 800-368-5242 x8470; or e-mail
Jessica Boyce at jboyce@nahb.com.

R
°
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Comprehensive Risk Management
Helps You Build a Better Business

2-10 HBWP® offers a free comprehensive educational program designed to explain to
Builders the nine essential techniques and actions required to control your risk. This
proactive approach to risk management helps you build a better business. The puzzle
below contains nine components of a complete risk management plan. Each
component is necessary for you to protect your business assets!

Warranties Buyer Relations

Quality Control
Jobsite Safety

Risk
Retention

Customer
Service

Risk

Management

Insurance
Requirements
Risk Transfer

Get the tools with the “Building a Better Business™” program:

B Jobsite safety - Jobsite safety and the impact of poor safety on
the Builder’s bottom line.

B Buyer Relations - Communicate and set accurate expectations
between the Homebuyer and the Builder.

B Risk Management - Risk management basics and techniques
for minimizing risks faced by the Homebuilder.

Home Buyers Warranty®

THE WIDEST
SELECTION OF
ANTIQUE
PRODUCTS

THE LARGEST
CHOICE OF
ANTIQUE
COLORS

S

-
o
fox s
|

BELGARD'S ANTIQUE PRODUCTS—a conltemporary reference

57
=

WWW.BELGARD.BIZ

1-877-BELGARD « 1-877-235-4273
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Let Countrywide show
you the way home.
Ax Countrywide, the

entire boan process i

handied locally, 50 there’s

lets hasske, less waiting,

Countrywide alve offers:

= Fast up-frong approval,
93 you'll knew haw
mach home you can
affard.

+ Zaro down and reduced
datument laan programs, for fae and
eagy qualifying.

= Comstruction ©o Permanent Fm:hni;ins; all in
one baan, with ene law race.”

Call ws todyy. With Countrywide you'll be
hame before you know iC
Donna Rumpler

iMational Builder '“"m"" LORNE
Division

(B00) 479-4255

-

Walls & Floors for Your Outdoors™
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AN INTERVIEW WITH SENATE MAJORITY LEADER

RON ‘RAMSEY

ties and duties have vastly increased as [
have moved up in leadership. As Senate
Majority Leader, I have to not only care
for my district and constituents; my du-
ties also include working with my fellow
Republican senators and being a spokes-
man for our caucus.
TH : As one who has been
involved in our industry
|| through your position as a real estate bro-
ker, what do you see as the impact of the
home building industry on Tennessee’s
economy?

e
B

Sen. Ron and Sindy Ramsey.

The impact of the home building in-
dustry is huge, not only on the economy
of Tennessee but on the economy of the
nation as a whole. The home building
industry is not only important in and of
itself; it drives several other areas of the
economy. The banking industry is driven
by the sale of homes. The furniture and
appliance industry is in large part driven

TI_ : Senator Ramsey, this

is the beginning of your
thirteenth year in the General Assembly.
What do you see as the biggest change in
the Legislature since your public service
began in 1993?

On an | by the home building industry. The list
institution goes on and on.
level, the TH : Senator, you were quoted
biggest on your website as saying,
changeinthe | “at least 70 percent of all new jobs are
legislature is | created by small businesses, small busi-
technology. | nesses that will wither if placed under
When I be- | a heavy burden of taxation and regula-

' gan serving
“ in the legis-
lature, there was no e-mail, and laptop
computers and cell phones were almost a
novelty. Now we get hundreds of e-mails
a day from our constituents and laptop
computers are a way of life.
On a personal level, my responsibili-

tion.” Recognizing your stand against
additional taxation, and having 20 years
experience in real estate sales, how do
you view adequate facilities taxes, de-
velopment fees and impact fees on new
home construction, which is often built
by companies that are owned and oper-
ated by small business owners?

The Senator practices his skills as an
auctioneer.

I am against adequate facilities taxes,
development taxes and impact fees. As
mentioned before, the home building
industry is a huge driving force in our
economy and should not be singled out in
taxation. I realize that local government
is somewhat limited in its ability to tax
through property taxes only. However,
the development of vacant land into
home sites and building a home on these
lots increases the tax base of a county
many, many times over. This will be a
huge fight in the legislature this year as
more and more local governments are
bringing bills to enact these taxes.
TI_ : What do you see as some

of the challenges facing

small business owners in Tennessee
over the next couple of years?

¥ = The home

=_ 14 oy

] l'k' * 11 building

i =y industry in
f particular

is  having
a  harder
and harder
time finding

. . well-quali-

fied tradesmen such as carpenters, elec-
tricians, masons, etc. The state needs
to increase funding to the traditional
“trade schools.” These trades can make
a very good living for working families.
We need to encourage young people to
enter these occupations.

Even though we enacted worker’s
compensation reform last year, it will
be a continuing process to lower rates
that place such a burden on small busi-
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SENATOR RoN RAMSEY:
A PERSONAL (GLIMPSE INTO THE M AN

Father and son share a  Sen. Ron Ramsey
moment: Sen. Ramsey ~ does a few chores
with his father Lynn ~ around the farm.

Ramsey.

nesses. This will need to be a priority of
the General Assembly.
THB How best can our mem-
bers and association staff
work with you to provide you with the
information you need to make decisions
on legislation affecting our industry?
Your lobbyists do a very good job of
keeping the legislature informed on the
issues facing home builders. However,
nothing can replace a one-on-one rela-
tionship with your local senators and rep-
resentatives. Get to know your legislator!
An e-mail or telephone call from your
home district from someone you know
has a huge impact on any legislator.
Invite legislators to your local chapter
meetings and get to know them.

T I I B: Thank you, Senator!

en. Ron Ramsey, the Second
SDistrict Tennessee senator from

Blountville, loves his family,
farming life, the family auctioneering
and real estate business, and the beauty
of the outdoors, besides his work in the
Tennessee Senate.

The loves of his life are as refreshingly
all-American, apple-pie fresh as you can
get. One gets a sense of his commitment
to basic values not often seen in this day
and time.

Raised in Blountville, in Sullivan
County, population about 153,000, Sen.
Ron Ramsey is both at home in small town
America, where he was raised, and in the
bright lights of Tennessee’s capitol.

