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Coaly HUGHES ANID ASSOCIATES
555 Mearriof Drive, Sufte 210, Nashoille TN 37214
(615) 874-3390

IF ¥OM) MUST BUY WORKER'S COMPENSATHRY
idURAaSCE. why ol buy it from yourscll?
The Home Builders Assocmbion  of
Tennessee has the perfect plan o keep you
from getting nailed by the many hidden
costs of workers compensation insurance.
Through the Home Builders Association of
Tennessee  Self-Insured Trust (HBATSIT).
you con Join other association members in
poaling youor premiums and leveling the
erpenses  of workers comp  insurance
throughowt the vear,

When you pvin HEATSIT - the only trust
that was started by builders, for lakders, and
15 rum by builders — you imimediately begin io
take comtrol of vour workers comp insurince,
You guan aggressive, s claims management,
elficien loss adminbaration, hnwer wlmims-
trative costs and no-cost, personalized safety
services, Ard that means thal YL SEVE Y
ond time.

We can soften
the blow.

T govin Khe trust, just comact any HEA]
member Insusanee agend in your area and
complete an application, Your local Home
Builders Association can give you a list of
bacal agents. Onoe accepled, vou avst reml
a deposit of 25% of your anmual premium,
plus vour first monh's prermiom You will
then be billed monthly withom inderest or
hinance charges, It"s that simple and that
easy o slabilize your worker's comp cosis,
S0 conact your local HBAT independent
agent today!




Homes built in the energy right® Program sell fast.

insulation levels and cost-effective electric heat pumps, you're giving yourself a built-in sales
advantage. Because better quality, more comfortable homes are always the ones that go early.
It's just one more way that TVA is making life in the Valley good. For more information on the
energy right® Program, call TVA at (615) 232-6728 or visit energy right.com. m

When you build houses that meet energy right® guidelines like energy efficient windows, quality e

energy right®



Here’s how to turn your home into your family’s dlream

home—with 2 geothermal heating and cooling

system from WaterFurnace. In winter, your WaterFurnace geothermal system will provide even,
clean and reliable heat. In summer, the same system will keep your home comfortably cool and dry.
A WaterFurnace system burns no fossil fuels—and operates so efficiently—that you can save up to 60 percent on your
monthly energy bills—all while protecting the environment and keeping your family safe from carbon monoxide.

With WaterFurnace, your dream home can come true.

Visit WaterFurnace at Booth 1208 at the Southern Building Home Show, June 11-12, in Atlanta.

Visit waterfurnace.com or call (800) GEO-SAVE %ﬁﬂtﬁ@



HomeBuilder

MISSION STATEMENT

The Home Builder’s Association of Tennessee is a

not-for-profit trade association comprised of pro-

fessional builders, developers and associated firms

engaged directly or indirectly in home building,

remodeling, and light commercial construction. We

benefit our members through governmental repre-

sentation, education, networking, information and

other various member services. Our mission is to

continue to be the recognized voice of our industry.

Our goals are to:

* Ensure housing affordability

* Be the leading industry advocate on related
governmental issues

* Continue to be responsive to the needs of our
members and local associations

* Promote and enhance the image of our industry

* Educate our members and encourage excellence
in construction

* Continue to strive to increase membership
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President

Charles Morgan

(Also National Director)
901-366-7944

Vice President

James Carbine

(Also Alternate Nat'l Director)
(Also Budget/Finance Chairman)
615-661-9995

| Secretary/Treasurer
Tim Neal
800-579-4666

Immediate Past President
Keith Whittington

(Also Nominating/Past President)
(Also NAHB State Rep)
423-282-4972
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Joe Maas
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(Also Alternate Associate Nat'l.
Director)
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EXECUTIVE
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Voting Members
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Burl Young
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Steve Cates
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Ed Zarb
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Executive Officers
Susan Ritter
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Education/Programs
Kevin Clark
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HIPAC Trustees
Keith Grant
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Local Leadership
Neal Smith
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Executive Vice President
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e’ve just completed a
very successful Spring
Legislative Conference

in Nashville. I want to thank every-
one involved for participating in our
first ever legislative dinner. Special
thanks go out to David Parsons,
your Government Affairs Chair,
for all the hard work and planning
he put in this event. We had local
Government Affairs committees
that met weeks in advance to plan
our legislative presentations that
included video presentations, issue
brochures and even some locals that
gave plaques to retiring members of
the General Assembly. We made
enormous strides in communicat-
ing better with our state legislators
the very important issues that make
housing safe and affordable. We had
meaningful discussions on four bills
we are supporting with the majority
of the General Assembly attending
the dinner with our members.

HBAT is the voice of the housing
industry in Tennessee, but it is our
locals and their fund raisers that con-
tribute mostly to our success. Kudos
to Denzel Carbine, your HIPAC
Chair and Steve Cates, your former
Chair for HIPAC’s (Housing Indus-
try Political Action Committee) for
their goal of raising $100,000 for this
two year cycle ending in 2004. We
have currently received over $62,000
toward this goal. Make sure you re-
quest a brochure from Frank M. Har-
ris, fmharris@hbat.com, our newest
staff member at HBAT, so you can
participate in our new HIPAC fund
raising efforts. We now have three
levels of participation—Gold Star
Club, Million Dollar Club and
Dollar-A-Week Club, which pro-
vides each of you a level at which
you can afford to participate. Look at
your contribution as an investment in
our industry.

I solicit your help in our future
communications to you. The state
office (HBAT) needs your email

address. We are establishing an
email database so that we can more
efficiently and effectively communi-
cate with you on urgent governmen-
tal issues while at the same time
reducing the cost to operate your
state office. Please email Joy Odjegba
at jodjegba@hbat.com your current
email address, name, home and work
address including zip code.

We were pleased to have the Com-
missioner of Labor, The Honorable
James Neely, speak to our board on
the Governor’s commitment to over-
haul our workers compensation
program in Tennessee. We believe
the Governor has a sound vision
to make Tennessee more competi-
tive with surrounding states when
it comes to attracting more jobs
through companies seeking to locate
in Tennessee and for those wanting
to maintain their operations in our
great state. Remember, one new job
equates to one new home purchase.

One of our strategic goals is to
increase the education we offer to
our members. Tim Wilson and his
education committee did a terrific job
of offering two great seminars at our
meeting—one on the sales trends in
Tennessee, increasing home office
trends and additional storage needs
given by Edsel Charles of Market
Graphics and the other by our own
HBAT legal counsel, Tom White, on
how to reduce your risks and liabil-
ity in regards to lawsuits, warranties
and sample contract clauses. Please
contact fmharris@hbat.com for an
email copy of the sample clauses.

