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Having second thoughts about
your workers’ comp provider?

T

Help is on the way.

Providing workers’ compensation insurance
shouldn’t be frustrating or time consuming.
With the Home Builders Association of
Tennessee Self-Insured Trust (HBATSIT),

it never is. We're the only provider started
by builders, for builders.

And because we're also run by builders,
we understand your business better than
anyone else. We have a comprehensive,
builder-friendly approach designed for the
construction industry and focused on
making your job easier.

e Workers’ compensation insurance at
competitive rates.

* Pooled premiums with other associa-
tion members to keep costs low.

e Free, effective safety services.

e Fast and friendly claims management
for all parties involved - workers and
their families, business owners and
the medical community.

e Monthly billing.

Even joining the trust is easy. Simply
contact any HBAT member insurance
agent in your area for an application or
fill out and return the form below. Upon
acceptance and a deposit, you’ll be billed
without interest or finance charges. If
you're fed up with the headaches and
hassles often associated with workers’
compensation insurance, let us show you
what so many clients and agents already
know: HBATSIT does it best.

Send to: Gary Hughes and Associates
555 Marriot Drive, Suite 210
Nashville, Tennessee 37214
(615) 874-3390 o FAX (615) 874-8784

U Please have a representative contact me.

Name

Company
Address
City/State/Zip
Phone




Complement your design
and construction with

customized appliances

and home electronics.

Forigidaine
The Look of Better Performance

Let the professionals at hhgregg put
the finishing touch on your custom
homes. We have the widest selection
of name brand appliances and
electronics to customize to your
clients’ taste, style, needs and budget.

And at hhgregg you'll find a terrific
selection of the very latest in
technology and design, unparalleled
delivery and installation, product
warranties and product service.

We've worked with thousands of
Builder Association members in
Indiana, Kentucky, Ohio, Tennessee
and Georgia.

e Built-in appliances

e Coin-operated laundry

e Energy Star® appliances

e Multi-family appliances

® Home theatre

¢ Digital satellite systems

e Distributed audio

e High-definition flat-screen
and plasma TVs

REGA SsC=NIUM

Visit our web site at hhgregg.com
for all store locations.

Call us today at
1-800-264-8644

Bowling Green Clarksville Cool Springs ~ Hickory Hollow Rivergate Thompson Lane  Murfreesboro
(502) 782-8484 (931) 503-2603 (615)771-5101 (615) 731-0260 (615) 868-4285 (615) 259-3344 (615) 9957141
1785 Campbell Lane 1050 E. Highway 131 1735GalleriaDr. 5214 Hickory Hollow Pkwy. 1515 Gallatin Pike 523 Thompson Lane 468 N. Thompson Lane APPLIANCES & ELECTRONICS

{ ¢ GRNAHB hhgregg

by b i COMMERCIAL DIVISION

hhgregg.com Family owned since 1955 BUILDERS | REMODELERS | MULTI-FAMILY




ARE YOU REALLY
COVERED BY GENERAL
LIABILITY INSURANCE?

WHEN IT COMES TO GENERAL LIABILITY,
BuIiLDERS HAS YOUR BAcCK

Language is language, but coverage
IS coverage.

Read the fine print about exclusions
to your General Liability policy and
you'll see what we mean.

The language is exactly the same,
but the exclusions are subject to
a variety of interpretations. Talk to
your local agent about how
Builders interprets them to your
benefit-another benefit of doing
business with Builders Insurance.

[d' Let us show you how Builders has your back when it comes
‘Builders o N

Insurance to general liability or workers’ compensation insurance.
gTOLgO To locate an independent agent near you, contact

Building With The Best Builders Insurance Group at 800.883.9305 today.

www.bldrs.com @
(800) 883.9305 - o
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Builder

MISSION STATEMENT

The Home Builder’s Association of Tennessee
(HBAT) is a not-for-profit trade association com-
prised of professional builders, developers and
associated firms engaged directly or indirectly

in home building, remodeling, and light com-
mercial construction. We benefit our members
through governmental representation, education,
networking, information and other various mem-
ber services. Our mission is to continue to be the

recognized voice of our industry. Our goals are to:

* Ensure housing affordability

* Be the leading industry advocate on related
governmental issues

» Continue to be responsive to the needs of our
members and local associations

* Promote and enhance the image of our industry

* Educate our members and encourage excellence
in construction

» Continue to strive to increase membership

Contents

7

Executive Committee

8

President’s Perspective

10

Executive Officer Outlook
14

Legislative Report

15

Local Association Presidents
30

Info Link—Advertiser's Index & Calendar

Articles

12
U.S. Congressman Bart Gordon
16, 17
2005 HBAT Summer Meeting Photo Gallery
18
2005 HBAT Summer Meeting Update
19
Thank you Sponsors
Fall Golf Tournament Registration Benefiting HIPAC
20
Extreme Makeover: Home Edition
23
HBAT Fall Meeting of the Membership
Letter to HBAT President
24
Membership Pays: Linda and Richard Dillon
National Membership Day Update:
Tonya Esquibel is New Life Spike
26
HBAT Fall Meeting Registration Form
Junk Fax Legislation Passes
27
People in the News
28
Local Happenings

July/August 2005 = TENNESSEE HomeBuilder = 5



Find the tools to run your business at

WWW.energyrightpartners.com.

0(' ere always looking for ways to improve the

business of our trade allies. That's why we've created
www.energyrightpartners.com. This brand new Web
site offers easy access to program support, technical
assistance, training information, and many other
valuable resources. So doing business the right way
is just a click away. Discover what’s in your tool belt

today at www.energyrightpartners.com.

energy right®

il

Home Builders ® Plumbers ® HVAC Contractors
Lenders® Real Estate Agents ® Appraisers

HomeBuilder

DIRECTORY

TN HomeBuilder is the official
publication for the Home Builders
Association of Tennessee.

Annual subscription rate for members
of the association is included in the
association dues.

HBAT

9007 Overlook Blvd., Ste. 202
Brentwood, TN 37027

(615) 777-1700 Local

(888) 550-4228 Toll Free
(615) 777-1703 Fax
www.hbat.org

POSTMASTER

Send address changes to:
HBAT
9007 Overlook Blvd., Ste. 202
Nashville, TN 37027

PUBLISHER
J.M. Woods & Associates

EDITOR
Susan Ritter

ASSOCIATE EDITOR
Julie Wilkerson

ADVERTISING SALES
Mid-South Advertising
(931) 379-0814

DESIGN DIRECTOR

Donna Heninger
-InDesign 2.0
-Photoshop 5.5
-Quark Express 4.0

AD SUBMISSIONS
May be sent to—
tnbuilder@charter.net or

TN HOME BUILDER
P.O. Box 1916
Columbia, TN 38402
www.tnhomebuilder.com

TN HomeBuilder is published bi-monthly by JM
Woods & Associates, P.O. Box 1916, Columbia, TN
38402. All rights reserved. All editorial/advertorial
submissions are used at the discretion of the pub-
lisher and may be edited for purposes of clarity
and space. Although all efforts have been made to
ensure accuracy of content submitted by advertis-
ers and writers. TN HomeBuilder, its principals and
associates are not held liable for errors or omis-
sions. Reproduction in whole or part prohibited
without written consent. ©2005 by JM Woods &
Associates.




200
ExECUTIVE COMMITTEE

SENIOR OFFICERS

President
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PRESIDENT’S PERSPECTIVE

330 attendees made up of 83 directors

along with their guests, our sponsors
and staff gathered on the beautiful emer-
ald coast, in Destin, Florida, for this year’s
HBAT Summer Board of Directors Meet-
ing. This event was the best-attended state
meeting ever.

A big thank you to Susan, Frank, Julie
and Joy for a job well done—and most im-
portantly—thank you to our sponsors for
their ongoing and generous support of the
home building industry and the HBAT.

A special highlight of this year’s sum-
mer meeting was that it was held over the
fourth of July. The fireworks display and
dinner was a spectacular event that I will
not soon forget. At a time when we cel-
ebrate our independence and freedom it is
often easy to forget the sacrifices that so
many have made, and others are making,
to ensure that our unique way of life con-

Iam happy to report that approximately

“It’s Not About the Money”

tinues. Many have paid the ultimate price
for protecting our rights guaranteed under
our constitution.

And yet, many counties and municipali-
ties in the state of Tennessee have deemed
the erection of shelter on one’s property
to be a privilege and have thus imposed a
“privilege tax.”

Is it a privilege for a person
to erect a home on his own
private property?

Bear in mind that these counties and
municipalities are not imposing a tax
on engaging in the business of building,
developing or construction nor are they
taxing sales or income derived from
building but are taxing the act of building
a home on one’s private property which
they have deemed a “privilege bestowed
by government.”