He is married to his wife Sindy, who
according to the senator is, “not only my
wife and business partner—she’s my best
friend.” The Ramseys have weathered the
joys and challenges of 25 years of mar-
riage, children, and all that goes with a
devoted, long-term relationship.

When asked what the senator looks
most forward to doing when he has
some “down” time, his thoughts go im-
mediately to his family.

“Spending time with my family is very
important to me,” he said. “In the summer,
I love spending time at the lake with my
wife and three daughters: Tiffany, Sheena
and Madison.”

His love of farming provides the quiet,
meditative time he needs—far from the
madding crowd of Nashville politics
and the excitement of the wood-paneled
chambers of Capitol Hill.

“I was raised on a farm and love work-
ing outside,” he said, as evidenced by
some of the photos Mrs. Ramsey sent us.
Feeding his cows or riding a tractor is as
natural to him as working with constitu-
ents and hammering out legislation.

When he’s not in a suit, the senator is
in blue jeans. “It is very relaxing to me

to spend time feeding my cattle or bush
hogging the pasture field,” the senator
shared.

His relationship to his father, Mr. Lynn
Ramsey, seems to be a special bond only
strengthened by the times they work the
farm together.

“I have been influenced greatly by my
grandfathers,” he said, as ifto identify the
cause of his old-fashioned values.

“My Grandfather Ramsey was a full-
time farmer who taught me the value of
hard work. His wisdom and advice still
influence me today, even though he died
in 1978,” Sen. Ramsey said.

“My Grandfather Carder owned a
hardware store and farmed on the side.
While in college at East Tennessee State
University, I worked at my grandfather’s
store and learned how to deal with people
and the problems faced everyday by small
business owners,” he added.

“Like Granddad Ramsey, Granddad
Carder was a Christian man who lived
out his beliefs and values every day,” Sen.
Ramsey continued.

With 25 years invested in a solid mar-
riage, THB asked the senator for some
suggestions on how he and his wife have
made their marriage last. “Always,” he
said, “and I mean always, make time
for your family. Nothing is more im-
portant!”

“Juggling time between my career, be-
ing State Senator and my family is tough
but it is all about setting priorities. If you
keep your priorities in order, and that
means making your family your number
one priority, you will never regret it!”’

Outside of his political office, he holds
licenses as an auctioneer and a REALTOR®.
Twenty-some years dealing with people
in this capacity has prepared him well
for the life as an elected representative
of the people.

—Continued on page 23
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How to Talk to Your Legislator About the Issues

ommunication with your legisla-
‘ tor about impending legislation

is perhaps one of the most effec-
tive ways to be involved as “the voice of
the home building industry.”

The following tips will help you or-
ganize and prepare for communications
with your legislator whether you e-mail,
write, visit or call him or her.

Prepare before you make contact.

Make sure the issue is current. The
Tennessee General Assembly’s website
at www.legislature.state.tn.us/ will give
you information on when the committees
meet and when the bills are slated to go
to the floor.

Use the number of the bill. Bills up
for legislative review can be found at
www.legislature.state.tn.us/.

Clearly define the issue. Even if you
choose to contact the legislator by a
method other than writing, it is impor-

HOW TO IDENTIFY YOUR
LEGISLATOR

If you don’t know who represents
you at the Tennessee General Assem-
bly, follow these steps:

1. Go to the HBAT website at
www.hbat.org.

2. Click on the legislative news listed
on the left side of the screen.

3. Click on Senators or Representa-
tives.

4. Click on Find your Legislator.

5. Scroll down to the end of the page
and click on the button for your
county.

6. Click on the geographic area where
you live.

7. The screen will come up with your
legislator’s name, address and other
important information.

tant to have the issue clearly defined or
outlined; what you would suggest as a
solution; the affect the bill will have
on you, your family, your business and
others; and why you decided to contact
the legislator.

Use facts to support your concern
and develop a list of talking points. Be
sure to list the facts—do some research
to back up your position. Then, develop
a fact sheet or a list of talking points
that you can leave with your senator or
representative to refer to after you’ve
communicated.

Be brief. If you are writing, write
no more than one page. Have someone
whose judgment you trust proof your
work and make suggestions. Be profes-
sional and courteous. This is where you
need to present your best face forward.
Be sure to state your request/concern in
the first paragraph or in your opening
sentence when you meet with him or her.
And, please remember to refer to your
legislator by title and last name.

If you plan to meet with the legislator
in person, please call for an appointment
first. Keep in mind his or her busy sched-
ule and keep your meeting brief—expect
no more than 10-15 minutes, at most, to
meet with him or her.

Identify yourself. If you are writing,
remember to include your name, your
signature, your address and a daytime
phone number. If you are going to meet
in person, take a business card to leave
with him or her or include your name and
contact information on the fact sheet you
leave with them.

One letter for each issue, please.
Use one letter for each bill you are
referencing.

Personalize your communication.
For a more receptive audience, write
a new, personalized letter for each
legislator to whom you appeal. Check
for spelling errors—especially in the
legislator’s name. No one is won over

Legislative Report by Jay West
Director of Governmental Affairs
Bone McAllester Norton PLLC
615.238.6360; 615.238.6301"
Jjwest@bonelaw.com

by a misspelling or mispronunciation of
their name.

Checkitoutbefore you communicate.
Run your strategy by HBAT’s Director of
Governmental Affairs Frank M. Harris,
EVP Susan Ritter or your executive of-
ficer before you do anything—there may
be a plan already in place.

Thank him or her for their time. A
nice thank you note is always appreci-
ated—and it’s another opportunity for
you to remind them of your stance on
the issues.

A sample note could include: “Thank
you, Rep. or Sen. , for allowing
me the time to discuss the proposed Ad-
equate Facilities Tax (or whatever the is-
sue is) in Davidson County. I appreciate
your interest and your voting ‘no’ to this
tax when it gets to the floor.”

Together, we can inform and inspire
our legislators to protect the home
building industry from unnecessary and
negative legislation affecting housing
affordability for everyone.
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Natural gas appliances add value
by providing:

24 hour toll-free
Customer Service
888.824.3434

e comfort
* convenience
* reliability

* peace of mind

Give your customers the VALU
they're seeking by using natur
gas in the houses you build.