I could not go without thanking
the numerous committees that
make our association structure
work for you. Our board meeting
has been streamlined to make the
best use of our board member's
time. Every board member serves
on at least one committee and
serves diligently to ensure the suc-
cess of our association. Every mo-
tion we entertain from the board is

PRESIDENT’S PERSPECTIVE

Participate or Disintegrate

Charles Morgan, President HBAT

the result of one of your “ten active”
committees. If you want to make
a real difference in the building
industry future get active on one of
these committees, membership is a
great place to start. Contact Susan
Ritter, Executive Vice President, at
sritter@hbat.com for a full listing of
opportunities to give back to your
industry.

Your officers and board mem-
bers are serving you well. I hope
you take the time to thank your
HBAT board members and the
committee chairs. These ladies
and gentlemen give generously of
their time and talents to help make
you successful. There is a listing of
committee chairs and vice chairs in
this edition.

Make your plans for the Summer
Board Meeting, June 27-30 at the
Hilton Sandestin Resort in Destin,
Florida. This is the trip that sells
out quickly and all your industry
friends will be there. I look forward
to seeing you at the board and on
the beach. Registration forms will
be coming out to you soon and I

urge you to make your reservations
K2

as soon as possible. <
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( INVITING VERY INVITING
TO. TERMITES. TO, BUYERS.

=
[

86% of homebuyers consider termites a threat. Recent consumer research indicates that homebuyers
have a high awareness of termites as a potential threat to new homes. In fact, 96% of the prospective homebuyers
surveyed said they want their builder to talk to them about termite control options. And 7 out of 10 said they
would prefer a builder who provides Impasse® Termite Blockers over one who does not.

Build in unprecedented termite protection. Given that 80% of termite damage originates at utility penetrations
and bath trap areas, Impasse Termite Blockers provide better protection for your homes and your customers.

They'll even protect your reputation from the ever-growing number of damage claims A
brought against builder and pest management companies. Keep termites out. And keep Im passe

TERMITE BLOCKER

buyers coming in. Call 1-866-796-4368 or visit www.impasse.com for more information.  suiLp 17 In. Lock *Em ouT:

g
©2004 syngenta. IMPASSE® is a registered trademark of Syngenta. Important: Always read and follow label directions before buying or using this product.
Syngenta Crop Protection, Inc, Greensboro, NC 27409.
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e Iowa caucuses and New
Hampshire and Tennessee
primaries have long since

come and gone and the 2004 elec-
tion season is well underway. The
rhetoric grows hotter as candidates
for president, the Senate, the House
and many state and local seats seek
some advantage-some issue-that
will separate them from their
opponents.

So it seems a little strange that
housing continues to be ignored
as a campaign issue. Strange, be-
cause housing is so important to
every family, and because so many
Tennessee families struggle to find
housing they can afford that meets
their needs.

The statistics are overwhelming.
Millions of the nation’s working
families spend more than 50 percent
of their income on housing or live in
seriously substandard conditions.
These aren’t just statistics. This
means that millions of Americans
struggle to find an adequate living
environment. It means that millions
of mothers and fathers must worry
about providing adequate shelter for
their children.

A recent study by the National
Housing Conference (NHC) found
that the median income of the
nation’s elementary school teach-
ers, police officers, licensed practi-
cal nurses, retail salespersons and
janitors is below the $50,000 needed
to qualify for a $156,000 home—the
median price of a home in the United
States.

Even more telling, families depen-
dent solely on the income of a janitor
or retail salesperson pay more than
30 percent of their income-the upper

limit of affordability—for a two-bed-
room apartment in the nation’s 60
largest metropolitan areas.

Tennessee cities and towns need
housing that is affordable for teach-
ers, police officers, firefighters and
other public servants, as well as
people working in the service and
retail industries. These are the peo-
ple who teach our children, keep our
streets safe and provide the services
we depend on.

A growing number of working
Tennesseans are forced to commute
long distances, or they live in hous-
ing that simply does not meet their
needs. These working people are an
important part of the social fabric. A
community suffers when the people
who provide its essential services go
home to another city or town at the
end of the workday.

We need four things if we are to
solve this problem.
¢ First is a strong economy.

Working families do best when
incomes are rising and jobs are
plentiful.

* Second is financing.

We need low interest rates, as well
as a strong and dynamic secondary
mortgage market.
¢ Third are sound land-use and
regulatory policies.

In many communities, the housing
affordability problem is made worse
by a shortage of buildable land. The
land-supply shortage is often the
product of policies established by lo-
cal governments, including large-lot
zoningand urban growth boundaries.
Restrictions on multifamily housing
development also contribute to the
problem. And high impact fees and
regulatory costs push up the price

Outlook
CER

Susan Ritter, HBAT
Executive Vice President

of housing. Local governments must
reform these policies.

* Fourth, we need more funding

for special programs that can help
families buy or rent a home that
meets their needs.

These include a homeownership
tax credit, down payment assis-
tance programs, and tax credits
that make rents more affordable.
These programs make a difference
for millions of families on the edge
of affordability.

The solutions to our nation’s and
state’s housing affordability hous-
ing crisis will not come easily. This
problem demands the attention of
the private sector-builders, devel-
opers, lenders, architects, citizen
groups—as well as that of govern-
ment at all levels.

Housingis central to the American
family. In this election year, politi-
cians must recognize that housing
affordability is an issue that cannot
be ignored. %
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TallWay panels

such as
1095 and 1211

Norbord TallWall 4x9 & 4x10 panels vs. standard 4x8 panels.

Lower labor costs. 10 to 20% 1 piece 2 or 3 pieces
fewer panels from top plate from top plate
to install. to joists to joists.

No Blocking.

No material to buy for

10 to 20%

to install.

blocking, so there's no
blocking to cut or to nail
in place.

No Fillers.

Because Norbord TallWall
panels cover a wall from the
top plate to the floor joists,
no filler pieces are needed.

Lower waste.

No horizontal
joints.

Norbord TallWall 4x9 and
4x10 panels are applied
vertically, eliminating
horizontal joints. And
fewer joints mean lower
HVAC costs.

Much stronger
structure.
Norbord TallWall panels
span floor to ceiling,
making a stronger,
stiffer and flatter wall
to better resist
seismic activity or

high wind loads.

Vertical joints

staggered, taking more

ti

ime and material.

Blocking

to buy, measure

{ cut and install.

Fillers

to buy, measure
cut and install.