Workers' Compensation
= Claim Managemant Services

= Loss Control Services

working with companies in the
construction busmass.

needs,

Call us or visit our website today!

I3 four Irisitrzeirics &
SRS HOREESONNE] Foundation?

Brentwood Services is a specialty
insurance brokerage offering:

= Group & Individual Self-Insured

We have considerable experience

We can develop solutions (o meel your

BRENTWOOD
{| SERVICES

HCORPOR A

Brentwood Services, Inc.

104 Continental Place

Suite 200

PO. Box 1125

Brentwood, TN 37024-1125
Tel, b15%-263-1300
B00-524-0604

bl

Fax »37/1-1412

www.bwood.com

Photograph by Jerry Smith of Dasya's Photography

HBAT President James Carbine

Is it a privilege for a person to erect a
home on his own private property?

Private property rights are one of the
most fundamental elements of our nation’s
constitution. Our need for, and the right to
construct, a home to protect our families
and us is a natural right, which existed prior
to the formation of our government. The
act of building a home is not some gov-
ernmental benefit nor a privilege bestowed
by a state, county or municipality upon a
property owner.

Justice Scalia is quoted in Nollan vs.
California Coastal Commission as saying
“The right to build on one’s property—even
though its exercise can be subjected to le-
gitimate permitting requirements—cannot
remotely be described as a ‘governmental
benefit.””

The HBAT s opposition to existing and
proposed privilege taxes is not about the
money.

The continued erosion of our private
property rights that so many have sacri-
ficed to protect is the real issue. The recent
Supreme Court decision regarding eminent
domain only reinforces the fact that our
rights are being taken bit by bit.
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The continued erosion of our private
. 5 aboutthe2005HBAT SummerBoard
property rights that so many have

sacrificed to protect is the real issue. of Directors Mee“ng

. . James Carbine, HBAT President
—HBAT President James Ca rbine (4 CIfelt this year’s Summer Meeting was one of the best we

have had in recent memory. The attendance was at an
all time high and the fireworks were on the beach and not on
the Board floor! The only thing that would have made it better

SEe It ® Trv It Py B “v It would have been if Keith Whittington had been there.”

Jim Owen, First Vice President, Division Builder Manager,

The Gateway Builders Show and National Builder Division of Countrywide Home Loans
Conference is exclusively for builders, (4 GIt was a pleasure attending the HBAT meeting in Destin
remodelers, architects, land developers, this week. I found the event to be very beneficial from
'@' general contractors, superintendents, a sponsorship standpoint... As a former EO of a local HBA, I
G AT EW nv estimators and their staff and crew. was struck by the number of builders in attendance at the com-
mittee meetings. I can tell you from experience that the level
B “ I ln En s of attendance I witnessed this week was rare among state-level

How meetings [’ve attended.”
AND CONFERENCE Linda Dillon, RCHBA State Director

See It e Try It * Buy It ¢ COne of the many highlights for me was the ‘inside
Two-day, all beach party.” Actually it worked out well, no sand
access pass is to get into your food! Rlchard. and I met a rep from Builders
ONLY $50 and Mutual who sat at our table. Since we send a check that way

every month ... it was nice getting to know a face behind a

includes: .
name! But ....we really enjoyed the talent contest the most. We

15 Eflucational really have some terrific folks in our business!”
Seminars

* 140 Exhibits Bruce Hancock, HBAMT President

* Happy Hour ¢ GB esides giving me a complete update on all the activi-
with Whitey ties of the association, I really enjoyed the opportunity

Herzog to meet other members from across the state and get their views

o Two Breakfast and ideas on various housing issues and opportunities.”

Programs with

Nationally Henry Tipton, HBAST Builder Director

Known ¢ ¢"T he Summer Board of Directors Meeting was well-

Speakers Tom worth our time. It was informative and productive.

Stephani and The quality of leadership was outstanding.

Drew Stevens “They gave us detailed information about the political
battles we builders need to be aware of and how to support
our industry. This support probably saved every builder several
thousands of dollars over the past year and may have prevented
each of us from paying thousands more in the future to all
areas of government in the form of fees, regardless of what

= they call them.
Attend the Show PrOdufﬁ fi ﬁ “Builders who are not members of the board need to attend
ﬂll_ October 26 and (Sl as observers. There is no way under the sun that any builder
Join Basella_lll [:Eﬂ cannot leave with more knowledge about our industry not to
Legend Whitey Home Builders Association of mention the friends they will meet from around the state.
Herzog for a Free Greater St. Louis “Why Destin? Work does not have to be all work—this is
Happy Hour! 152.1321:?slfin?cl;veesﬁr1m Road about the beach, golf and, for your wives, shopping. What

T. 314-994-7700 « F. 314-991-5731 better way to spend a week?”
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ExecuTtivE OFFICER

Outlook

e had a good time in Florida
at the recent HBAT Sum-
mer Board of Directors

Meeting. But there was one dinner in
particular I want to talk about—the
BUILD-PAC fundraiser held at the
fabulous Bistro Bijoux, voted “Best
Restaurant

in Northwest
Florida 2003.”

More  than
food was served
at the Monday
night invita-
tion-only event,
where party-goers dined on succulent
seafood and mouth-watering filets,
creme bruleé and other epicurean
delights.

It was as much a feast as a celebra-
tion of legislative victories won in
2005 and talking strategy for 2006.

The gathering was also about recog-
nizing HBA members whose belief in
protecting the home building industry
was so strong that they brought money
to the table in support of BUILD-PAC
by contributing $1,000 or $5,000 for
membership in NAHB’s prestigious
Gold Key Club or Capitol Club, re-
spectively.

BUILD-PAC is recognized as one
of the most influential political action
committees (PACs) in Washington,
D.C. Using sound financial steward-
ship and rigorous assessment criteria,

“And They Said It Couldn’t Be Done...”

BUILD-PAC identifies and supports

candidates with a demonstrated com-

mitment to:

* Decreasing government regulations

* Lowering taxes

* Working for sound environmental
policies

* Limiting tariffs on building materi-
als

* Improving housing affordability
and

¢ Creating more rental housing and
home ownership opportunities

Key fact: Of the candidates sup-
ported by BUILD-PAC, 342 out of
356 won elections in the U.S. Senate
and U.S. House of Representatives—a
success rate of 96 percent.

Did you know that our own Earl
Sharp of the HBA of Greater Knoxville
is the national chair of BUILD-PAC?

I’d also like to thank HBAT Govern-
ment Affairs Chair Steve Cates, who is
the NAHB Capitol Club chair as well,
for all that he does to encourage all of
our members to become involved in
BUILD-PAC.

As you can see, Steve does a wonder-
ful job in getting people committed and
he is happy to report the following:

* 9 new Gold Key Club members from
this effort.

* 1 new Capitol Club member.

* $14,000 was raised.

New Gold Keys: Mack Andrews;
Mike Arnold; Tom Ford; Jim Ford, Jr.;

Susan Ritter, HBAT
Executive Vice President

Stephen Hodgkins; Terry West; Barry
Shaw; John Sheley and Tim Wilson.
An exclusive golf event at a pres-

tigious out-of-town venue is planned
in September for anyone joining the
Capitol Club.

New Capitol Club Member: Mike
Stevens

Please contact Steve Cates at
stcates@aol.com to join one of the
NAHB BUILD-PAC Clubs.

GOLD) KEY/

MEMBERSHIP.

“The event at the Bistro Bijoux was a tremendous success. The food and atmosphere exceeded our

expectations. To have nine new Gold Keys shows that Tennessee builders understand that we must

& support BUILD-PAC if we are going to be able to continue to make a living building homes. These
builders understand the importance of maintaining a pro-housing Congress. We need every supplier

and builder to step up and support our industry. It is not just the responsibility of a few to make sure

= that we have an environment where homes can be built for everyone, it is the responsibility of all.”
—Steve Cates, HBAT Government Affairs Chair
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Comprehensive Risk Management
Helps You Build a Better Business

2-10 HBWP® offers a free comprehensive educational program designed to explain to
Builders the nine essential techniques and actions required to control your risk. This
proactive approach to risk management helps you build a better business. The puzzle
below contains nine components of a complete risk management plan. Each
component is necessary for you to protect your business assets!

Warranties Buyer Relations

Quality Control
Jobsite Safety

Risk
Retention

Customer
Service

Risk

Management

Insurance
Requirements
Risk Transfer

Get the tools with the “Building a Better Business™” program:

B Jobsite safety - Jobsite safety and the impact of poor safety on
the Builder’s bottom line.

B Buyer Relations - Communicate and set accurate expectations
between the Homebuyer and the Builder.

B Risk Management - Risk management basics and techniques
for minimizing risks faced by the Homebuilder.