2005 .
Area Presidents

Clarksville/Montgomery Co HBA

Jeff Burkhart
931-206-6949
jburkhart@cityofclarksville.com

HBA of Dyer County
Kirby Ogden
731-285-1161
flannon@ecsic.net

Jackson Area HBA
William A. “Sonny” Hardee
731-988-5448

shardeel @bellsouth.net

Johnson City Area HBA
Danny Dyer

423-928-8881
mfgl231@excite.com

HBA of Greater Kingsport
Sam Kassem

423-349-4645
samiam737@aol.com

HBA of Greater Knoxville
Abe Draper

865-579-4666

fairfax@ics.net

Maryville/Alcoa HBA

Will Jorgensen

865-681-8181
willjorg@jorgensenbuilders.com

Memphis Area HBA
Mack Andrews
901-301-2924
mackann@aol.com

HBA of Middle TN
Bruce Hancock
615-373-8892
bruce@hancockconst.com

Ocoee Region BA
Phillip Daniel
423-240-8625
pwdaniel@earthlink.net

Rutherford Co HBA
Kevin Marthaler
615-896-8730
kevinkay2@aol.com

Sevier Co HBA

Neal Smith

865-429-5822
tnssvtn@aol.com

HBA of Southern TN
Robert Hart

423-842-3930
hartconstructiongp@msn.com

HBA of the Upper Cumberland

Tom Sergio
615-432-6336

Warren Co HBA
Keith Bouldin
931-473-8718
akbinc@blomand.net
HBA of Wilson Co
John Adams
615-449-0827
Cumberland Co HBA
Harry McCulley
931-484-6601
mcculleysiding@frontiernet.net
South Central HBA

Shannon Cates
931-389-7019
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HBAT Spring

LEGISLATIVE

CONFERENCE &

BOARD OF DIRECTORS MEETING

bout 120 members of the
Home Builders Association of
Tennessee (HBAT) convened

in Nashville for the annual HBAT
Spring Legislative Conference and
Board of Directors Meeting, March
6-9, at the Hilton Hotel Downtown.

Perhaps the smoothest-running
meeting to date, this year’s Board of
Directors Meeting portrayed a unified
front as home builders and suppliers
across the state gathered to take on up-
coming legislative issues that would
affect the home building industry and
the consumer in general.

CONFERENCE HIGHLIGHTS

Government Affairs

Attendees met with legislators for
dinner at the Stockyard, Morton’s or
Ruth’s Chris Steakhouse on Monday
night after a day of HBAT committee
meetings, and again on Wednesday
during prearranged Hill visits, to share
the home building industry’s perspec-
tive on upcoming legislation.

Proposed Legislation Supported by

HBAT

* New Home Bill of Rights (SB0510,
Kilby/HB0221, Davidson)

* General Liability and Workers’
Compensation Insurance (SB0751,
Miller/HB0218, Davidson)

» Utility District Regulation (SB1990,
Person/HB0220, Davidson)

* Shelby Co. Codes Enforcement bill
(SB0954, Ford/HB0367, Bowers;
DeBerry, L; Deberry, J; Cooper, B)

Proposed Tax Legislation Opposed
by HBAT

A number of proposed tax legislation
directed at home buyers has garnered
strong opposition from HBAT:

* SB1067, Ketron/HB0324, Hood—
Adequate Facilities Tax in Ruther-
ford Co.

* SB1951, Finney/HB1397, Mc-
Cord—Adequate Facilities Tax in
Blount Co.

* SB2195, Bryson—Tax on new resi-
dential and non-residential property
for new and expanded school facili-
ties in Williamson Co.

* SB1056, Ketron/HB0608, Hood—
Excise Taxes authorized by any
county legislative body experienc-
ing rapid growth

* SB1068, Ketron/HB0975, Hood—
Excise Tax on real property transfer
of ownership

* SB1170, Kyle/HB2133, Miller, L;
Kernell; DeBerry, L; Towns; Coo-
per, B—Authorizes counties to levy
a real estate transfer tax limited to
rate of state transfer tax.

* HB2366, Tidwell—Adequate Facili-
ties Tax in Columbia, Tenn.

* HB2367, Tidwell—Impact Fees
on new development in Columbia,
Tenn.

* SB2343, Williams—Privilege Tax for
new public facilities and services on
new residential, industrial and com-
mercial development in Jefferson
Co.

* SB2344, Williams—Privilege Tax
on new residential development to
provide public services and facilities
in Jefferson Co.

Recognition of HBAT Sponsors

President James Carbine recog-
nized the following with appreciation
for their contributions as 2005 HBAT
sponsors:

Double Diamond (35,000 or more)
* HBAT Self-Insured Trust
* 2-10 Home Buyers Warranty

* Home Buyers Warranty Insurance
Services

* Builders Mutual Insurance

* Fannie Mae

* ATMOS Energy

* Countrywide Home Loans

* Parks Motor Sales

* 84 Lumber

* CTX Brentwood Mortgage

Diamond ($3,000)

* Wells Fargo Home Mortgage

* Memphis Area HBA

* SouthTrust Residential Construction
Lending

* Brentwood Services

Platinum ($2,000)
* GE Appliances
* DuPont/Tyvek

Gold ($1,500)

* Tennessee Gas Association

* HBA of Southern TN

* HBA of Middle TN

* Johnson City HBA

* Belgard Hardscapes

¢ James Hardie Building Products

Silver ($1,000)

* Sears Contract Sales

* HBA of Greater Kingsport

* PrimeTrust Bank

* General Shale Brick

* Tennessee HomeBuilder magazine
* Bonded Builders Home Warranty
* Louisiana-Pacific Corp.

* Acme Brick, Tile & More

Bronze ($500)

* TVA

* US Bank Home Mortgage

* Professional Warranty Service
Corp.

* Gene Stanfill & Associates

* Jackson Area HBA
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In addition, President Carbine and
HBAT EVP Susan Ritter were pre-
sented an award of appreciation from
2-10 Home Buyers Warranty/HBW
Insurance Services.