A Norbord TallWall 4x10" panel covers a 9' stud wall and joists in one piece, compared to 3 pieces of standard 4x8's required to cover the same area.

Up to 20% fewer sheets of Norbord TallWall 0SB panels will cover the same area as
4x8 sheets, so TallWall panels provide savings in both material and labor, with less
wastage and less handling. And the high quality you find in Norbord 4x8 OSB panels
is built into every Norbord 4x9 and 4x10 TallWall OSB panel. When it comes to walls,
we've got you pretty well covered.

© Nexfor

Norbord

www.norbord.com



SPEAKER OF THE HOUSE
NAIFEH PROVIDES DIRECTION

sessions of the 103 General
Assembly has been somewhat
calmer than some of the more recent
ones. What do you see as the suc-
cesses of this General Assembly?
With the leadership of Governor
Bredesen, the General Assembly
has been able to shift the state
focus back to a stronger sense of
accountability. With the tax de-
bate behind us, with an adequate
stream of revenue now in place, we
are concentrating on spending your
tax dollars as frugally and effectively
as possible. We must continue to
tighten our fiscal belt. But we can-
not lose sight of the essentials: edu-
cating our children, supporting our

1 It appears that the tone of the

Pl

working families and taking care of
our elderly.

Last year, the House set as its
goal to do its business, balance the
budget with no new taxes and go
home. Wedid just that. In addition,
we also passed legislation to keep
the state Efficient & Accountable,
Healthy & Safe and Educated &
Competitive. From the state lottery
to the annual budget to consumer
protections, the House remained
united in our desire to stand in a
bipartisan fashion for the interests
of all Tennesseans.

The House was also able to: pro-
tect our investment in K-12 Educa-
tion by fully funding the basic edu-
cation program (BEP), join with the
governor in beginning to address the
Teacher Equity Lawsuit, implement
a statewide lottery and pass the
companion scholarship legislation,
give the governor broad authority
to address TennCare, implement a
Preferred Drug List (PDL), approve

Biographical Information
Born June 16, 1939, Tipton
County, Tennessee;
Married to Betty Taylor Naifeh;
Three children, three
grandchildren;

Member of St. Matthews
Episcopal Church, Covington;
Graduate of Byars Hall High
School, Covington;

Graduate of the University of
Tennessee at Knoxville;
Businessman;

Served in the U.S. Army Infantry,
Honorable Discharge,

1st Lieutenant

Public Office

House member of the 89th
through 103rd General
Assemblies;

Speaker of the House of the 97th
through 103rd General
Assemblies;

Majority Leader of the 94th
through 96th General
Assemblies;

Majority Floor Leader of the 90th
through 93rd General
Assemblies

Community Involvement
Covington-Tipton County
Chamber of Commerce, Former
President and Member of the
Board of Directors;

South Tipton County Chamber of
Commerce;

Tennessee Wholesale Grocers
Association, Board of Directors
Covington Rotary Club, Past
President;

Tipton County University of
Tennessee Alumni Association,
Past President;

ALSAC-St. Jude Children’s
Research Hospital, Board of
Governors and Directors;
American Legion Post #67
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JIMMY NALFEH

legislation to post campaign disclo-
sures on the Internet and fully fund
Homeland Security measures.
Other than some divisive “wedge”

issues that some members of the
House have sought to advance in
an effort to politicize the body, the
majority of the issues we are con-
sidering will pass or fail with broad,
bipartisan agreement. The lines
between parties and personalities,
at the state level, are murky at best.
The vast majority of the legislators
Tennesseans send to Nashville re-
main more concerned with what’s
good for the people of our state than
with petty politics.

You are serving in your fif-
2 teenth term in the House and

your seventh term as Speaker.
What do you feel has been your
most important contribution to the
House of Representative and the
State of Tennessee?

Speaker Naifeh's grandaughter, Sarah, lowers the
gavel to Open the General Assembly

During my fifteen terms in the
House and seven terms as Speaker,
my focus has consistently been on
education. It has always been my
belief that the education of our chil-
dren is our highest calling.

I am proud of my record on edu-
cation issues. My votes reflect my
dedication to Tennessee’s children
and to those who are educating our
youth. From supporting the Basic
Education Program to the Lottery
Scholarship Program, I have ad-
vocated keeping the focus of state
government on our children.

Education components of this
year’s proposed budget include:
setting aside almost two million
in new dollars for grades K-12,
including building maintenance
funds and 2-for-1 matching funds to
renovate or construct new buildings
on college campuses, fully funding
the Basic Education Program for
classroom improve-
ments and authorizing
$35 million to reduce
disparity in teacher
pay between richer and
poorer districts. They
also include funds for
pre-K and early child-
hood development as
well as for after school
programs, both from
lottery funds.

What do you
3 feel are the most

important issues
facing the citizens of
Tennessee and the
General Assembly?

Last year, the Gen-
eral Assembly had a
very successful year.
This year, it is my hope
that once again we will
all-Democrats and
Republicans, rural and
urban legislators—join

together to balance the budget with
no new taxes, do our business in an
orderly manner and go home. Once
again it will be a tight year fiscally as
there is no excess revenue. [ will re-
main committed, however, to protect-
ing our investment in Tennessee’s
children by fully funding the BEP
and our investment in teachers and
their salary equity.

In addition, I am committed to
supporting Governor Bredesen and
his work on TennCare. I am proud
to note that we have a governor who
understands the issue and is work-
ing diligently to fix what’s broken.
The House will also be looking at
Workers Compensation issues. We
have had a great deal of success in
reforming this issue in the past, but
just like other areas of government,
it needs continual attention.

These are the issues that the
people have said are important to
them. I believe that members of the
General Assembly are not elected
to come to Nashville and engage
in petty squabbles. We are here
to stand up for the citizens in our
districts and fight for Tennessee’s
working families.

What role do you think state
4government should play

in the housing industry in
Tennessee?

Owning a home is a treasured part
of the American Dream. Most of us
remember with nostalgia the feeling
of sleeping that first night in our first
home. As a legislative body, I feel
we should do everything we can to
help as many Tennesseans as pos-
sible relate to that feeling. From
keeping the tax base low to seeking
new ways to increase minority home
ownership, the Tennessee General
Assembly is proud to stand firmly
in the corner of home owners.