Home Buyers Warranty®

THE WIDEST
SELECTION OF
ANTIQUE
PRODUCTS

THE LARGEST
CHOICE OF
ANTIQUE
COLORS

S

-
o
fox s
|

BELGARD'S ANTIQUE PRODUCTS—a conltemporary reference

57
=

WWW.BELGARD.BIZ

1-877-BELGARD « 1-877-235-4273

i ll_:i1.-l 1 i

--"l.\/’- Ve

Let Countrywide show
you the way home.
Ax Countrywide, the

entire boan process i

handied locally, 50 there’s

lets hasske, less waiting,

Countrywide alve offers:

= Fast up-frong approval,
93 you'll knew haw
mach home you can
affard.

+ Zaro down and reduced
datument laan programs, for fae and
eagy qualifying.

= Comstruction ©o Permanent Fm:hni;ins; all in
one baan, with ene law race.”

Call ws todyy. With Countrywide you'll be
hame before you know iC
Donna Rumpler

iMational Builder '“"m"" LORNE
Division

(B00) 479-4255

-

Walls & Floors for Your Outdoors™
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Congressman Bart

es agricultural issues
1 while surveying a
Middle Tennessee
cornfield.

U.S. Rep. Bart Gor-
don discusses Social
Security issues at a
local barbecue.

U.S. Rep. Bart
Gordon, left, talks
about trade issues
while learning the

finer points of
operating a crane.

THB Rep. Gordon,
having been a
member of Congress since

1984 and as the dean of the Tennessee
delegation, what do you think is the most
important issue facing our nation and
Tennessee today?

We face a lot of challenges as a nation
that affect Tennesseans every day—good
schools, affordable housing, health care
and strengthening our economy—but the
rope that ties our hands and makes it harder
to meet those serious challenges is the
budget deficit. Our country simply cannot
afford to continue operating on borrow-
and-spend budgets that ignore the impact
of deficits and debt on our economy.

Bart and daughter, Peyton, enjoy a summer
afternoon in Rutherford Co.

U.S. Congressman. six District

Bart Gordon

My good friend Rep. John Tanner has
been warning us about the serious prob-
lems of mortgaging our future to foreign
investors who are now buying our national
debt. We need to heed his warning, as well
as the concern that deficits and debt drive
up debt servicing costs in the budget.

In addition, we need to recognize that
deficits have an impact in other ways
on homebuyers and home builders. Alan
Greenspan warned the Senate Budget
Committee earlier this year that large
deficits result in rising interest rates. And
we know how sensitive housing is to inter-
est rates.

Our country has been lucky because glo-
balization of the economy has held down
deficit pressures on the interest rate. But
the benefit from the global economy comes
at the cost of greater foreign debt financ-
ing, and globalization does not change the
dynamic of having more of our budget
consumed by debt service. So, one of the
first steps to meeting the challenges facing
Tennesseans has to be getting our budget
back under control.

TH : With the home building

industry being touted as
one of the major players in the economic
recovery since the 9/11 attack, what do
you see as the major issues ahead for the
home building industry?

The biggest challenge facing home
builders is the increases in operating
costs. Liability insurance costs, worker’s
compensation claims and the rising prices
of building materials all play a role in driv-
ing up housing costs.

I have spoken with many folks in the
industry who tell me it has become increas-

1 ingly difficult to obtain necessary building

supplies. Materials that were once in high
supply are sometimes unavailable at pur-
chase time, forcing home builders to wait

S while the supplies are on back-order. That

means it takes longer to build homes, and
that means the prices will be higher for
homebuyers.

Despite those increases, it is important
for home builders to continue to support
initiatives that help families and individuals

achieve home ownership. Already, the in-
dustry is helping by supporting legislation
like the Zero Down Payment Pilot Program
Act, which would establish a pilot program
to provide 50,000 families with zero down
payment mortgage insurance through the
Federal Housing Administration. Another
important proposal that home builders will
need to continue to support is the Renew-
ing the Dream Tax Credit, which would
provide a tax incentive to developers and
investors who build and rehabilitate homes
in economically distressed areas.
THB With our membership
being made up of small
business owners we continue to face the
problem of providing healthcare cover-
age for our families and employees. As
you know the housing industry has been
a strong supporter of the Association
Health Plan legislation that is currently
in the Congress. What do you think needs
to be done to move this legislation to in-
sure its passage?

The lack of health insurance is a serious
problem for many Americans. The biggest
concern with current Association Health
Plan legislation is finding ways to ensure
the insurance providers are solvent and will
deliver what they promise to consumers.

Health insurance currently is state-
regulated, but this plan does not allow for
state regulation. This could lead to people
choosing the cheapest insurance available
and then having trouble when it’s time to
file a claim.

I don’t want Association Health Plans to
be overregulated, but we must take proper
steps to ensure the credibility of insurance
providers. I am optimistic we will be able
to do that because this legislation is too
important to leave on the table.

THB As the ranking member
of the Science Commit-
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tee, Rep. Gordon, you are obviously
concerned about the diminished science
and math curricula offered students in

this country. What are your concerns if

we continue the course we’re on and how
do you see it affecting the home building
industry?

Today’s economy demands educated
workers who can compete in a high-tech
world where math and science skills are in
huge demand. America is a prosperous na-
tion because we have always been a leader
in innovation and research.

If we lose our expertise in those areas, it
will lead to more offshoring of jobs, which
ultimately weakens the economy. As home
builders are well-aware, a weakened econ-
omy slows down home building.

TH : Having been born and

raised in Murfreesboro,
how do you feel about the continuing
growth that your native city has experi-
enced in recent years?

The growth in Murfreesboro and Ruther-
ford Co. has been a tremendous challenge
for local officials.

On the one hand, it is a testament to
the quality of life in Middle Tennessee.
People visit Murfreesboro and see good
jobs, nice neighborhoods and new schools.
They see a place where they want to raise
their families.

On the other hand, we must have a plan
to ensure we maintain that high quality of
life even with the added growth. Officials
in Murfreesboro have a plan, and they do
a good job of preparing for growth. It’s
important we make sure we have proper
infrastructure in place so that our roads
can handle the traffic and our schools can
hold the students.

THB As a member of the

Energy and Commerce
Commiittee, do you have suggestions on
how new technology can improve the
home building industry? And, are there
any government-sponsored programs to
provide small business owners, like those
who practice in our industry, a way to
purchase and use the technology that is
now available?

New technology can bring about better
building materials. That can help the home
builders produce a better product, which
results in happier home owners. Decking
materials, for instance, have improved

The Family Man
from Tennessee:

Sixth District
U.S. Congressman Bart Gordon

After seeing a photograph of U.S. Con- M

gressman Bart Gordon with his beautiful
daughter Peyton, one senses that this man
who was elected to represent the counties
of Bedord, Cannon, Clay, DeKalb, Jack-
son, Macon, Marshall, Overton, Putnam,

Robertson, Rutherford, Smith, Sumner, [

Trousdale, and Wilson has an empathetic
eye on the future.

“I think about my red-headed baby girl
before I cast every one of my votes,” said
the Sixth District U.S. Congressman from
Murfreesboro, when asked how having
a family affects his legislative decisions
while representing constituents on Capitol
Hill.

“I want the same things for my con-
stituents and their children as I want for
her— for them to grow up in a safe neigh-
borhood, get a quality education and be
able to find a good job close to home.”

Raised in Murfreesboro, Rep. Gordon
attended public schools. He graduated
with honors from Middle Tennessee State
University and has earned a law degree
from the University of Tennessee, in
Knoxville.

He started in politics after watching his
grandfather help start the local Farm Bu-
reau, the Rural Electric Cooperative and
the Farmers Co-op.

“I saw that he was helping to improve the
community, and I decided that was what I
wanted to do, as well,” he said.

“In 1968, I worked on John Bragg’s
congressional campaign. And it was then
that I decided Congress was where I could
best serve my community.”

Elected to Congress in 1984, and ever
since, Rep. Gordon has served the state
these past 21 years.

He seems to love his job, his family and
Tennessee.

One particular interest of his is the space
program and, according to his biography,
he was the man who was “leading the call
for an independent investigation of the
Columbia disaster, pushing the agency on
its financial management and cost estimat-
ing practices, and working to ensure that

Bart, his wife Leslie, and their daughter
Peyton spend some quality time together
during a family vacation.

NASA addressed its workforce and infra-
structure needs in a credible fashion.” (See
http://gordon.house.gov/about/index.shtml
for more information.)

He also seems genuinely concerned
about the curricula offered in public
schools and encourages the continuation
of math and sciences—not only as an
educational issue but as a national issue
involving economics and commerce.