TAC/Past TAC

The Tennessee Associates Council
and Past TAC Leadership recom-
mended five persons to receive $250
scholarships from the Industry Schol-
arship Fund—David Ray Valentine of
Sevierville, Jonathan B. Herrold of
Smyrna, Christopher Jennings Smith
of Dickson, Joshua Mel Arnold of
Goodlettsville and Clinton Russ Evers
of Lawrenceburg.

Special Guests and Speakers

HBAT special guests and speakers
included attorney Todd Panther of
Tune Entrekin & White, who presented
aprogram on a proposed changes to the
current Tennessee Construction Lien
Law, Ralph Perrey of Fannie Mae and
Tennessee Association of REALTORS®
President Rosemarie Fair. Tennessee
Deputy to the Governor Dave Cooley
provided insight into the governor’s
objectives for the next year. Asst.
Commissioner Robert Gowan and
Director of Consumer Affairs Mary
Clement presented information on
the Dispute Process for the Tennessee
Contractors Board.

National Reports

Sen. Bill Frist, a keynote speaker at
NAHB’s International Builders’ Show
in January, met with the HBAT contin-
gent for photo ops and a moment of
personal time.

Sandy Duncan has been elected
NAHB secretary/treasurer.

Tim Neal has been appointed by
HBAT President James Carbine to fill
the Area 7 National Director position
vacated by Mike Carlton.

| QUO I ES ON THE SPRING LEGISLATIVE

(CONFERENCE AND BOARD OF DDIRECTORS MEETING

“I think this year’s Legislative Conference and Board of Directors Meeting
was significant in that we came together, worked on the issues affecting us
and made known our concerns with our legislators. Whether or not we defeat
upcoming legislation, we have at least learned how to circle the wagons to-
gether.”—HBAT President James Carbine

“It was an exciting gathering this year. I believe that we are better prepared
than we ever have been to discuss issues affecting us in the home building
industry. I think our strength as a body was seen this time as together we spoke
as one voice.”—HBAT Government Affairs Chair Steve Cates

“If there’s one thing I think we had at this year’s Spring Board of Direc-
tors Meeting, it was the power of influence. Not only did we meet with our
legislators on the issues, we proved our support through the money pledged
to HIPAC. And you know that if words don’t influence, sometimes money
and votes will.”—HIPAC Trustees Chair Denzel Carbine

“The Spring Legislative Conference and Board of Directors Meeting was a
unique and powerful experience from a lobbying and legislative standpoint.
We were there with the REALTORS® who stood with us on a number of issues.
I think it drew a lot of the legislators’ attention... Another observation of note
is that we had a lot of new faces (and some who haven’t been able to attend
for awhile) at the Board of Directors Meeting. Most notably, I think, was
to see EO Dick Breedlove of Dyer Co. HBA and newcomers such as Steve
Hodgkins.”—West Area Vice President Phil Chamberlain

“The members of the HBA of Greater Knoxville were fortunate to visit with
all 18 of the legislators who represent our 14-county area. All seemed to rec-
ognize the value of our support as well as the value of our industry. I believe
that our meetings are an invaluable tool for educating our legislators.

“The most meaningful part of the day was while meeting with one of our
legislators who had supported Adequate Facilities Taxes in the past explained
that he had not realized how negatively these taxes impact the entire state.
When the day was done, we left with commitments from all of our legisla-
tors.”— HBAT Local Leadership Chair and President of HBA of Greater
Knoxville Abe Draper

—Continued on page 29
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NAHB MEMBERS:

General Motors
You can buy a GM

Discounts Available i rEPIt O
NOW to all NAHB GM Discount Offer
Members!

| Through NAHB Mem-

- - bership
\ NAHB members and
] i\. 1 HBA employees are eli-
-. ‘%L gible to receive discounts
{ on GM products from
5\ . ; Feb. 3 to Jan. 3, 2006. To
: B be eligible, your name
must be in the NAHB
membership database.
GM will send out the
discount through a di-

’ - y rect mail piece every 30
NOW S a gl'eat days based on the NAHB
. 5 membership database.
time to shop for Details  are  at
a GM VehiCIe! ", " 4 www.gmfleet.com/
: nahb.

“We’ve bought numerous vehicles from Parks Motor Sales, Inc. these

past three years-ever since Richard’s been in business. In an era where a

lot of companies can’t spell ‘customer service, Richard and his staff excel

at it. It’s worth the drive to Columbia.” -Denzel Carbine, Carbine Development Co.
-James Carbine, Carbine Development Co. and HBAT president and HBAT HIPAC Trustees chair

“The service and quality of product is second to none
at Parks Motor Sales, Inc.”

d Welcome
L AN Home Builders Association Members!
CONGRATULATIONS

0%%“ ON BECOMING A SUPPLIER WITH
ehigle GENERAL MOTORS!

GMC Yukon FOR ALL YOUR TRUCK & SUV NEEDS GMC Envoy
1 Ton GMC Crew Cab Dually 3/4 Ton GMC 2500 Heavy Duty
Duramax Diesel Crew Cab Duramax Diesel
GMC Sierra
GMC Sierra 1500 1500 Crew-Cab GMC Flatbed GMC Canyon

LET US KNOW OF ANY SPECIALTY AUTOMOTIVE NEEDS, WE CAN HELP!

PARKS MOTORS

SALES & SERVICE

919 Nashville Highway * Columbia, TN 38401
Columbia (931) 388-5843 * Nashville (615) 244-1736

LR @ et il BN
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TN BOARD OF LICENSING

CONTRACTORS UPDATE

Lazenby
Named
Executive
Director at
Contractors
Board

arolyn Lazenby, former assis-

tant director of the Tennessee

Board of Licensing Contrac-
tors, has been promoted to the executive
director position once held by Phyllis
Blevins, who retired after 23 years as
executive director in December.

Carolyn, who has served in her new
position since January, has 15 years
experience with the Board of Licensing
Contractors. “I’m excited, honored and
appreciate the Board giving me such a
wonderful opportunity,” she said. “I am
grateful to Phyllis Blevins, who taught
me so much,” she added.