Continued on page 25
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2004 Elections

103*° (3ENERAL ASSEMBLY

No one has ever scored a touch-
down or hit a home run while sit-
ting on the bench. These feats are
accomplished by players who are
in the game, focused and commit-
ted to the team. It’s time to get
into the game and win one for the
HBAT! The 2004 election year is
a crucial one. The ballot will be
full of candidates who will have a
lasting impact on the way you do
business every day. There is an
old political adage that says, “Your
early friends are your best friends.”
Now is the time to be an early friend.
The qualifying time to run for State
Senator or State Representative in
Tennessee was at noon on April
Ist. The horses are at the gate and
chomping the bit, waiting for the
bell to ring for both the August and
November races. The Primary this
year will be held on August 5%, and
the General Elections will be held
on November 2. Early voting will
be held from July 16t through July
31stand October 13" through Octo-
ber 28", respectively. Your presence
at the polls is so important and THE
way to kick off a winning season for
HBAT!

You may ask, what do homebuild-
ers have in common with elected
officials? The answer is simple:
they both have a profound effect on
the quality of peoples’ lives. Law-
makers’ duties are to make policies
that best serve their constituents,
much like the way homebuilders
construct homes to best serve
their clients’ needs. You cannot
perform your job without input from
your customer. Likewise, elected
officials cannot perform their jobs
properly without support and
information from their constituents.
Both you, the homebuilder, and the
lawmaker need the backing of

your constituents/customers to be
successful in your pursuits, and the
polls are the place the two profes-
sions merge. This is YOUR chance
to give support to the lawmaker who
can make a difference for HBAT!

At the very least, you
must cast your vole.
Why you ask?

* In 1645, one vote gave Oliver
Cromwell control of England

* In 1649, one vote caused Charles |
of England to be executed

* In 1776, one vote gave America
the English language instead of
German

* In 1839, one vote elected Marcus
Morton Governor of Massachu-
setts

* In 1865, one vote brought Texas
into the Union

* In 1868, one vote saved President
Johnson from impeachment

* In 1923, one vote gave Adolph Hit-
ler leadership of the Nazi party

* In 1941, one vote saved the selec-
tive service—just twelve weeks be-
fore Pearl Harbor was attacked

Who is Running?

As always, there are a number of
legislators that will not be seeking
re-election to their seats this year.
The list is as follows:

Not Running for

Re-Election

Senator Ben Atchley, Knoxville
Rep. Jim Vincent, Soddy Daisy
Rep. Raymond Walker, Crossville
Rep. H.E. Biddle, Knoxville

Rep. Joe Kent, Memphis

Rep. Steve Buttry, Knoxville

Rep. Bobby Wood, Harrison

Stt on the Sidelines or Get In to the Game

Legislative Report by Jay West
Director of Governmental Affairs
Bone McAllester Norton PLLC
615.238.6360; 615.238.6301Fa
jwest@bonelaw.com

Running for the Senate
Rep. Jamie Hagood, Knoxville
Rep. Diane Black, Gallatin

If you want to view the candi-
dates for both the Tennessee State
Senate and House of Representa-
tives, please go to our website:
www .fibat.con], click on Legislative
News to see who is running in your
district. If you do not know what
district you are in, contact your lo-
cal Registrar of Elections for that
information.

As always, the HBAT Housing
Industry Political Action Commit-
tee (HIPAC) will be making contri-
butions to candidates in legislative
races in both the primary and gen-
eral election. I encourage you to per-
sonally contribute to HIPAC so that
we can ensure that those who serve
in the General Assembly are friends
of the home building industry.
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http://hbat.com

2004 .
Area Presidents

Clarksville/Montgomery Co HBA
Courtney Caudill

931-645-5335

HBA of Dyer County
Kirby Ogden
731-285-1161

Jackson Area HBA
Kevin Clark
731-783-1455

Johnson City Area HBA
James Mottern
423-791-2083

HBA of Greater Kingsport
Sam Kassem
423-349-4645

HBA of Greater Knoxuville
Mike Stevens
865-450-9790

Maryville/Alcoa HBA
Terry McBath
865-856-7607

Memphis Area HBA
Bruce Upchurch
901-331-3242

HBA of Middle TN
o Davis Lamb
E - 615-377-9260

o
At el Lo i

W e
R s S

Ocoee Region BA
Phillip Daniel
423-240-8625

Rutherford Co HBA
Kevin Marthler
615-896-8730

Sevier Co HBA

Natural gas appliances @dd value Dewayne Cable

. HBA of Southern TN
by prOVIdlng. George Wrigzlt
423-332-9044

e comfort 24 hour toll-free
. - Customer Service [iiihaisiioahiiaay
convenience 888.824.3434 [N
* rehablhty Warren Co HBA
Trent Gribble

d peace Of mlnd 031-934-2060

HBA of Wilson Co

. John Adams
Give your customers the VAL 515.40.0827
they're seeking by using natu Cumberland Co HBA

o o Ron Alt
gas in the houses you build. | 031.788.1703

South Central HBA
Charlie Smith
931-598-0500
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The House for Hope project Andre Woolfolk,
] Titan; Greg Shea,
was established by James Brightstone Stu-

. dent; Todd Wil-
ca rbine, HBAMT board Pt liams, Titan; and
) hal Brenda Hauk,
P, with the

. o = i Brightstone
dent, to give the association AN 4 school.

member and former presi-

an opportunity to give back &y | Brightstone is

a school which
provides work,
residence and
social skills for
adults with
special needs.

to the community through
area elementary schools and
children’s charities.

p—

o

1*-1‘

£ M
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Woolfolk, Cookie Cunningham, Deborah Wray, Williams

Cunningham and Wray are with G.A.LT.S. (Gaining
Abilities Independently, Therapeutically, & Success-
fully), a therapeutic riding program (horseback riding).

The House for Hope Sponsored Christmas Party
for Kadesh Barnea ministries.

This is a ministry to disadvantaged youth - alternative
school, foster/adoptive care, single parent ministry,
housing, and Sunday services.

The House for Hope is a unique project
that takes the cooperation and support of
subcontractors, suppliers and homebuilders
combining their talents to complete a
quality home where 100 percent of the

proceeds benefit children.”

Woolfolk, Susan Ritter, Williams

. . Continued on page 26
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“The Home Show is a middle Tennessee tradition that has
been sponsored by the Home Builders Association of
Middle Tennessee for over 50 years.”

BEST IN SHOW AWARD I

Jim Ackerman and Andy Wyatt
of Metro Ready Mix

Mz
™

! T :.-E.!ﬂ;l-l >

B By Cealied Mo P,

“The 2004 Home Show enjoyed a successful three-day weekend in

March at the Tennessee State Fairgrounds drawing consistent crowds

5 _' ? each day and accumulating a

total attendance of over 15,000.

e | leves VR

Eddie and Barbara Porter, West Meade Pools

Robert Baxter and Katie Bowen of
Cenwood Appliances

The eye-catching West Meade Pools exhibit booth
was presented the “Best of Show Award” by Moody.
Moody presented the award to Eddie Porter and
Barbara Porter on the opening night of the show.
The award is given to the exhibitor who makes the
best use of their space.”