In the 1998 “Unlocking Our Future
Toward a New National Science Policy
A Report to Congress by the House Com-
mittee on Science,” those on the Science
Committee encouraged the continuation of
math and science in public schools:

“Curricula that contain rigorous sci-
entific content must be developed and
applied; children must have an adequate

—Continued on page 27

Rep. Gordon defends his title of “Fastest Man
in Congress” after sprinting past his Con-
gressional colleagues during May s Capitol
Challenge. The congressman ran the 3-mile
race in 18 minutes and 17 seconds, extending
his streak of consecutive wins to 16.

—Continued on page 25
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104™ (3ENERAL ASSEMBLY

General Assembly we were able to get

passed two important pieces of legis-
lation as directed by the HBAT Board of
Directors.

In the just finished session of the 104"

Proof of Workers’ Compensation and
General Liability Insurance

This legislation requires that new ap-
plications and renewals for license for
contractors to include evidence of gen-
eral liability and workers’ compensation
insurance in order to receive such license
or renewal. The final version of this bill
amended out the general liability require-
ment but it will be addressed in the next
session. The effective date of this legisla-
tion was May 9, 2005.

New Home Developmental Tax Disclo-
sure Bill
The New Home Developmental Tax

Builders Mutual

INSURANCE COMPANY
Where Builders Come First®

800.809.4859
buildersmutual.com

» HE ALMOST FELL. BUT WE CAUGHT HIM.

Raul Garza wasn’t trying to get hurt. With a wife and two
kids, he’s planning on being around for quite awhile. But
during a recent site inspection, one of Builders Mutual’s Risk

Two Down—>More to Go

Disclosure Bill requires the disclosure at
closing of all new home developmental
taxes on the first-time sale of a dwelling.
The purpose in seeking passage of the
legislation was to show the new home
buyer exactly what local governments are
charging the home builders in the way of
extraordinary taxes and fees on new home
development that are most often passed
along to the consumer.

You are encouraged to share this infor-
mation with your closing attorney in order
that you can include the appropriate items
on your new home sales closings.

The final legislation requires that:

(a) In transfers involving the first sale
of a dwelling, the owner of residential
property shall furnish to the purchaser a
statement disclosing the amount of any
impact fees or adequate facilities taxes
paid to any city or county on any parcel of
land subject to transfer by sale, exchange,

A

% AVE ENTERED 4

Management experts pointed out a few minor—but

significant—areas that were putting Raul at risk for a
fall. With a few modifications to his harness and roof
anchor, Raul was safely back to work.

» AN OUNCE OF PREVENTION

Even as we insure you, programs like the No Fall Zone
give you and your workers the awareness necessary to
keep you safe and productive. At Builders Mutual, we
believe our coverage is second to none. And we hope
you'll never need it.

Preventing Problems Before They Happen: That's
Service Outside the Box.

Legislative Report by Jay West
Director of Governmental Affairs
Bone McAllester Norton PLLC
615.238.6360; 615.238.6301"
Jjwest@bonelaw.com

installment land sales contract, or lease
with an option to buy.

(b) For the purpose of this section,

(1) “Adequate facilities tax” means any
privilege tax that is a development tax, by
whatever name, imposed by a county or
city, pursuant to any act of general or lo-
cal application, on engaging in the act of
development;

(2) “Development” means the construc-
tion, building, reconstruction, erection,
extension, betterment, or improvement of
land providing a building or structure of
the addition to any building or structure or
any part hereof, which provides, adds to,
or increases the floor area of a residential
or nonresidential use; and

(3) “Impact fee” means a monetary
charge imposed by a county or munici-
pal government pursuant to any act of
general or local application, to regulate
new development on real property. The
amount of impact fees are related to the
costs resulting from the new development
and the revenues for this fee are earmarked
for investment in the area of the new de-
velopment.

This act became effective July 1, 2005.
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...means more than price.

Natural gas appliances add value
by providing:

24 hour toll-free
Customer Service
888.824.3434

e comfort
* convenience
* reliability

* peace of mind

Give your customers the VALU
they're seeking by using natur
gas in the houses you build.

2005 .
Area Presidents

Clarksville/Montgomery Co HBA

Jeff Burkhart
931-206-6949
jburkhart@cityofclarksville.com

HBA of Dyer County
Kirby Ogden
731-285-1161
flannon@ecsic.net

Jackson Area HBA
William A. “Sonny” Hardee
731-988-5448

shardeel @bellsouth.net

Johnson City Area HBA
Danny Dyer

423-928-8881
mfgl231@excite.com

HBA of Greater Kingsport
Sam Kassem

423-349-4645
samiam737@aol.com

HBA of Greater Knoxville
Abe Draper

865-579-4666

fairfax@ics.net

Maryville/Alcoa HBA

Will Jorgensen

865-681-8181
willjorg@jorgensenbuilders.com

Memphis Area HBA
Mack Andrews
901-301-2924
mackann@aol.com

HBA of Middle TN
Bruce Hancock
615-373-8892
bruce@hancockconst.com

Ocoee Region BA
Phillip Daniel
423-240-8625
pwdaniel@earthlink.net

Rutherford Co HBA
Kevin Marthaler
615-896-8730
kevinkay2@aol.com

Sevier Co HBA

Neal Smith

865-429-5822
tnssvtn@aol.com

HBA of Southern TN
Robert Hart

423-842-3930
hartconstructiongp@msn.com

HBA of the Upper Cumberland

Tom Sergio
615-432-6336

Warren Co HBA
Keith Bouldin
931-473-8718
akbinc@blomand.net
HBA of Wilson Co
John Adams
615-449-0827
Cumberland Co HBA
Harry McCulley
931-484-6601
mcculleysiding@frontiernet.net
South Central HBA

Shannon Cates
931-389-7019
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2005 HBAT SUMMER BOARD OF

his year’s HBAT Summer Board
Tof Directors Meeting had about

330 attendees engage in the Home
Builders Association of Tennessee’s busi-
ness, in Destin, Fla., for the best-attended
state meeting ever.

The meeting began with the Welcome
Gala—a new function offering members
and sponsors the opportunity to gather
while enjoying all-American favorites,
apple pie and sipping frozen drinks in
patriotic colors.

Sponsor booths offered great networking
opportunities and gifts like beach towels,
caps and other fabulous prizes. TVA sponsor
John Proffitt said, “This is great. We need
to have this again next year!”

A unique highlight to this year’s Sum-
mer Meeting was the Fireworks Display
and Dinner—a delicious surf and turf buf-
fet capped off by a phenomenal fireworks
display.

Also new to this year’s meeting was a Wa-
ter Volleyball Championship in which the
Memphis Area HBA won—some would say
that it only took them two teams to win.

This year’s Pool Party added something
a little different—a 4th of July Carnival for
children that featured games, face painting
and pool fun!

The exclusive NAHB Capitol Club/Gold
Key BUILD-PAC Fundraiser at the Bistro
Bijoux, voted Destin’s “Best Restaurant in
Northwest Florida 2003, raised $14,000 for
BUILD-PAC, our national builders political
action campaign. (Please see the EO Out-
look in this issue for additional information
on the BUILD-PAC fundraiser event.)

It also gave us an opportunity to think
ahead to next year’s legislative agenda and
how to approach the General Assembly
when it reconvenes.

Josh Morgan, son of HBAT Past Presi-
dent Charles and Lynn Morgan, was able to
address the group as Pfc. Morgan. Outfit-
ted in his formal Marine blues, he led the
assembled group in a moving Pledge of
Allegiance.

Dr. David Hatfield of Middle Tennessee
State University’s (MTSU) Construction

DIRECTORS MEETING UPDATE

a1l

Pfc. Josh Morgan is surrounded by HBAT

EVP Susan Ritter, his parents, Immediate

Past Pres. Charles and Lynn Morgan, and
HBAT Pres. James Carbine.

& (. 3

Dr. David Hatfield, second from right, of

MTSU's Construction Management Program
was on hand to share information about the

program.

HBAT Pres. James Carbine leads the Board
of Directors meeting as Government Affairs
Chair Steve Cates gives his report.

Management Program presented program
information and introduced Mike Arnold’s
son Josh, a student currently in the program
there.

The HBAT voted to endorse the nomina-

HBAT Government Affairs Chair and NAHB
Capitol Club Chair Steve Cates “strong
arms” Mike Stevens into becoming a Capitol

Club member of the BUILD-PAC.

w4 ai

C. W. Bartlett of Builders Mutual held a

drawing for two neat mobile coolers that
Bryce West and Burl Hiles won.

Brenda Sharp of ATMOS Energy gives
Scarlet Tipton the basket she won in a
drawing.

tion of Joe Robson of Oklahoma to run for
the position of NAHB Vice Pres./Sec.
Application to the HBAT’s Industry
Scholarships is available for students
studying in a construction-related field,
with sponsorship from their local HBA.
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Thank You to All of HBAT’s Sponsors—
We couldn’t do it without you!

And, for those sponsors who contributed additionally to this
Summer Board of Directors Meeting, the items their contributions
bought are listed below their name.