Educating consumers on what to do
before hiring a contractor and provid-
ing licensing requirements for contrac-
tors will continue to be a high priority
in the years ahead she said. But new
programs are in the works, too. (Please
see articles in this section for additional

information.)

CHAMP PROGRAM HOPES TO
SETTLE DISPUTES BETWEEN
HOME BUILDERS AND
CONSUMERS

The Board of Contractors and the
Tennessee Dept. of Consumer Affairs
are partnering a new program—the
Contractor/Homeowner Accountability
and Mediation Program (CHAMP)—
which offers a mediation process for
builders and homeowners who have dis-
putes, rather than going to the Board of
Licensing Contractors for mediation.

Now homeowners with complaints
contact the Tennessee Dept. of Consumer
Affairs, who then gives the contractor 60
days to respond.

“Contractors who failed to respond
who did not cooperate in good faith with
the mediation process, unlicensed con-
tractors and those in violation of the new
Consumer Protection Act,” according to
Board of Contractors Executive Director
Carolyn Lazenby, “will have their names
added to a ‘Problem Contractor’ list for
consumer viewing on one of two web-
sites: http://www.state.tn.us/commerce/
boards/contractors/index.html for the
Board of Licensing Contractors or http:
/Iwww.state.tn.us/consumer/ for Con-
sumer Affairs.”

In addition, “these problem contrac-
tors will also be referred back to the
Contractor’s Board and the Attorney
General’s office for disciplinary action,”
Ms. Lazenby added.

“The Contractors Board (before
CHAMP) had mediated hundreds of
complaints in the past which consumed
most of the Board’s time during their
regularly scheduled meetings,” Ms. La-
zenby said, continuing, “It was a very
lengthy process, especially since the
Board only met six times a year.”

“We are hopeful this new program
will provide a more timely solution for
everyone,” she said.

The first Problem Contractor list

should be out around April.

LIMITED LICENSED PLUMBER SET
FOR JAN. 1, 2006

With the passage of the Limited Li-
censed Plumbers’ Act of 2004, please
note the changes in the law and how it
pertains to you if you do any plumbing
work:

* Anyone engaged in plumbing work in
the state of Tennessee shall be required
to submit evidence of qualification to en-
gage in plumbing with at least a limited
licensed plumber, as of Jan. 1, 2006.

* A person who does not have a license is
authorized to engage in plumbing work
only if employed by a licensed plumber,
a licensed plumbing contractor or any
other entity approved by the board.

For more information on the Tennes-
see Board of Licensing Contractors, go
to www.state.tn.us/commerce/boards/
contractors or call 615-253-4711.
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We want you o attend
the HBAT Symmer Board
of Directors Meeting at
Lhe beantifyl Hilton San-
aestin Beach Golf Resort

& Spa, in Destin, Florida

July 3-6, 2005

Make your room
reservations now by
calling 1-800-367-1271
by June 1, which is the
hotel cut-off date.

2005 Summer Board of Directors Meeting
July 3-6,2005

@‘E Hilton Sandestin Beach
Golf Resort & Spa
~ Destin, Florida

What to expect:
* Networking opportunities
* Fun in the surf and sun
* Educational programs
* Entertainment
* Great food
* HBAT committee meetings

Look for additional information in the
HBAT Summer Board of Directors Meeting
mailing in a few weeks.

Invited guests are welcome!
Children under 5 are free.
Children 5-15 are $50.

Adult guests are $100.

Hurry! Make your reservations no later than 3 p.m.,
June 1—

Hilton Sandestin Beach Golf Resort & Spa
4000 Sandestin Blvd.

South Destin, FL 32550

(800) 367-1271

Make your room reservations today by calling 1-800-367-1271 by June 1.




BUILDERS ENDORSE

ASSOCIATION HEALTH PLAN LEGISLATION

WASHINGTON—Association Health
Plan (AHP) legislation introduced to-
day (Feb. 2) by Reps. John Boehner
(R-Ohio), Sam Johnson (R-Texas),
Nydia Velazquez (D-N.Y.) and Albert
Wynn (D-Md.) would help alleviate
the rising number of uninsured and
the high cost of health care, according
to the National Association of Home
Builders (NAHB).

“NAHB has been a strong advocate
of AHPs as a solution for the skyrock-
eting health care costs over the past
decade that have driven many small
businesses out of the health insurance

SENATOR RON RAMSEY:

A PERSONAL GLIMPSE INTO THE MAN
—Continued from page 13

He graduated
from Sullivan Cen-
tral High School
and East Tennessee
State University,
where he earned a
bachelor’s degree
in Industrial Tech-
! nology.

His past af-
, filiations include
being a member
and past president of the Bristol Tennes-
see-Virginia Association of REALTORS®, a
member of Ruritan, a member of Indian
Springs Optimist Club, a past president
of the Blountville Business Association,
a past member of the Farm Credit Advi-
sory Board and a member of the Elizabeth
Chapel United Methodist Church where
he serves as Sunday school teacher.

For more information on the sena-
tor, please go to www.ronramsey.net/
home.htm.

market entirely, forcing them to aban-
don coverage for their employees,”
said NAHB President David Wilson,
a custom home builder from Ketchum,
Idaho.

H.R. 525, “The Small Business
Health Fairness Act,” is identical to
legislation that passed the House in the
108th Congress with broad bipartisan
support. The measure would allow
small business owners to band together
across state lines through membership
in a bona fide local, state or national
trade association to leverage their size,
just as large businesses and unions do,

to negotiate lower insurance costs and
more options.

The legislation has the strong back-
ing of the Bush Administration and
more than 160 trade associations.

“Access to quality, affordable health
care is an important issue to home
builders and America’s small busi-
nesses,” said Wilson. “H.R. 525 would
enable America’s working families to
receive the cost-effective, high-quality
health care coverage they deserve.”

(Editor’s Note: This story is from
NAHB’s Michael Strauss. For more
information, go to www.nahb.org.)
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Workers' Compensation

= Loss Control Servicas

warking with companias in the
construction business.

needs,

Call us or visit our website today!

-
=

SEUNE Foundation?