Dozens of new
ideas and products
were showcased for
the public, including
ArcusStone, GE's
Profile Harmony
washer and dryer,
Slate Select, Tool
Box Grill and
the Bosch Nexxt
Laundry,” according
to Home Show
chairman

Steve Moody.
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CONTRACTOR'S MONETARY

y a unanimous vote, Sen-

ate Bill 2331, sponsored

by Senator Jerry Cooper
and the accompanying House Bill
2364 by Representatives Kathryn
Bowers, Curry Todd and Tom
DuBois, had final passage through
the Senate on April 15t having
already passed the House in mid-
March.

Under the House amended ver-
sion of the bill it requires that the
financial statement of an applicant
for contractor license who requests
a monetary limitation of $1,500,000
or greater would have to be audited
and attested to by a licensed public
account or certified public accoun-

tant. As requested by HBAT, this
limit was raised from the current
$1,000,000 level. The financial
statement of an applicant request-
ing a monetary limitation of less
that $1,500,000 would have to be
reviewed or audited by a licensed
public accountant or certified public
accountant. This amendment would
allow the board to require that the
financial statement be audited
and attested at its discretion. The
amended bill will allow a licensee
to request the board to consider
a revision of the classification or
monetary limitation at any regular
meeting and would require that the
request be by letter, accompanied

insurance brokerage offering

Workers' Compansation
+ Claim Management Services
* Loss Conlrol Services
We have considerable experien
warking with companies in the

construction business.

Wa can davalop solulions 1o meal
nEads,

Call us or visit our website lodayl

SR OUTASUTENGE

SUIIRSPORESSOENE) Foundation?

Brentwood Services 15 a spacialty

= Group & Individual Self-insured

F.J

: BRENTWOOD
' SERVICES

INCORPORATED

Brentwood Services, Inc.

104 Continental Place

Suite 200

PO. Box 1125

Brentwood, TH 37024-1125

Tel. 615-263-1300
B00-524-0604
615-371-1412

ce

your

Fax

www.bwood.com

LiceENSE Lim1T BirL PASSES

by financial, equipment, and expe-
rience statements relative to the
request, and that those documents
be accurate within 12 months of the
request. If the applicant requests a
change in monetary limitation the
applicant must submit the same
financial statements as required for
a new applicant. The board would
have the right to require examina-
tion pursuant to request for change
in classifications and to consider a
request for change for classification
or limitation at any time if waiting
for a regular meeting would cause
a hardship on the owner and is in
the best interest of the public safety
and welfare. The bill will not allow
increases within the first year with-
out special permission of the board.
Present law allows renewal of con-
tractor licenses at any time during
the month before they expire and re-
quires the renewal application must
include a financial statement, which
the board at its discretion is allowed
to audit. The new bill revises these
provisions to allow the filing of a re-
newal application any time within
30 days of the expiration. The bill
would also require that a renewal
applicant submit the same financial
statements as are required of a new
applicant except that an applicant
for renewal for less than $1,500,000
must only submit a notarized
statement that the information in
the financial statement is true and
correct.

The bill has been sent to Gover-
nor Bredesen and at press time was
awaiting his signature. <
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Build Qur Homes, Build Your Future.
Garolina Building Solutions

Carolina Building Solutions

is an innovative design leader in the rapidly
growing systems-built-housing industry. Our
custom-engineered modules and panelized
elevation components streamline the con-
struction process saving time, expense and
scheduling headaches on your building sites.

The CBS people, products and programs
make the difference.

< raroling
i hmlmnu solufions

P.0. Box 3339, 220 Ryan Patrick Dr., Call Today!
Salisbury, NC 28154
sales@cbsmods.com 1'800'749‘5203

YOUR ONE=STORSEIO>

FOR TILE, VINYL, LAMINATES, HARDWOOD, CARPET, RUGS AND MDEH

Heritage

o NI EERL L

Hemncitiber, Bedhlers movour oncsof sodisoe bor all -
o Boormp. roock. Coeme sog s o the eadng brands [ - 3{}“"2 ,.3 1" I-_} j 3?

:Il.'hl.'l:i rLlIl'q.\. I_Il?ll J"J.I'r & I||.-|.1r||..|- . AN I'll.\'_'l!

Amdd, dant miss nwr fing selecrion af arencal mgp -7%, Exir 328 » DalronGA
& JII.'I'Il.' = III Fif JF.' RIIF ‘r]"l 7. W lll"llll' I||r 5 " m“LEﬁ
Becklon’s complex www hecklerscarper.com Flagey dnarwa ook |3l
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(3YPSUM AREA SEPARATION WALLS

Provide Effective Fire Resistance, Sound Attenuation

ffective fire resistance

and sound attenuation

have long been important
considerations in the construction
of multifamily dwellings, such as
townhouses, condominiums, and
apartments. Both objectives can be
met inexpensively through the use
of gypsum board area separation
walls—sometimes referred to as
fire walls, party walls, or townhouse
separation walls.

Gypsum area separation walls
are easy to erect and secure,
and they meet all building code
requirements, and have fire resistive
ratings that easily reach two hours
or more. And they can be installed
up to four stories in height, depend-

ing on the manufacturer.

Complying with codes
Any area separation wall must
meet certain basic requirements.
It must be:
* Continuous from the foundation to
the underside of the protected roof
sheathing or continue through the
roof to form a parapet, and
* Designed to allow for collapse of
the construction on the side of the
wall exposed to fire without collapse
of the separation wall.
Every model building code
recognizes the suitability of
gypsum board area separation

wall systems for resisting fire

and attenuating sound. Though
gypsum has inherent fire-resistive
qualities, each model building code
mandates that any wall system used
for area separation must first be fire
tested according to a specific test
standard, such as ASTM E 119,
“Standard Test Method for Fire
Tests of Building Construction and

Materials,” or its equivalent.
Solid Gypsum Area
Separation Walls

Gypsum board area separation
wall systems come in two designs:
solid systems and cavity-type
systems. Cavity systems are con-
structed with components typically
incorporated into either steel stud
partition systems, or gypsum board
shaft wall enclosures, such as those
used to enclose an elevator shaft or
duct shaft in a multi-story nonresi-
dential building.