Call the HBAT Office at 615-777-1700 if you are interested
in sponsorship opportunities at the HBAT.
* HBATSIT
T-shirts
Keycards
Beach Party
* 2-10 Home Buyers Warranty
Meeting books
Pool Party
* Home Buyers Warranty Insurance Services
Meeting books
Pool Party
* ATMOS Energy
* Builders Mutual Insurance Co.
* Fannie Mae
* Countrywide Home Loans
Name badges
* CTX Mortgage, Brentwood
Pool Party
* 84 Lumber
Fireworks Dinner
BUILD-PAC Fundraiser Dinner at Bistro Bijoux
Voter Voice
® Parks Motor Sales, Inc.

* Brentwood Services
* Wells Fargo Home Mortgage
* GE Appliances
* DuPont Tyvek
Gold
* PrimeTrust Bank
® Tennessee Gas Association
* HBA of Southern Tennessee
* Johnson City HBA
* HBA of Middle Tennessee
* Belgard Hardscapes (Big Rock)
* James Hardie Building Products
e TVA
* Sears Contract Sales
Silver
* HBA of Greater Kingsport
* General Shale Brick
® Tennessee HomeBuilder Magazine
* Acme Brick, Tile & More
* Bonded Builders Home Warranty
* Louisiana-Pacific
* Memphis Area HBA

¢ Professional Warranty Service
* US Bank Home Mortgage
* Jackson Area HBA

HOME BUILDERS ASSOCIATION OF TENNESSEE
2005 FALL GOLF TOURNAMENT
BENEFITING HIPAC

At the Beautiful Landmark Golf Club
at Avalon, Lenoir City

THURSDAY, NOVEMBER 3, 2005

LUNCH..........ccccco0ne0eees ..o soemmneatmnonaeeonens 11:15 A.M.
SHOTGUN START.......ccccceeueecnncccaccccaceccccc. NOON

Plan on Joining Us!

GOLF TOURNAMENT FEES

Per PerSomn FEe.....oooiovuuiiiiiiieeieeeeeeeeeeeeeeeeeeeeeeeeeenens $150
4-Man/Best-ball Team Fe€ ........cccooevvvvveveevevnnennen. $600

FALL HIPAC TOURNAMENT SPONSORSHIP
PROGRAM

Sponsorship Options:
Hole Sponsor $300—

Signage at the tee with your company’s name, listing
in golf program, option to have representative at hole,
option to distribute goodies.

Award Sponsor $600—

Option of presenting prize certificates to the top two
winning teams, signage at course, listing in program.
Cart Sponsor $1,000—

Sponsor for beverage cart. Signage on beverage cart,
listing in program.

Lunch Sponsor $1,500—

Signage on the course, listing in program.

Sponsorships are granted on a first-come, first-serve
basis. To ensure your sponsorship opportunity contact:

FRANK HARRIS
615.777.1700 or 888.550.4228 or fax: 615.777.1703

Home Builders Association of Tennessee
9007 Overlook Blvd., Ste. 202,
Brentwood, TN 37027




ACCOMMODATIONS MATTER:

eceiving more than his 15 min-
Kltes of fame, Clay Powers of

he Clarksville/Montgomery Co.
Home Builders Association (HBA) and
owner of Clay Powers Construction Co.
led a team of 700 volunteers last month on
ABC’s “Extreme Makeover: Home Edi-
tion” to destroy, then rebuild, the house of
Master Sgt. Luis Rodriguez, an Iraqi War
veteran with the 101* Airborne based out
of Ft. Campbell.

Wounded when a bomb hit the Humvee
he was driving, Rodriguez sustained inju-
ries resulting in the amputation of his right
leg, shrapnel to his left leg and the loss of
two fingers.

Sixteen surgeries, intensive physical
therapy, a determined spirit and prosthetic
devices will help him walk again.

For this “Extreme Makeover: Home Edi-
tion,” work crews, including members of
the 1015 Airborne, the Fifth Special Forces
and the Clarksville community, along with
teams of subcontractors, had the additional
challenge to build accessible housing unlike
‘| most “Extreme Makeover” projects.

But there was help.

Eighty percent of the materials used
to build this home was donated by local
vendors and trade contractors, according
to Powers.

And, of the volunteers he recruited, Pow-
ers said his biggest challenge was simply
maintaining the show’s required confiden-
tiality while trying to recruit help.

“It was hard to get workers without
being able to tell them what the project
was,” he said.

Since most home owners don’t deal with
disabilities, those involved in planning had
to consider the challenges the Master Sgt.

(Top) The cast of ABC's “Extreme
Makeover,” including well-known personality
Ty Pennington, center, gets the first team of
volunteers fired up. (Middle) Clay Powers
and the Clay Powers Construction Team
gather before the start of the project. (Below)
Using his connections in the construction
industry to recruit volunteers, Clay
Powers (in the red shirt) of the Clarksville/
Montgomery Co. HBA is interviewed.

Clay Powers of Clarksville/Montgomery Co. HBA Heads Up —

would encounter.

For a general orientation to what builders
have to consider when building accessible
housing, think of the following.

For example, standard measurements
for hallways and doorways often are
not accommodating to wheelchairs and
crutches.

Bathrooms without crash bars and fix-
tures at a certain height (built either higher
or lower depending on the disability) offer
serious risk of further injury to the disabled
person when they are turning off the water
at the sink or in the bathtub or simply trying
to flush the commode.

Bathing for people with limited mobility
is risky, too—if they don’t have the proper
tub or shower stall.

A truly accessible shower is one that
allows the person to roll into it with their
wheelchair. Then, the builder must be
aware of water run-off and drainage, the
size necessary to accommodate a wheel-
chair and other features, such as placing the
spigot so that it is within reach and thinking
through ways of protecting the bather from
serious hot water injury.

The shower head has to be large enough
to accommodate a person who may not be
able to turn around, which creates another
need: both a stationary and mobile neck to
the shower head for ease of manipulation.

Garages built with disability in mind
must accommodate a vehicle that has side
or back door entry ramps and elevators.

Ramps into the house must rise at an
angle that prevents a steep roller coaster
dive or a far-too-challenging incline.

Kitchen counters may need to be lowered
and access to cabinet space carefully con-
sidered when designing and building.

Building a house that’s accessible is both
challenging and rewarding.

The Rodriguez’s 3,000 sq. ft. house was
built in about five days.
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In the end, the reward for Clay Powers
was not only a job well-done, it was in the
experience of “seeing the way trade con-
tractors and the community came together
and their willingness to give up time off to
help someone else,” he said.

ABC, “Extreme Makeover: Home Edi-
tion,” Clay Powers and the 700 volunteers
who worked on this project offered a
disabled homeowner one of the best gifts
anyone could receive—that of self-care and
independence.

(Editor's Note: For help with building |

accessible housing, go to NAHB's web-
site at http://www.nahb.org/page.aspx/
category/sectionID=225. This edition

of “Extreme Makeover: Home Edition” |

is scheduled to air sometime around
September.) %

UPDATE:

SUMMER BOARD MEETING
—Continued from page 18

Scholarship applications are due in the
HBAT Office March 15 for 2006.

A presentation was made by Denny Boss
on “Public Hearing Procedures.”

With this year’s theme of “Celebrating
Membership,” the HBAT had something
to celebrate: 5,015 members statewide ac-
cording to the NAHB, as recorded May,
2005.

Nominations for Associates’ leadership
ladder and Associate National Director
were discussed with elections slated for
the HBAT Fall Board of Directors Meet-
ing. While nominations were made at the
Summer Meeting, HBAT bylaws allows
for additional nominations to come from
the floor of the Fall Board of Directors
Meeting.

All in all, it was a really great meeting!

Please thank our sponsors for all that
they do for us. And, don’t forget to do
business with a member, and equally im-
portant, do business with a sponsor. Please
remember our sponsors when opening bid-
ding on projects. %

Please attend the HBAT’s Annual
Meeting of the Membership, sched-
uled Nov. 3-5, in Knoxville, Tenn., at
the Knoxville Marriott. Remember to
make your reservations through the
HBAT Office by Oct. 1 so you will be
assured a room!

The Rodriguez family home is demolished on “Extreme Makeover: Home Edition”
in order to make room for their new home, which will be disability-friendly.

ACME
BRICK

Frnee 1197

Acme Brick Company
Expands Presence in
Tennessee Market

Acme Brick Co. has expanded its op-
erations in the West Tennessee market
with the May 25" acquisition of Edmonds
Materials, the largest independent brick
distributor in the Memphis area.

Edmonds Materials is a highly-regarded
multi-generational brick distributor offer-
ing clay brick produced by several inde-
pendent manufacturers: Columbus Brick,
Jenkins Brick, Ragland Clay Products and
Louisville Brick, along with several other
southeastern brick manufacturers. In addi-
tion to brick, Edmonds has sold many other
masonry products similar to those sold by
Acme. It also sells roofing materials.