155 feLr Irisirzir)e

Brentwood Services 15 a spacialty
insurance brokerage offering:

= Group & Individual Sell-insured

= Claim Management Servicas

We have considerable experience

Wea can develop solulions 1o meal your

BRENTWOOD
| SERVICES

Brentwood Services, Inc.

104 Continental Place

Suite 200

PO. Box 1125

Brentwood, TN 37024-1125

Tel.  615-263-1300
800-524-0604

Fax 615-371-1412

www.bwood.com
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MEMBERSHIP PAYS: Bil

Ired

alk to Billy Allred and he’ll

tell you some fascinating mo-

ments in his career. Like the
time he did public relations work for a
few well-known NASCAR drivers or
the challenges he faced as a residen-
tial and commercial general contractor.
(He was also a president of one of the
local HBAs during that time, but that’s
another story.)

Billy is a district sales manager
for James Hardie Building Products,
where he stays busy handling sales for
about two-thirds of Tennessee—from
the Tennessee River out west to the tips
of the eastern Smoky Mountains. He
also travels Kentucky, Ohio and South-
ern Indiana as a district manager. He
is one of the few people who seems to
thrive on the diversity of his job and the
crazy schedule that brings with it.

“Membership Pays!”

Six months after he started working
with James Hardie, Billy joined the
Home Builders Association of Middle
Tennessee (HBAMT)—a decision he
considers one of his best, even if good
friend David McGowan had a hand in
influencing him.

“Membership Pays!”

He’s especially proud of his five-year
association with the Home Builders
Association, where, he says, he’s
found a good fit: “The association is

about increasing the quality of people’s

lives through better practices and better
legislation, which improves the lives of
the consumer...James Hardie Building
Products is about providing building
materials that help that consumer live
better through better building prod-
ucts,” Billy said.

“Membership Pays!”

“My experience with the Home
Builders Association has been a good
one,” he said. “From a sales person’s
perspective, [ have the opportunity to
become acquainted with the premier
builders in the area whose influence
drives the marketplace,” he added.

“Membership Pays!”

“Membership offers the advantage
of getting to know the people who are
well-connected in the home building
industry—an opportunity you may not
have had had you not been involved in
the association,” Billy said. “It’s where
the movers and shakers in the home
building industry are.”

When he invites people to become
members, he uses two different ap-
proaches, depending on the person’s
career.

“If you’re a home builder, I say,
‘Get involved with the association in
order to help lobby legislation, to keep
informed about codes and to keep up-
to-date on potential changes in insur-
ance,”” Billy said.

“If you’re in sales like me, I tell

Home Builders Association of Muiddle Tennessee

Billy Allred, district sales manager

them, ‘The Home Builders Associa-
tion is a great way to meet the right

299

people.

“Membership Pays!”
@ James Hardie®
Siding Products

James Hardie® siding products offer

the beauty and character of natural
wood without the maintenance prob-
lems. They resist damage from mois-
ture, insects, are non-combustible and
are available prefinished in a variety of
colors. James Hardie siding products
with ColorPlus® technology are backed
by up to a 50-year limited transferable
product warranty and a 15 year finish
warranty. For more information call
(866) 4-HARDIE, or visit our website

at www.jameshardie.com. %
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cop GALLERIA CENTRE,  FOR INFORMATION, IDEAS, AND PRODUCTS

ATLANTA GE“HGIA Homebuilders, remodelers, sub-contractors, superintendents, architects,
o designers, customer service and sales professionals will all find the information,
ideas and products to boost the performance of their companies.

I \ eAIIRPEC \

JEAD THAT WORK! NEW PR( D AND NEW SOURCES OF SUPPLY
Whether you want to grow your business, increase Discover new product innovations from over 250
your margins or get a glimpse of the cutting edge, exhibiting companies.

you’ll sharpen your operation with over 40
seminars on all aspects of your business featuring

Take your time and see, touch and discuss new products with
the people who make and sell them. Meet the key suppliers in
the marketplace and negotiate a great deal right at the show.

SARAH SUSANKA wiLL DRAW A CROWD TRUCK, TOOL
AT ERIDAY'S KEYNOTE AND NOW. TRIP) RIVEAW:

the top speakers from across the country.

If you attended the International Last year Over 1,000 attendees had their
Builders Show this year, you know drawing tickets validated by our Show Pro-
how popular Sarah Susanka is in this gram Advertisers in order to be eligible to win
industry. If you missed her there...you 20 Rigid Power Tool packages worth OVER
can see her At the Southern Building $400 and a $25,000 Ford F150 pick-up. Well the
Show right here in Atlanta. Her book, truck and tools are back again this year, and
The Not So Big House, brings to light _ we’re adding a $6,000 trip for
a new way of thinking about what .. two from Gage Outdoor
makes a place feel like home- \ t . \ Expeditions to
characteristics that many people \ & % Thunderstik Lodge
desire of their homes but haven't known how to & in South Dakota
verbalize. She has sold over a million copies and her , for pheasant
design principles have had a major impact on how we e - " hunting.

build and remodel homes. She is guaranteed to draw a
crowd for the keynote, and she’ll be conducting an
educational course at the show as well.

TO REGISTER CALL 800-834-7736 TODAY
OR REGISTER ONLINE AT WWW.SOUTHERNBUILDINGSHOW.COM




LocAL LIMELIGHT

Johnson City Area Home Builders Association

JCAHBA Spike Club members recognized for their exceptional
achievement. Pictured left to right are: Sue Alvis (Red Spike),
Cindy Winn (Red Spike), Larry Sangid (Red Spike), Bob Scott
(Royal Spike), Scott Buckingham (Life Spike), James Mottern

(Life Spike) and Phil Goins (Life Spike).

ast Tennessee is one of the most
Escenic areas in the state—an

outdoorsmen’s delight with riv-
ers, mountains and trees. It is also home
to the Johnson City Area Home Build-
ers Association (JCAHBA)—one of the
Home Builders Association of Tennessee’s
(HBAT) largest associations with more
than 200 members.