Solid gypsum board type area
separation walls systems incorpo-
rate three basic components:

* One-inch thick type X gypsum
board liner panels that are 2-feet
wide and either 8-, 10-, 12- or 14-
feet long.

* Metal framing members, consist-
ing of 2-inch-wide H-studs and U-
shaped track.

* “Break away” L-shape aluminum
clips that soften at relatively low

temperatures.

By Michael Gardner

/®

<

Clip L

Stud

Track

For two-hour fire resistance, the
area separation wall consists of two
layers of 1-inch thick liner panels.
The panels slide into a horizontal
track at the foundation or floor level
and into the vertical studs that hold
them in place. An inverted section
of track caps the wall. To continue
the wall higher, a track is fastened
to the capping track of the lower
wall. The stacking process repeats
until an inverted track caps the com-
pleted final story or roof parapet.

L-shaped aluminum clips attach
the gypsum board area separation
wall to the adjacent wood frame
structure. The clips attach to both
sides of each H-stud at each floor or
roof/ceiling intersection to provide
lateral support for the area separa-
tion wall. The clips are designed to
soften and break when exposed to

high temperatures on the fire side.
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Coverage E4w.4L4 Value

The value of a warranty from
2-10 Home Buyers Warranty® is in what
we cover and how we handle structural claims.

2-10 HBW?® -
Soil Movement Covered

Soil Movement Not Covered

¢ Our insurers have paid out over $110,000,000 in claims on
behalf of our builders

v $90,000,000 reserved to cover builders who have a future
covered structural problem

v/ Experienced engineers and adjusters to diagnose damage and
help design repairs

Make the Right Choice
& Get the Coverage You Need!

Call 800-488-8844 or visit www.2-10.com
East - Larry Bolinger- 865-659-1142;
Central - Kate DiStefano- 615-642-9711;
West - Carl Sohns- 901-336-8534

©2003 Home Buyers Warranty Corporation.

Home Buyers Warranty®
\ taa Arsd ~ada
merica’s
e @

THE WIDEST
SELECTION OF
ANTIQUE
PRODUCTS

THE LARGEST
CHOICE OF
ANTIQUE
COLORS

BELGARD'S ANTIQUE PRODUCTS—a contemporary reference

| Fal

WWW.BELGARD.BIZ

1-877-BELGARD ¢ 1-877-235-4273

Let Countrywide show

you the way home.
i Countrywsde. the

entire loan process g
harvdled locally, so chere's
lexs hassle, less waiting,

Countrywide alio offers:

* Fase up-Tront appraval,
s you || know how
misth hame yoeu can
afford,

* Tero down and reduced
dacumaent kean programi. for fasc and
easy qualifying,

+ Construction to Permanent fimancing all in
one loan, with one low rate.®

Call us vodyy. Wich Countrywide you'll be
hame before you know it

Donna Rumpler

Mational Builder
Drivision

(B00) 479-4256

=

i,
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DuPont™ Tyvek®
FlexWrap™

DuPont™
Contractor Tape

DuPont™ Tyvek®
StraightFlash®

DuPont™ Tyvek®
CommercialWrap®

DuPont™ Tyvek®
StuccoWrap®

DuPont™ Tyvek®
HomeWrap®

Proudly introducing the DuPont™
Tyvek® Weatherization Systems Family

Finally, a comprehensive weatherization system that concentrates on helping
to keep water out of the houses you build, right from the start. Helps to keep
your customers’ energy bills lower and keep houses cool in the summer and

warm in the winter.

For inf ti 1 W
or InTtormation caill:
Tyvek

Ed Kibler 615.430.2773

Weatherization Systems

BUILD IT ONCE,BUILD IT RIGHT.

served.

p WParksite Plunkett-Webster is an authorized distributor of Tyvek® Weatherization Systems

©2002 E.I. du Pont de Nemours and Company. Tyvek® is a registered trademark of DuPont for its brand of protective material. All rights re:




GYPSUM WAIJLS (Cont. from page 20)

During an intense fire, when one
side of the wall system experiences
temperatures of 1100 °F or higher,
the clips will soften and break away.
In this way, the adjacent structure
on the fire side may collapse without
pulling down the fire-resistive sepa-
ration wall. The clips on the oppo-
site side of the area separation wall
remain intact, since temperatures
on that side will be far below the
point at which the clip will soften.
As a result, the fire-resistive wall
system will remain standing, spar-
ing the adjacent living space from
significant damage.

The clips must be manufactured
from aluminum in a thickness and
shape conforming to the require-
ments established by the represen-
tative fire test and the manufacturer
of the area separation wall system.
Otherwise the wall system may not
function as intended.

In short, gypsum board area
separation walls offer an excellent
low-cost solution for separating
townhouses, condos, and apart-
ments. They are code compliant
for both fire resistance and sound

attenuation.

Michael Gardner is Executive
Director of the Gypsum Asso-
ciation, a trade organization that
represents leading gypsum board
manufacturers in North America.

—

C&

Stdebar: Gypsum Board—A ‘Green’ Building Material

More than 40 years ago, long before
recycling became popular, the gypsum
industry began recycling newsprint
and other paper to manufacture the
paper facing for gypsum board. Today,
nearly 100 percent of the paper used in
the manufacture of gypsum board face
and back paper comes from newsprint
and consumer waste materials.

Gypsum board manufacturers also
rely increasingly on “synthetic” gypsum
as an effective alternative to natural
gypsum. Synthetic gypsum is a waste

material. It results primarily from the
manufacture of titanium dioxide used in
paint and from the desulfurization of flue
gases in fossil-fueled power plants.

Another recycled source of gypsum
is production waste from the gypsum
board manufacturing plants. Gypsum
plants throughout the United States
and Canada reclaim usable gypsum by
feeding production overruns or materi-
als damaged during production or new
construction back into the manufactur-
ing cycle.

we’ll build the perfect mortgage for you.

Construction loans that take you from the ground up. Choosing to build
a home is one of the biggest decisions you'll ever make. We’'ll make sure
it's also one of the best. Union Planters has a range of flexible mortgage
loans that give you several options to take the worry out of financing.
Because nothing should come between you and building the house
you've always dreamed of. To talk to a mortgage loan specialist, call

(615) 665-1060 or visit your nearest Union Planters office today.

AUNION PLANTERS BANK

Member FDIC
All loans subject to credit approval. www.unionplanters.com © Copyright 2003 Union Planters Bank 07/2003 AD-M396

EQUALHOUSING
LENDER
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your reputation.