Organizationally, Acme plans to com-
bine their Memphis operation with the
Edmonds operation at their Cordova site
in a series of steps over the balance of
this year.

“We are excited about combining our
businesses in the West Tennessee mar-
ket,” said Acme’s President and CEO
Dennis Knautz.

“Jerry Edmonds and his team have pro-
vided quality products to the area’s home
builders and commercial contractors with
the same high degree of honesty, integrity
and energy we expect from all of our em-
ployees. With Jerry and his staff becoming
part of the Acme team, all of our customers
should benefit from this transaction, par-
ticularly by gaining access to more sources
of brick,” he said.

For more infor-
mation, contact
Acme Brick at
www.brick.com or
901-387-4540.
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Meeting the Tall
Wall Challenge

Large windows and vaulted ceilings have grown in popularity as they provide
homeowners with scenic views and lots of natural light in the spacious, open-
floor plan of today’s home. These common living spaces with walls taller than
10 feet, referred to as “tall walls,” are most often found in the foyer, family,
and great rooms.

Though popular with homeowners, the design and construction of tall walls
provide unique challenges to builders and code officials because conventional
framing practices do not apply and exceed code provisions. Some builders
have continued to use standard construction practices on walls taller than 10
feet. Others use platform framing, stacking 8- to 10-foot-high walls on top of
one another. This introduces a “hinge” effect, resulting in instability to wind
pressures perpendicular to the wall. Builders and code officials need properly
constructed engineered tall walls that are structurally sound and meet code
requirements.

The solution to this challenge? Trus Joist’s wall framing products, offering
designers and builders the benefit of properly designed wood-framed walls

10 to 30 feet in height. The design methodology factors in both vertical loads
and wind pressures perpendicular to the wall, which are outlined in the easy-
to-use Trus Joist specifier’s guide. Trus Joist tall walls provide the best wall to
meet the demands of the structure, eliminating an under- or over-build. Using
the patented TimberStrand® laminated strand lumber (LSL) and Parallam®
parallel strand lumber (PSL) technologies, Trus Joist’s engineered lumber is
longer, straighter and stronger than conventional options.

By providing builders with consistent, predictable product performance, and
easy design specifications, Trus Joist tall walls meet the structural challenges
and code specifications of today’s home designs. Sliding doors will slide and
windows will open and close. Standing behind these superior products, a skilled
team of Trus Joist representatives and engineers are available to help customers
understand the tall wall products and answer any questions.

To learn more, call Trus Joist, A Weyerhaeuser Business at 800-628-3997.

A Weyerhaeuser Business
6001 Jackson Sq. Ste. 600, Lavergne, TN 37217

John Ganschow

h 615-793-7788 (Office) * 615-519-1057 (Cell)

Wi

%3@, Parallam®, TimberStrand®, and Trus Joist® are registered trademarks of Trus Joist, A Weyerhaeuser Business, Boise, Idaho, USA.
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Plan Now to Attend

the HBAT Annual Fall
Meeting of the
Membership, Nov. 3-5!

LLETTER TO THE
HBAT PRESIDENT

Attend the upcoming Home Builders
Association of Tennessee (HBAT) Annual
Fall Meeting of the Membership, sched-
uled Nov. 3-5, at the Knoxville Marriott,
in Knoxville, Tenn.!

Starting with the 2005 Fall Housing
Industry Political Action Committee
(HIPAC) Golf Tournament shotgun start
on Thursday noon, located at the beautiful
Landmark Golf Club at Avalon, in Lenoir
City, outside of Knoxville, Tenn., meeting
goers will have something special to do
each day.

Please call HBAT to make your reserva-
tions now. Golf fees are $150 per person
or $600 for a foursome.

Golf tournament sponsorships are avail-
able for those who would like to sponsor
a hole, lunch or any other part of this
tournament. Check with Frank Harris at
615-777-1700, ext. 28, for details. Money
raised from this event will go to support
HIPAC, the political action committee arm
of the Home Builders.

If golf is not “fore” you, perhaps you’ll
enjoy the other festivities planned.

Saturday night’s Awards Presenta-
tion, Hall of Fame induction ceremony
and installation banquet promises to be
a memory-making event. This black tie
preferred event will create quite a fanfare
as women in glittering gowns and men
in handsome evening attire celebrate the
installation of HBAT Senior Officers and
the induction of the Building Industry of
Tennessee Hall of Fame winner.

This year’s Fall Meeting is following
the HBAT tradition of meeting in the
area where the incoming president lives.
Incoming HBAT President Tim Neal lives
in Knoxville.

If you are looking for some entertain-
ing ideas for the rest of the family, the
Knoxville, Tennessee area offers plenty
of choices—Pigeon Forge, Dollywood,
Gatlinburg and other area attractions.

Look for directions to the Knoxville
Marriott, located at 500 Hill Ave., SE, in
upcoming mailings.
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June 28, 2005

nir, James Carbing
President, HBAT

-

Dear Mr. Caghifia: FCladal §
&

J
| resgd youer arbicle |I|": thie May/June ssue of the TENNESSEE HOME BUILDER
MERGATINE amnd wauld hike 1o convey my pérsonal thanks and appraciation o you
and your staff for your efforts on behalf of the entire homebuilding industry to
manibor tao legesiation in owr stake
The work The Home Buildars Association of Tennasses is doing s critical. I we
are b0 sustain a strong housing markel whech wall, in lum, generate jobs and
FEVENUES N our communibies, we mus] be able 1o maniain afordable I1|_'.-,_..5||'|-g| for
the mdiveduad home bones

Once again, | applaud your work and wanied fo let you know that your efforts are
recognized and valeed

Kind regards,

o a
A
Timaghly W.-Downey
President & CED

i
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Please call Joy Odjegba at the HBAT office at 615-777-1700 or 1-888-550-4228
by Oct. 1 with your room reservation preferences so that she can reserve a room
for you if you are planning to attend this year’s Annual Fall Meeting of the
Membership.

<

Hope to see you there!
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MEMBERSHIP PAYS

‘ ‘ embership Pays!”
Richard and I have been
involved in the home build-

ing business since 1989. Richard has always
been focused on remodeling. Having built a
few small starter homes that I was unable to
sell ...we decided that remodeling was our
niche! I have been a licensed Realtor® since
1989, as well. We have been members of the
Rutherford Co. HBA under Rich-Lin Home
Improvements since 1995 and a member
under Properties Unlimited of TN since
2000. We are both currently State Direc-
tors for the Home Builders Association of
Tennessee (HBAT).

“Membership Pays!”

The main focus of Properties Unlimited
of TN is property management. This is my
first love and I really enjoy it more than tra-
ditional real estate sales. I currently manage
over 210 units for over 25 owners. Richard
and I own about 50 of these units. As you
can see we really believe in our product.

We are really an oxymoron to both the
home building and real estate industry—

by Linda and Richard Dillon of the Rutherford Co. HBA

Board of Directors Meeting.

Richard does not build houses and I do not
sell houses!

“Membership Pays!”

But....we firmly believe that the Home
Builders Association has greatly benefited
our businesses. When we make a commit-
ment to an organization, we make a 100
percent commitment. We attend all local
meetings and all state meetings and have
done that for the past 10 years.

Richard and Linda Dillon (far left and far right) with |
Bill and Brenda Sharp at last year’s HBAT Summer ,l l F |I

NATIONAL MEMBE

RSHIP DAY UPDATE

National Member-
ship Day, held May
23, was an exciting
event, especially
with the broadcast
of NAHB’s second-
annual live webcast
highlighting the ben-
efits of membership

with special guests
sharing tips and helpful hints on how to
retain and recruit members.

The Home Builders Association of Ten-
nessee (HBAT) had 100 percent participation
with a total of 203 new members recorded
for May. Nationally, there were 7,234 new
members as a result of National Membership
Day efforts. The HBAT contributed about 3
percent of the total.

Among the national rankings in participa-
tion, the HBAT was noted among the 2005
National Membership Day Competition Win-

Tonya Esquibel

ners as having 90 percent or better participa-
tion from state associations in Group A.

Of special note is the Life Spike status
achieved by HBA of Middle Tennessee’s
(HBAMT) Tonya Esquibel, who, in a mere
four hours, worked the phones and recruited
13 new members, placing her as the top re-
cruiter for this challenge in the Group Size
2 (700-999 members) category.

According to HBAMT’s Executive Assis-
tant Connie Nicely, Tonya took advantage
of the two-for-one Spike credit offered by
NAHB to move into the Life Spike leadership
position. Determined to reach the recruited
members she needed, Tonya continued until
she reached her goal.