Since 1969, the JCAHBA has been a
force in the home building industry, head-
ed up by first president and current HBA
member Coolidge Johnson, with assis-
tance from Vice President Earl Hampton,
Sec./Treas. Paul C. Walser and Director
John Seward. Having had no staff early
on, the officers were responsible for the
everyday operations as well as the devel-
opment of its membership—proving that
the leadership’s passion and drive made
the dream a reality.

From its very beginning JCAHBA and
leadership went hand-in-hand. In 1982
Coolidge Johnson held the title of HBAT
Builder of the Year and HBAT president.

In 2003 Keith Whittington served as
HBAT president. He is HBAT’s state
representative to the National Associa-
tion of Home Builders (NAHB) through
2005. Keith’s gifts were also recognized as
HBAT’s 2004 Builder of the Year.

Associate member Bob Scott has been a
JCAHBA member since 1971 and serves

=S ===g]

as a director for the lo-
cal association and as
an HBAT Life Direc-
tor. Bob has received
numerous awards and
recognition for his
service to the asso-
ciation, including the
prestigious Presidents
Choice Award. He
recently received the
NAHB Royal Spike
award for his efforts in
recruiting and main-
taining members.

Current JCAHBA
member Bobby Hicks,
a former county commissioner (1982-94),
was named to the Building Industry of
Tennessee Hall of Fame in 2002. He also
served as HBAT president in 1989, and
president of the local association in 1983
and 1994, as well as in other capacities.

Mr. Hicks has the distinction of being
one of the few Hall of Famers whose rec-
ommendation letter came from a former
governor—Gov. Ned McWherter.

Also on the membership rolls are county
commissioners Scott Buckingham, JCAH-
BA president in 2000 and 2001, and Pete
Speropulos.

Two new projects will be implemented
in 2005. One is a joint fundraising effort
with the Johnson City REALTORS® to ben-
efit Safe Passage Domestic Violence Shel-
ter, which provides lodging, legal guidance
and help to women and children in danger-
ous family situations without charge.

The other includes partnering with East
Tennessee State University staff to imple-
ment a Tennessee Contractors Licensing
class and other continuing education
classes in the Johnson City area.

Membership Services Chairman Jimmy
Harkleroad has scheduled the first New
Member Orientation with his committee
for March to inform members of the three
tiers of membership benefits at the local,
state and national level, and to encourage
new members to join a committee and

become involved. Also planned is the
Ambassador Club to assist in the ongo-
ing orientation and involvement of all
members.

The 2005 Spring Home & Garden Show
is scheduled for May 20-22. Using a new
location will accommodate almost 200
inside booths—doubling the size of the
annual show.

JCAHBA'’s newly designed website at
www.johnsoncityareahba.com features a
background photo of one of Johnson City’s
beautiful downtown subdivisions, taken by
Jason Hensley, son of EO Jan Shrewsbury.
The website was a collaborative effort of
Jan’s and the website company’s.

JCAHBA'’s 2005 officers are: President
Danny Dyer, Vice President Dan Rutledge,
Secretary/Treasurer Bob Morgan, Associ-
ate Vice President Cindy Winn and Imme-
diate Past President James Mottern.

Directors are: Brian Boyle, Bob Ever-
hart, Bryan Winston, Gil Blanchard, Larry
Sangid, Allen Jones, Bob Scott, Jimmy
Harkleroad, Pat Weber, Ronnie Stout and
Terry West.

EO Jan Shrewsbury has been with
JCAHBA since November 2003. %

JCAHBA's 2005 Installation Banquet was
held at the Johnson City Country Club with
about 300 attendees gathered to celebrate the
installation of 2005 President Danny Dyer.
From left to right: Vice President Dan Rut-
ledge, Immediate Past President James Mot-
tern, Sec./Treas. Bob Morgan and President
Danny Dyer. Associate Vice President Cindy
Winn is not pictured.
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Longtime HBAMT member Jim
Ford, Sr. was featured in the “HBAMT
Spotlight” and he and sons Tom and
Jim were featured on the cover of
the association’s March issue of The

R | e W x -
Jim Ford, Sr., center, with sons
Tom, left, and Jim, right.

Upper

Cumberland
HBAEO Pam
Ealey’s public
relations idea
for “April is
New Homes
Month”
: was used in
NAHB’s “Tips for Maximizing New
Homes Month.” Pam suggested that
each HBA make two-color yard signs
that read: “Another fine home built by
a member of (name of local associa-
tion), the HBA’s logo, phone number
and website address.”

Two-fold in purpose, the signs asso-
ciate the builder with the HBA, which
increases the HBA’s visibility and the

LocAL HAPPENINGS

builder’s association with membership.
Great idea, Pam!

ORBA Presi-
dent Phillip
Daniel has been
selected as gen-
eral contractor
for MONSTER
HOUSE, a
televised home
renovation
program on the Discovery Cable Net-
work that uses extraordinary themes
and professional builders to complete
each project.

Daniel’s scheduled taping is March
16-20 and will include a project to im-
prove the local animal shelter. Broad-
cast dates will be announced later.

Given only five days to design,
develop and build, builders on MON-
STER HOUSE have an opportunity to
win a $4,000 tool package if they make
the deadline.

—

HBAMT’s Ric Maddux, Mitzi
Spann, Mike Arnold and Virgil Ray
present Mike Arnold with a Home
Builders PAC check campaign do-
nation for Arnold’s successful run for
Alderman in the city of White House.
(From HBAMT’s The Nail, Jan. 2005
issue.)

JCAHBA President Danny Dyer
received special and unusual recogni-
tion from General Shale representative
Kathy Tate for a house he built for his
in-laws—a photo of which is featured
as “September” in the 2005 General
Shale calendar.

Congressman Bill Jenkins (fifth from
the left) cuts the ribbon opening the
32nd Annual HBA of Greater King-
sport Home Show held in March.

Paula and David Stauffer (middle)
received the President’s award from
HBA of Greater Kingsport President
Sam Kassem (right) for their booth at

28 = TENNESSEE HomeBuilder = March/April 2005



LocaL HAPPENINGS

the 32" Annual Home Show as Roger
Warner (left) looks on.

The crowds were steady at the recent
Sevier Co. HBA Home Show. Check
out the website to see the complete
show at www.seviercountyhba.com.