THE SUMMIT® COLLECTION | At JELD-WEN, we offer a warranty as durable as our Summit Collection vinyl windows. It's good for
a lifetime,* which means you can offer a full line of low-maintenance vinyl windows and patio doors that last. What's more, as
an ENERGY STAR® Partner of the Year, each window is certified for energy efficiency. It's a great way to add to your reputation

for reliable solutions. To learn more about all our reliable JELD-WEN® windows and doors, visit www.jeld-wen.com.

N RELIABILITY for real lifer = JELIIWEN.

ENERGY STAR WINDOWS & DOORS

JELD-WEN | PARTNER OF THE YEAR 2003

©2003 JELD-WEN, inc. JELD-WEN, Reliability for real life and Summit are trademarks or registered trademarks of JELD-WEN, inc., Oregon, USA. All other trademarks are the property of their
respective owners. *Some restrictions; see www.jeld-wen.com for details.



Speaker N aifeh (Cont. from pg. 13)

Safe and affordable housing has
long been a focus in the General
Assembly. By keeping the tax base
low and passing uniform licensing
procedures, we have listened to
the concerns of the Homebuilder’s
Association. Coupled with state-
funded programs such as Low
Income Tax Credits and CDBG
programs, the state continues to
encourage affordable housing. Un-
fortunately, many of the trends that
affect home ownership directly are
out of our hands in Nashville. The
sluggish economy and the resulting
impeded job and income growth
presents a major obstacle to home
ownership.

Like in years past, your associa-
tion has the ability to affect legisla-
tion. During my tenure as Speaker,
I have always maintained a strict
open-door policy. Any and all Ten-
nesseans are welcome to have their
voice heard of issues important to
them. As an association, you also
have the power to petition our feder-
ally-elected officials on issues under
their purvey such as the Homeown-
ership Tax Credit, the rising costs
of health insurance and encourag-
ing a renewed focus on quality not
quantity.

With the large amount of
5 work still before the General
Assembly, what is your vision
for the remainder of this session?

With the legislative session now
in full-swing, state legislators are
putting the final touches on their
legislative packages for 2004.
Governor Bredesen has submitted
his annual budget, and the House
Finance Committee has recently
completed their yearly Budget
Hearings. We remain committed
toworking with the governor to pass
afiscally sound budget that includes
no new taxes.

The bulk of this session’s legisla-
tion has been moving through House
committees and subcommittees. To
date, more than 3,500 bills have been
filed with the House Clerk’s Office.
This number includes legislation
filed last year and this. In a recent

week, we considered almost
500 pieces of legislation in the
committee process alone.

Each of these pieces of legisla-
tion needs to be reviewed care-
fully. From identity theft and
consumer protection to indigent
mental health issues, all of these
proposals will most likely affect
our district in some way. The
House has already considered
the Charitable Gaming Act and
will soon take up each dimension
of the yearly Budget for consid-
eration. I welcome the input of
members of our communities.
It is always important to me to
know where the citizens of my
district and the entire state stand
on the issues.

The House of Representatives
encourages all Tennesseans to
actively participate as we con-
duct the business of the state.
All floor sessions, committee and
subcommittee meetings and bud-
get hearings are open to anyone.
In addition, if you cannot make it
up to Nashville, the House has
created a streaming video feed
from all of our floor meetings and
some of our committee meetings
as well. From our web site, you
can view these meetings live or
locate the archive and see what
happened earlier in the week.

From the onset of the 2004
Legislative Session, the House
has set as its goal to again join
together with Governor Brede-
sen to balance the budget with
no new taxes, do our business in
an orderly fashion and go home.
It is, as expected, a tight year
fiscally as there is no excess
revenue. We remain commit-
ted, however, to protecting our
investment in Tennessee’s chil-
dren by fully funding the BEP
and our investment in teachers
and their salary equity, to sup-
porting Governor Bredesen and
his work on TennCare and to
looking at Worker’s Compensa-
tion issues. giq
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OUR RELIABLE
VINYL WINDOWS
are only

A CALL AWAY.

84 Lumber Company
Bristol, TN
www.84lumber.com

Builder's Resource
Knoxville, TN
314-216-2600

Central Woodwork
Memphis, TN
901-363-4141

Nashville, TN
615-244-0086

MSI
Knoxville, TN
865-947-4024

Memphis, TN
901-379-0687

Nashville, TN
615-377-0735

Please contact your local dealer
to learn about JELD-WEN® vinyl
windows, the Summit® Collection
and our lifetime warranty.*
www.jeld-wen.com

JELD'WEN.

WINDOWS & DOORS

RELIABILITY for real life”

©2003 JELD-WEN, inc. JELD-WEN, Reliability for real life and
Summit are trademarks or registered trademarks of JELD-WEN, inc.,
Oregon, USA. All other trademarks are the property of their respec-
tive owners. *Some restrictions; see www.jeld-wen.com for details.



HBA of Middle TN

LO C Al LIMELI GHT (Cont. from page 16)

Photo Right: Kim Dykes, James Carbine, Debbie =l .

Thomas (Deer Creek Construction), Sandy Melz and
Joe Melz (owners, Deer Creek Construction), and .ll ': 1 ﬁ_ a
Linda Melz (Joe’s mother,). F? ot e Vi

] - \
wiig \
¥ :
1 %\1 Photo Left: Andre Woolfolk, Sandy Melz, Davis Lamb,
Joe Melz and Todd Williams.

HBAMT handed out approximately 565,000 last this month bringing the total over S500,000
dollars the House For Hope Foudnation has raised and given back to the community. This
was our 5th house. Joe and Sandy Melz, owners of Deer Creek Construction built the home.
The Christmas party for Kadesh Barnea ministries was the second one we have had—each has
had about 45 children that are foster children, orphans or cannot return to their homes for
safety reasons. This year we also presented the ministry with a new computer and printer.

Custom Floor Plans. Custom Elevations.
That's why were the company with the custom name.

At Nationwide Custom Homes, we understand that custom
. E e touches are what turn a house into a home. Start with one
[ 1 of our 70 floor plans, or have us customize your client’s
NATIONWIDE P .
G i

plans to fit their tastes. And, because our homes are

system-built, you'll stay on your client’s schedule, save money and avoid
costly delays. To see how we can turn the ordinary into the extraordinary,

visit www.nationwidecustomhomes.com or call 1-800-216-7001. @
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CARPETS OF
DﬁLTON INC

THE GREATEST FLOOR COVERING
SHOPPING EXPERIENCE ON EARTH!