Collectively and individually, it was a great
day for membership in the HBAT!

The 2005 NAHB Conference on Member-
ship is scheduled Nov. 11-13, in Spokane,
Wash. Call the NAHB for more information
at 1-800-368-5242, ext. 8338.

Richard and Linda Dillon

The meetings are invaluable to us for
several reasons:

* We are able to learn about the latest com-
munity issues affecting our business.

* We have become acquainted with both
city and county leaders and know them by
first name.

* Not only are the programs excellent, but
we have also made some very valuable
friendships in our business community.

“Membership Pays!”

A prime example for me is my relation-
ship with ATMOS Energy. Because I deal
so much with utility companies in the rental
market, knowing Brenda Sharp (an ATMOS
Energy rep) and having an “inside track”
to the gas company has made my business
life easier! I never would have met Brenda
if it weren’t for the Rutherford Co. Home
Builders Association.

I guess for Richard and me both, network-
ing, not only locally, but across the state of
Tennessee has been invaluable. We have
friends from Johnson City to Memphis.
These friends are people who take their
business seriously like we do.

“Membership Pays!”

I guess the best way to recruit new
members for us is to invite everyone we
do business with to attend a meeting. Last
year when Richard bought his new truck,
we invited the salesman to attend a meet-
ing. His company ended up joining the
association!

“Membership Pays!” gy
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BART GORDON
—Continued from page 13

HBAT Pres. James Carbine, Congressman
Gordon, Former HBAMT Pres. Jim McLean
and HBAT Government Affairs Chair Steve
Cates visit the congressman during the 2005
NAHB Spring Legislative Conference in
Washington, D.C.

greatly in recent years. Homes also are
more energy-efficient than they used to
be, and that allows consumers to save on
heating and cooling costs.

Eventually, technology may be able to
help with the shortage of materials. For
example, concrete can be hard to come by
right now. That may lead to innovations
that allow home builders to become less
reliant on it.

While there are no specific federal funds
to assist home builders in purchasing new
technologies, the National Institute of
Standards and Technology’s Building and
Fire Research Lab does important work
to support the development of fire safety,
new building technologies and construction
techniques. The agency works with indus-
try members to develop standards that are
incorporated into building and fire codes to
ensure that new construction materials and
techniques are appropriate and safe.
THB Rep. Gordon, with the cost

of building materials, like
concrete, steel and wood becoming more
expensive, what do you recommend the
home building industry do to help offset
the cost of doing business that ultimately
is assumed by the average American fam-
ily?

I know that even lots are in short supply
in Rutherford Co. and other areas expe-
riencing rapid growth. The high demand
for starter homes has fueled this shortage,
which could be reduced by using smaller

lots. —Continued on page 26

-

“Who says the road to happiness
has to be four lanes?”

At Farm Credit Services of Mid-America, we understand the joys and the realities
of part-time farming and country living. And when reality calls for financing a
new home, new equipment, land, operating loans, crop insurance, or life insurance,
call us. We offer competitive rates, fast decisions, and a face-to-face relationship
that makes you feel like a person, not an account number.

Whats your dream? Farm Credit Services

How do you get there? OF MID-AMERICA
WELCOME TO THE COUNTRY.

@m 1-800-444-3276 www.e-farmcredit.com

NEW HOME WARRANTIES
ANDSGENERAL LIABILITY

RWC’s
Gotcha Covered
All Under
The SAME Hat!

Now get New Home Warranties
AND
General Liability Insurance
from ONE insurer.

www.rwewarranty.com 8

= One insd}er
= NO haggling

*General liability insurance is administered by Lockton Risk Services and is insured by
Western Pacific Mutual Insurance Company, a Risk Retention Group.
[RESIDENTIAL
e ——

= Competitive Rates
= “Menu of Choices”

Call Gregg Kibble for details!
423-473-0283 or 1-800-247-1812 x 2139

New Home Warranties
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REGISTRATION FORM

2005 Annual Fall Meeting
of the Membership

November 3-5,2005

Knoxville Marriott—Knoxville, Tennessee

Attendees must make their reservations through HBAT.
Please return this form via fax to HBAT at (615) 777-1703 by October 1.*

Please Check your HBAT Designation:

O Senior Officer O Committee Chair

O Committee Vice-Chair O Life Director

O Director O Alternate Director

O Past HBAT President O State Representative
O Assoc. Nat'l Director O Area VIl Vice President
O Local President O Local Vice President
O Executive Officer O HBA Staff

O Sponsor O Other

Name (To appear on name badge.) PLEASE PRINT

Guests (To appear on name badge. Please list all guests' full names.)

Address City/State Zip
Phone Fax Local Association
RESERVATIONS: Room Rate: $94 per night

King (2) Double Arriving

Smoking Non-Smoking Departing

Please charge all payments to my:

Credit Card:** VISA MC
Card Number
Name on Card Expiration Date
Golf Tournament Information: My contact information:
Number attending Golf Tournament Phone:

I am interested in Golf Hole Sponsorship ~ E-Mail:

Hall of Fame & Installation & Awards Banquet:

Number Attending the Hall of Fame & Installation & Awards Banquet,
on Saturday, November 5

1.Guests and members will be charged a fee of $50 per person. (Applies to

those individuals other than HBAT Directors, spouses of directors and local

association EOs and spouses.
2. Attendees must make all reservations through HBAT.

*Your registration is required, whether or not you require housing!
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Junk Fax Legislation

Passes

WASHINGTON—Associations and businesses
of all kinds breathed a collective sigh of relief at
the beginning of July as Congress successfully
approved the Junk Fax Prevention Act of 2005,
a bill that injects some common sense into oner-
ous Federal Communications Commission (FCC)
rules aimed at preventing unwanted faxes.

Passed just in time to pre-empt the FCC regula-
tions’ July 1 effective date, the bill was officially
signed into law by Pres. Bush on July 9.

In the interim, recognizing that the legislation
would likely become law very soon, the FCC is-
sued a stay delaying implementation of its rules
until Jan. 9, so businesses did nof need to worry
about incurring an infraction while the bill was on
the President’s desk.

Due to its tremendous significance to the day-
to-day communications of our members and affili-
ates, NAHB was heavily engaged in getting this
legislation through Congress.

In addition to lobbying on Capitol Hill, NAHB
conducted a grassroots letter writing campaign,
worked with a range of coalition partners, and
successfully petitioned the FCC for delayed
implementation of its rules.

Here’s what you need to know to stay in
compliance with the new law:

All business faxes should include a chance for
recipients to opt out of further communications.
This opportunity must be clearly spelled out on
the first page of each fax, including a phone and
fax number for recipients to use; at least one
cost-free method of response must be available
24 hours a day.

The sender may only use fax numbers obtained
through a business relationship with the recipi-
ent or from a website, directory or advertisement
where the recipient clearly intended to make the
information available. (Fax numbers in the send-
ers’ possession prior to enactment of the legislation
are exempted.) <

BART GORDON
—Continued from page 25

High prices on commodities such as steel have
been fueled largely by booming demand in rapidly
developing countries such as China. Some home
builders may be able to find ways to boost efficiency
and economies of scale to better absorb some of
the extra cost. But we in government also need to
do a better job of ensuring that other countries are

—Continued top of next page
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complying with our existing trade agreements and with
World Trade Organization protocols.

Continued growth in housing also depends on a re-
liable supply of softwood lumber. Unfortunately, the
issue of Canadian softwood lumber tariffs continues
to remain unresolved. Existing duties of 27 percent
can add as much as $1,000 to the cost of a new home,
pricing hundreds of thousands of families out of the
market. NAFTA and WTO panels have ruled multiple
times over the past three years against the Canadian
tariffs. Clear, strong action by the Dept. of Commerce
and the U.S. Trade Representative to revoke the duties
is far overdue.

In addition, local, state and federal governments
need to be sensitive to excessive regulations that add
; unnecessary costs
to homes. Those
fees ultimately are
passed on to home
owners.

Thank you,
Congressman
Gordon! <

Rep. Gordon meets with members of Tennessee’s 278th
Regimental Combat Team during a deployment ceremony
held last Veterans Day. More than 3,000 Tennesseans
serving in the National Guard unit were deployed to serve
in Operation Iraqi Freedom—the largest deployment in
Tennessee since World War I1.

BArT GORDON: FAMILY MAN
—Continued from page 13

grounding in science knowledge... Our children will
not be able to sustain the accomplishments of previ-
ous generations unless they are prepared to compete
with their peers in the rest of the world. Their prepa-
ration starts in the Nation’s classrooms.” (See http:
/Iwww.house.gov/science/science policy report.htm
for the complete report.)

His interest in a variety of issues is obvious—every-
thing from introducing legislation requiring all Internet
telephone providers to connect emergency 911 calls
made by their customers to dealing with the issues of
methamphetamine abuse.