At the 17th Annual Smoky Moun-
tain Home Show, organized by the Se-
vier Co. HBA, Great Rustic Furniture
Co. had a welcoming and cozy booth.

Newly Designed HBA Websites

Check out these great looking web-
sites:
* HBA of Southern Tennessee: http:
//www.hbast.org/.
* Maryville/Alcoa HBA: http://www.
maryvillealcoahba.com/.
* Memphis Area HBA: http://
www.mahba.com/.
* Clarksville/Montgomery Co. HBA:
http://www.clarksvillehba.org/.
* HBA of the Upper Cumberland: http:
/lwww.uchba.com/.
* Johnson City Area HBA: http://ww
w.johnsoncityareahba.com/.

HBAT SPRING LEGISLATIVE CONFERENCE & BOARD OF
DIrRECTORS MEETING UPDATE

—Continued from page 17

HIPAC

This year’s Board of Directors Meet-
ing simulated a live auction as HIPAC
Chair Denzel Carbine received en-
thusiastic verbal pledges during the
HIPAC report of the Board of Directors
Meeting on Wednesday.

Membership Committee

Six awards were given to the win-
ners of HBAT’s 2004 Membership
Challenge.

For Retention over 80 percent, the
winners received a cash award of
$500 and a plaque. They were: the
Clarksville/Montgomery Co. HBA
(87%), the HBA of Southern Tennessee
(82%), the Jackson Area HBA (83%)
and the HBA of Greater Kingsport
(85%).

Local associations that met or ex-
ceeded the 10 percent net growth goal,
received a cash award of $25 for each
member once the goal was reached
and a plaque. The HBA of Southern
Tennessee was 10 percent over goal
or increased its membership by 62
net additional members for a $1550
cash prize.

The Warren Co. HBA met or ex-
ceeded 21 percent growth with an
additional seven members over goal
and a cash award of $175.

National Membership Day is slated
for May 23.

Local Leadership
HBAT EVP Susan Ritter presented a
PowerPoint Media Training Program.

EOC
A Tennessee leadership conference
is in the works for HBAT this year.

Education/Programs

Attorney Todd Panther presented
a program on the proposed changes
in the Tennessee Construction Lien
Law.

HBAT Logo Contest

Interested members should submit
their entry to the HBAT office for a
new HBAT logo design. The winning
entry gets $500.

The Past Presidents’ Special Award

HBAT EVP Susan Ritter received
The Past Presidents’ Award from
Keith Whittington “for her dedication
and loyalty to the home building indus-
try by continuing to serve above and
beyond her normal duties” on behalf
of the state association.

New Life Director Recognized

President Carbine presented Kim
Wood of Rutherford Co. HBA for
approval as the newest HBAT Life
Director. Life Directors attend two of
the three Board of Directors Meetings
over a 10-year period.

BOD at Destin, Fla.
The next Board of Directors Meeting
is set for July 3-6, in Destin, Fla.

1

“Make your plans now!
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Future HBAT Meetings

2005 Summer Meeting

July 3-6, 2005

Hilton Sandestin Beach Golf Resort
& Spa

Destin, FL

2005 Fall Meeting
November 2-5, 2005
Marriott Knoxville
Knoxville, TN
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WHY DO
BUILDERS
PUT UP
WITH US?

It could be because all of

our products are quality
engineered and manufactured
to the industry’s highest
standards.

Or because we offer value and
a large selection of exterior
building products. Maybe it's
because we're nearby with
nearly 200 fully-stocked

locations nationwide.

Whatever the reason, we're
proud so many builders
around the country choose
Norandex/Reynolds for siding
and soffit, windows, doors,
storm products, shutters, vinyl
fence, deck and rail, and a
complete selection

of accent products.

VISIT ONE OF
THESE LOCATIONS:

NORANDEX

1045 Elm Hill Pike
Nashville, TN 37210
(615)248-3198
(800)237-3446
Fax(615)248-0917

NORANDEX/REYNOLDS

164 Commerce Center Circle
Jackson, TN 38301
(731)664-1449
(866)566-5625
Fax(731)664-1453

2601 Texas Avenue
Knoxville, TN 37921
(865)524-8631
(800)841-4850
Fax(865)637-8446

3278 Democrat Road Suite 7
Memphis, TN 38118
(901)366-6622
(800)654-8986
Fax(901)794-3401

750 Industrial Park Road
Piney Flats, TN 37686
(423)538-0766
(800)548-7672
Fax(423)538-3485

NORANDEX/REYNOLDS

An Owens Corning Company

s Fehuintion 4 Jarilds
O Jjepmintion i Suitttingy

www.norandexreynolds.com




DuPont™ Tyvek®
FlexWrap™

DuPont™
Contractor Tape

DuPont™ Tyvek®
StraightFlash®

DuPont™ Tyvek®
CommercialWrap®

DuPont™ Tyvek®
StuccoWrap®

DuPont™ Tyvek®
HomeWrap®

Proudly introducing the DuPont™
Tyvek® Weatherization Systems Family

Finally, a comprehensive weatherization system that concentrates on helping
to keep water out of the houses you build, right from the start. Helps to keep
your customers’ energy bills lower and keep houses cool in the summer and

warm in the winter.

QUPONT
For information call:
Ed Kibler 615.430.2773 Tyvek

Weatherization Systems

BUILD IT ONCE,BUILD IT RIGHT.

p WParksite Plunkett-Webster is an authorized distributor of Tyvek” Weatherization Systems

©2002 E.I. du Pont de Nemours and Company. Tyvek® is a registered trademark of DuPont for its brand of protective material. All rights reserved.




Ten days ago, John's block-layer finished this foundation.
A week from Friday he’ll have a Certificate of Occupancy

Not bad for a 2300 square foot brick colonial
(And he did it with 70% fewer subs)

All American Homes, the world’s largest supplier of

System Built Housing is seeking Builders looking for
an advantage in today’s competitive market.

Call All American Homes and find out how we can help
you reduce your headaches, improve your quality, and

build more homes. faster All American Homes of Tennessee, LLC
5 L

Call 800.794.8287

for more information or visit us at www.allamericanhomes.com