®* The LOWEST PRICE - Guaranteed
e The BEST SERVICE In The Flooring Industry
* WEEKLY SPECIALS In All Departments

I-75 SOUTH
TO EXIT
328 TURN

* ALL MAJOR BRANDS EXIT 328 .ﬁn‘."%:'-'
Including...Karastan, Mohawk, Queen, Philadelphia z ZND LIGHT,
Suttom, Masland, Shaw, Laura Ashley, Coronet, 1/4 MILE
Stainmaster, Weardated, Anse, Hartco, Bruce, Al JOM LEFT.
Oriental Weavers, Nourison, Pergo, Witex TOLL ﬁm“igm
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MEMBERSHIP PAYS

I joined the Home Builders
Association in early 1980 as an
associate member. I was Presi-
dent of my family’s business that
manufactured and supplied con-
crete blocks to the residential
home builders in the Clarksville
area. The Clarksville/Montgomery
County Home Builders were initial-
ly a branch of the Nashville Home
Builders. After several years, the
local home builders group elected

to start our own chapter.

MEMBERSHIP PAYS!

I was elected to the Board of
Directors where I served for
several years. I helped organize
the first two Parade of Homes
in Clarksville serving as Parade
Chairman. During the next several
years I worked on many projects.
My personal favorite was Project
Playhouse with the proceeds from
the project being used to benefit
the Clarksville Memorial (now
Gateway) Hospital Auxiliary. I also
have over 150 Spike credits.

My family sold the family business
two years ago, and with my good
friend Jesse Burney, who has been
in the industry for several years, we
formed Norburn Construction, LLC.

By Gary Norris, Clarksville/Montgomery County HBA

Gary Norris on the job!!

I have many friends in the building
industry, and I wanted to continue
in an industry that I have grown to
love and respect.

When I joined the Home Builders
in the eighty’s, I didn’t know what to
expect from the association. Iprob-
ably just wanted to make contacts
with builders and try to increase our
business in the residential market.
I quickly learned that when you put
effort into something, the rewards
far outweigh the effort.

MEMBERSHIP PAYS!

Iencourage all builders to become
involved—go to the meetings, work
on projects, serve on the board, and
help recruit members. This Asso-
ciation helps builders in numerous
ways. The lobbyingwe doin Nash-
ville and Washington help us to
stay informed and be an active voice
regarding industry regulations. We
must have a voice in what our indus-
try does, and that voice is stronger

through an association.

=

"I encourage all builders to become involved—go to the meetings,

work on projects, serve on the board, and help recruit members."
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THE BUILDING INDUSTRY'S MOST V,;.
COMPELLING RESOURCE FOR INFOR- A" - °_
MATION, IDEAS, AND PRODUCTS

Homebuilders, remodelers, sub-contractors,

superintendents, architects, designers, customer
service and sales professionals will all find the o
information, ideas and products to boost the
performance of their companies. — P
P \

IDERS THAT WORK! L —
Whether you want to grow your business, increase 3ASH PARTY oN rriDAY  BIG i%@_}]
your margins or get a glimpse of the cutting edge, R &

you'll sharpen your operation with over 40 semi-
nars on all aspects of your business featuring the | 200 | ) TI | |
top speakers from across the country.

NEW PRODUCTS AND -, TTENTION
NEW SOURCES OF SUPPLY }L‘\ N DEES WIL

Discover new product innovations
from over 250 exhibiting companies.

 Take your time and see, touch and discuss new =2 OU COULD ALSO
products with the people who make and sell them. — ONE O

* Meet the key suppliers in the marketplace and PRO ONAL GRAD
negotiate a great deal right at the show. POWER TOO

TO REGISTER caLL 800-854-T136 TODAY OR REGISTER ONLINE AT WWW.SOUTHERNBUILDINGSHOW.com
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Future HBAT Meetings

2004

Summer Meeting

June 27 — 30, 2004

Hilton Sandestin Beach Golf Resort
& Spa

Destin, FLL

Fall Meeting

November 11 - 13, 2004
Franklin Marriott, Cool Springs
Franklin, TN
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SURFACING EVERYWHERE

VISIT ONE OF
THESE BRANCHES:

NORANDEX INC.

1045 Elm Hill Pike
Nashville, TN 37210
(615)248-3198
(800)237-3446
Fax(615)248-0917

NORANDEX/REYNOLDS

164 Commerce Center Circle
Jackson, TN 38301
(731)664-1449
(866)566-5625
Fax(731)664-1453

2601 Texas Avenue
Knoxville, TN 37921
(865)524-8631
(800)841-4850
Fax(865)637-8446

3278 Democrat Road Suite 7
Memphis, TN 38118
(901)366-6622
(800)654-8986
Fax(901)794-3401

750 Industrial Park Road
Piney Flats, TN 37686
(423)538-0766
(800)548-7672
Fax(423)538-3485

With so many branches
nationwide, each fully stocked
with quality exterior building
products, it's no wonder we keep
surfacing on homes all around
the country.

On the surface our products
may appear to look like everyone
else’s. But, when you factor in
innovation and manufacturing
technology there is a difference
that stands out...performance.

So, whether it’s vinyl siding,
windows, shutters, doors,
decking or other products for a
home’s exterior, pay close
attention to what's lurking out
there. The safe bet is the
company that leading builders
have trusted for decades...
Norandex/Reynolds.

NORANDEX/REYNOLDS

An Owens Corning Company

O Jgepmition i Sunitrling

www.norandexreynolds.com




NEX\WOOD

BUild Up to 24" Span
tO I as t. Sty B iefie
Choose

Coretech Design
e Lightweight and strong

Hidden Screws
¢ Fastener-free surface
e Easy to install

Textured Surface
e Enhanced traction Contact:

Cumberland Deck, Inc.
152 West First Street

Nexwood composite decking Ggseville. TNI38555

is easy to sell 800-300-2755

¢ low maintenance

® no warping, rotting or splinters NEXm®

e versatility with matching rails and accessories building evolution™
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COMMERCIAL DIVISION
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We're A Proud Supplier Of ’lhousands Of Builders & Remodelers All Over The Midwest.
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OF TENNESSEE, INC.|

RIVERGATE HICKORY HOLLOW THOMPSONIANE  COOLSPRINGS  BOWLING GREEN, KY CLARKSVILLE, TN
1515 Gallatin Pike 5214 Hickory Hollow Pkwy 523 Thompson Lane 1735 Galleria Dr. 1785 Campbell Lane 2886 Wilma Rudolph Bivd.
(615) 8684285 (615) 731-0260 (615) 259-3344 (615) 771-5101 (270) 782-8484 (931) 503-2603