The life of a public servant offers little down time
for extracurricular activities. But the congressman has
found one way to spend what time he does have.

“I try to run a couple of times a week for my physi-
cal and mental health,” he said, neglecting to state that
he’s been named the “Fastest Member of Congress”
for setting the pace in the 3-mile Capital Challenge
these past sixteen years or so.

The Murfreesboro lawmaker is married to Leslie
Peyton Gordon. The two have a daughter, Peyton
Margaret Gordon, who has beautiful red hair and a

most charming, sweet face. %
(Editor’s Note: for more information on the Congressman Bart
Gordon, please go to http://gordon.house.gov/)

PEOPLE IN THE NEWS

Robert Gowan, former assistant commissioner in the Depart-
ment of Commerce & Insurance, has been appointed recently
as senior advisor to the governor for legislation and policy.
Before assuming his new position, Gowan served as the chief
administrative officer for 22 regulatory boards and licensing
programs within the department.

Gowan’s new responsibilities will be to help the governor
form his legislative agenda and to serve as chief liaison to the
General Assembly where he will communicate Gov. Bredesen’s
policy priorities to lawmakers.

Tennessee Gov. Phil Bredesen met with the Memphis Area Home Builders
Association and the Memphis Area Association of Realtors for “National
Homeownership Month.” From left to right are: Doug Collins, Tim Wilson,
Keith Grant, Gov. Bredesen, Brad Rainey (behind the governor),
Mack Andrews and Jimmy Skaggs.

HBAT President James Carbine and Tennessee Association of Realtors Presi-
dent Rosemarie Fair, along with association members, met with Gov. Bredesen
to discuss housing issues last June in recognition of “National Homeownership

Month” at their annual joint luncheon, held in Memphis.
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LocaL HAPPENINGS

Congratula-
tions to Jim
McLean of the
Home Builders
Association of
Middle Tennes-
see (HBAMT)
for being reap-
pointed to the
Metro Planning Commission for the
Nashville area.

Welcome,
Sandy Moss,
new  execu-
tive officer of
JAHBA, who
succeeds newly
retired Bev Orr.

Sandy is mar-
ried to Marshall
Moss. Before she
came to JAHBA,
she was employed in the Mayor’s office
in Trenton. She is also in her second term
as a Gibson Co. Commissioner.

“I am about to get my feet on the
ground here and am totally enjoying the
people I work with and the things I get
to do,” Sandy said.

“And the support from the state associ-
ation is awesome. I am looking forward
to the EOC Conference in Montana so [
can really connect with everything this
job requires and has to offer,” she said.

Sandy and Marshall have two children,
Michael and Jennifer.

~ JAHBA Golf Tourney had 100 golfers
ready to play the links

i e e

a Kevin Clark's team enjoyed themselves.

a These players qualified for the Putting Contest. Eric Johnson, far right, won.

When the Jackson Area Home Build-
ers Association (JAHBA) held its annual
“Swing into Spring” Golf Tournament
in May at the Hidden Valley Golf &
Athletic Club, 100 golfers attended.

Every tournament event was spon-
sored, including a majority of the green
fees.

illness and passing.

JAHBA raised $3,016 through this
tourney for Operation H.O.P.E (Helping
Others Prepare for Excellence), a local
non-profit program that works with at-
risk children and teens.

Plans are underway for the Oct. 7 Golf
Tournament at Falcon Ridge. Call 731-
423-6226 for more information.

IN Loving MemoRy

Tommy Davis of the JAHBA would like to thank everyone for their sup-
. port, prayers and thoughtfulness during his loving wife Brenda’s recent

The Davis family has established memorials for Brenda at the Chris-
tian Chapel Church of Christ Ladies’ Fund and at the American Cancer
Society. For more information, contact JAHBA at 731-423-6226.
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LocaL HAPPENINGS

L

« The HBA of Dyer Co. held a re.cent
rabbit supper that was well attended.

The Clarksville/Montgomery Co.
HBA has scheduled its Fourth Annual
Golf Tournament at the Swan Lake Golf
Course, in Clarksville, Sept. 8. For more
information, call 931-503-1194 or go to
www.clarksvillehba.org.

The HBAMT has slated Oct. 15-30
for its fall Parade of Homes at Legends
Ridge, in Williamson Co. Please call
615-377-1055 for more information.

The Johnson City Area HBA (JCAH-
BA) has scheduled its first annual Com-
munity Hope Fundraiser and Grand
Auction for Oct. 14, at the Holiday Inn.
A fundraiser in collaboration with the
Johnson City REALTORS?®, all proceeds,
excluding administrative costs, will be
donated to Safe Passage, Inc., a domes-
tic abuse shelter. For more information,
contact JCAHBA at423-282-2561 or go
to www.johnsoncityareahba.com.

4 Mark Botsko (left) of Botsko Builders
received the Best of Show award for his
Parade home “La Fiorentino” during the
presentation of the Judges’ Awards at the
HBAMT Parade of Homes Preview Party, in
June. Presenting the award is Mark Thomas
of American Security Bank & Trust and
Parade of Homes Chair Peggy Krebs.

Appreciation Day Tipton Co. is well-

represented. That's HBAT Past Pres. Ronnie

Tickle in the middle.

L, 5 %

Memphis Area HBA recent Parade of Homes featured beautiful kitchens like this.

a~ The Memphis Area HBA (MAH-
BA) Vesta Home Show at Windsor Park
is scheduled for Oct. 1-16, in Fayette Co.
Call MAHBA for more information at
901-756-4500.

During MAHBA's Member Appreciation
Day, EO Mark Billingsley gets soaked in
the dunk tank.
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2005 Fall Meeting

November 3-5, 2005
Marriott Knoxville
Knoxville, TN

VisIT ONE OF
THESE LOCATIONS:

NORANDEX

1045 Elm Hill Pike
Nashville, TN 37210
(615)248-3198
(800)237-3446
Fax(615)248-0917

NORANDEX/REYNOLDS
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164 Commerce Center Circle
Jackson, TN 38301
(731)664-1449
(866)566-5625
Fax(731)664-1453

2601 Texas Avenue
Knoxville, TN 37921
(865)524-8631
(800)841-4850
Fax(865)637-8446

3278 Democrat Road Suite 7
Memphis, TN 38118
(901)366-6622
(800)654-8986
Fax(901)794-3401

750 Industrial Park Road
Piney Flats, TN 37686
(423)538-0766
(800)548-7672
Fax(423) 538-3485

"

NORANDEX/REYNOLDS

An Owens Corning Company

www.norandexreynolds.com

WE'RE FULLY
STOCKED!

With nearly 200 branches
nationwide, we're not hard
to find. And what you will
find, at your nearby
Norandex/Reynolds branch,
is a warehouse that’s fully
stocked with products for
the exterior of a home.
You'll also find experienced
and professional personnel
that care about you and
your project.

We supply builders with a range
of products including siding
and soffit, windows, doors,
storm products, shutters, vinyl
fence,

deck and rail, and a

complete selection of

accent products.




TRADITIONAL WOOD

PRIMETRIM.

PrimeTrim Engineered Wood Trim is uniquely engineered to withstand sun, rain, snow
and time. Plus, it’s more affordable than traditional lumber because it's pre-primed

; and free from defects that can cause waste. Call 1-800-BUILD GP for more information
— or visit www.gp.com/build to find a dealer near you.

GP

*Four times more natural decay resistance than typical #2 spruce. Rated resistant to decay when tested to ASTM D 2017, Accelerated Laboratory Test of Natural Decay Resistance.
PRIMETRIM is a registered trademark of Georgia-Pacific Corporation. ©2005 Georgia-Pacific Corporation. All rights reserved.



THE CODEWONTT TELL YOU

HOW TO BUILD A 20-FOOT WALL

BUT WE CAN.

mﬂw\m@ LSL AND OUR TALL WALL DESIGN GUIDE PICK UP WHERE THE CODE STOPS.

The International R esidential Code is great, but it stops at 10 feet. That’s where Trus Joist comes in. Through'your dealer
we provide free engineering help that takes the guesswork out of tall walls. TimberStrand® LSL (Laminated Strand

Lumber), is engineered lumber available up to 30 feet. It’s strong and
stable, installs easily and cuts down on callbacks. TimberStrand® LSL
1s straight, free of knots and resists twisting so it makes ideal studs, W

plates and headers. It even helps with deflection and water infiltration.
Now your windows will work and walls will be straight as a chalk line.
Find a Trus Joist dealer at www.trusjoist.com or call 1-800-338-0515. VBN R sioist.com

Weyerhaeuser Business

Copyright © 2005. All rights reserved. £Trus Joist® and TimberStrand® are registered trademarks of Trus Joist, A Weyerhaeuser Business, Boise, Idaho.



